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GENERAL ACCIDENT 


Progress During Last Five Years 


Increase in Assets - . : - - - $7 ,304,7 24.00 
Increase in Reserves - - - - - 6,253,759.00 
Increase in Surplus - - - - - - 1,050,966.00 
Increase in Premium Income - - - - 5,563,101.00 


The above figures present a bird’s-eye view of General Accident progress 
during the last five years. 


This splendid record is a reflection of the achievements of our agencies 
located from coast to coast. Were you to consult a General Accident 
Agent anywhere, he would frankly admit that the growth of his agency 
was accomplished in no small degree by virtue of his General Accident 
connection and its accompanying advantages. 


No agency inquiry too small and none too large for our immediate, com- 
plete consideration. 


If pleasant Home Office relations appeal—if unexcelled Claim, Under- 
writing, Engineering and Inspection Service will help you to build—if the 
atmosphere of a progressive, leading Casualty Company means something 
to you—then you should know more about the 


GENERAL ACCIDENT 


FIRE and LIFE 


ASSURANCE CORPORATION, LTD. 
Frederick Richardson, United States Manager 


GENERAL BUILDING, PHILADELPHIA, PA. 
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Home Office: Fourth and WalnutStrect, Philadelphia, Penna. 


IRE, AUTOMOBILE AND CASUALTY INSURANCE 


Fidelity and Surety onde. a 
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fn the Pits 


| ey after lap, they thunder past. Then one car is 
seen to slow down and nose reluctantly into 
the pits. But before it has even settled to a full 
stop, expert hands fly to the task. A sure adjust- 
ment here, a lightning twist there—and the eager 
machine leaps back to the boards roaring a new 
challenge. 

In the great race of National progress, Insurance 


is in the pits, ever on the watch 


drop out of the running when it has met witb 
sudden disaster. Instead, after the first shock 
has passed, it soon makes a new start, refreshed 
and revitalized by this great power. 

The men who are “in the pits” for the Liver- 
pool and London and Globe have thus served 
many industries, large and small. Their alertness 
has identified the Liverpool and London and 


Globe with the winners in 
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There were 76 hogs (total weight 15,130 pounds) loaded in this car at the point of shipment. 
casses of 26 hogs that were found dead when the car reached the stock yards. 


have sold for $12.80 apiece. 


The Hartford Pays 


for Dead Live Stock 


A Side Line that Provides the Cash for 
Radios and Things 


W.H. TUCKER & SON 
Real Estate & Insurance 
“Safety First”’ 
CRAIG, COLO. 
Hartford Live Stock Insurance Co., 
Hartford, Connecticut. 
Gentlemen: 

Your draft for $138.37 was re- 
eived today for commissions on live 
stock shipments, for which we thank 
you. This is a very acceptable check 
at this time as it ts our dull month. 

Very truly yours, 
W. H. Tucker & Son. 


, i NHE above letter shows what 
happens when a_ Hartford 
agent who is located in a ter- 

ritory from which live stock is 

shipped to market, keeps in touch 
with the Hartford's 

Stock Department. 


Transit Live 
The result of a 
little correspondence and a little 
work is very likely to be a sizeable 
check for commissions. 

Transit Live Stock Insurance is 
admittedly a side-line, but it is a 
very good one. Once a policy is sold 
there is practically nothing for an 
agent to do except to make sure that 
it stays sold and periodically open 
the envelope containing his draft 
for commissions. 

The Hartford attends to all de- 
tails, collects all premiums through 


the commission firm to which the 
live stock is consigned and as a rule 
makes all adjustments without mak- 
ing any demands upon the agent’s 
time. 

During the past two years 1163 
transit live stock policies have 
been sold as the direct result of a 
mail advertising campaign sent out 
from the Hartford’s Home Office. 
This advertising has put a great 
many dollars of commissions in 
Hartford agents’ pockets and in 
cases where agents have carried out 
the suggestions of the Transit Live 
Stock Department, the leads fur- 
nished by the advertising have re- 
sulted in the development of con- 
siderable additional business. 

The Company will continue to ad- 
dress advertising to a list of some 
40,000 shippers throughout the coun- 
try and would like to hear from 
agents who want further informa- 
tion about the progress of this cam- 
paign in their own territory. 








Agents who want to know more 
about this Transit Live Stock 
Insurance (that brought W. H. 
Tucker & Son a $138 commission 
check) should write to the 
Transit Live Stock Department 
Hartford Fire Insurance Co., 
Hartford, Conn. 

















The teamster is hauling off the car- 
These dead animals weighed 5,620 pounds and would 
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More Evidence 


By Leo G. Murpuy, Agent Hartford Fire 
Insurance Co., Augusta, Montana 


AM using the Hartford films and 

the first film shown (The House 
that Jack Built) brought me a 
$2,000 policy and the promise of an- 
Business 
men here tell me that the films are 
the best advertising of the kind they 
have ever seen. 


other in a few months. 


Our school children know the 
Hartford and the grown-ups buy 
their insurance from me. Keep in 
touch with the youngsters and they 
*won't forget you when they grow up. 
I used a Hartford ruler when I went 
to school years ago and when I de- 
cided to write insurance, the only 
company I could remember any- 
thing about was the Hartford, so I 
wrote the Home Office and they re- 
ferred me to the Special Agent at 
Butte, and today I am glad to be 
called the Hartford agent. 











Even the Hartford occasionally 
has agency openings in different 
sections of the country. 
these openings are in very impor- 
tant and valuable territories. 
Company is always interested in 
hearing from agents who appreci- 
ate the value of the 
commission of authority and who 
realize what a tremendous volume 
of good will the Company has 
accumulated in the 116 years of 
its existence. | 


Hartford Fire Insurance | 
Company 


Hartford, Connecticut 
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Unless you are plugging are horrifying—loss figures are 
away now at selling Wind- staggering. 
—] if storm and Tornado Insurance, 


TEETH 


| ay [aes Everyone in your commun- 
| eVHE you are not heeding the knock —ity has been subconsciously 
: of opportunity. sold on this protection. Never 

were they in a more receptive 


For newspapers, country- 
wide, have been filled with pic- 
tures and stories of recent 


storm damage. The pictures 


mood. Never was the field for 
soliciting Windstorm and 
Tornado Insurance more 
fertile than now. Cultivate it! 









































FIDELITY-PHIENIX 
FIRE INSURANCE CQ: 


SO MAIDEN LANE. NEW YORK,NY. 











ERNEST STURM, Cuainman of tHe Boaro. 
PAUL L.HAID, Presivenr. 





CASH CAPITAL FIVE MILLION DOLLARS 








NEW YORK CHICAGO MONTREAL SAN FRANCISCO 
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INCE the present management 
assumed control of the business of 
Commerce Insurance Company, in 
September, 1923, there has been a 
marked and consistent progress in the 
affairs of that organization. 


The surplus has increased approximately 
$600,000, and is expected to be over $1,000,000 
at the close of this year. 








The assets have increased two-and-a-half 
times, and will approximate $3,200,000 by 
December 31, 1926. 


The premiums have quadrupled. 


Today, an ever-increasing agency force is 
finding it profitable to 











“Carry on with Commerce” 


i i. a 

















ss (OMMERCE. 
INSURANCE COMPANY 
of GLENS FALLS, NEW YORK 


y- 
R.S. BUDDY, F.L. COWLES, G. P. CRAWFORD, H.W. KNIGHT, J. A. MAVON, Secretaries G. S. JAMISON, Asst. Secy. 
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CRITICIZES L LAWS FOR 
AGENCY QUALIFICATION 


C. R. Tuttle of North America 
Raps Legislative Efforts in 
Illinois Speech 


URGES MORE COOPERATION 


Believes the Ills Can Be Handled Bet- 
ter by Companies and Agents 
Themselves 


C. R. Tuttle, western manager of the 
North America, in his address on “Who 
Is the Chief?” before the Illinois Asso- 
ciation of Local Agents at Kankakee last 
week, made a forceful appeal for greater 
company-agency cooperation, but stren- 





Cc. R. TUTTLE 
Western Manager North America 


uously condemned the use of legislation 
in effecting this goal. Mr. Tuttle empha- 
sized the fact that he is a believer in the 


National association and that he is with 
the agents in their attempt to improve 
agency representation, but he does not 


approve governmental action on per- 
sonal affairs of the business. 
Raps Qualification Laws 

as Misdirected Reform 

Mr. Tuttle’s remarks dealt chiefly 


with agency qualification, though apply- 
ing in a general way to all sought re- 
forms in the business, and in this con- 
nection was taken as a criticism of 
legislative attempts at agency qualifica- 
tion. He said that he is wholly in favor 
of qualification, but not at legislative 
command. The agents and companies 
of themselves can work out a more sat- 
isfactory program and not arouse public 
misunderstanding as to the differences 
encountered in the field. 

Speaking of the agents’ attacks on the 
matter of qualification, Mr. Tuttle espe- 
cially deplored the public flaunting of 





TO INCREASE CAPITAL | 
ACTION TAKEN BY PHOENIX 


WILL VOTE ON MERGER 


IS APPROVED BY DIRECTORS 


$4.00 Per Year, 20 Cents a Copy 


|SUPREME COURT TAKES 
| JURISDICTION IN CASE 
| 


Company Will Add $1,000,000 to Its | Consolidation of Northern of New York | United States Tribunal Grants 


Stock—Henry H. Conland Has 
Been Elected Director 


HARTFORD, CONN., Nov. 3.—The 
Phoenix of Hartford will increase its 
capital from $5,000,000 to $6,000,000 
through the issuance of 10,000 addi- 
tional shares of stock at par of $100 
each. A special meeting of stockholders 
is called for Nov. 19 to take appropriate 
action. New stock is to be issued to 
stockholders of record Nov. 19, and must 
be paid for before Dec. 20. The last 
increase in stock was in 1923, when the 
capital was raised from $3,000,000 to $5,- 
000,000. The Phoenix stock sold this 
week at $568 and rights are quoted at 
$78 a share. 

Henry H. Conland was elected a di- 
rector of the Phoenix this week filling 


the vacancy caused by the death of 
Charles Hopkins Clark. Mr. Conland 
recently succeeded Mr. Clark, as presi- 
dent and publisher of the Hartford 


“Courant.” 

The statement of the Phoenix a year 
ago showed assets $33,950,173, reinsur- 
ance reserve, $12,098,450, capital $5,000,- 
000, net surplus, $14,257,614. The com- 
pany has made remarkable strides un- 
der the administration of President 
Edward Milligan. Last year its total 
income amounted to $14,257,433. The 
company is particularly well manned and 
is making substantial progress in every 
department. Associated with the 
Phoenix are the Connecticut Fire and 
the Equitable Fire & Marine. The 
Phoenix group is particularly well 
backed from a financial standpoint. 








charges of “ignorance, incompetency 
and unworthiness.” He said that if such 
representatives existed, the specific cases 
should be taken personally to the com- 
panies, as they do not wish to retain a 
single incompetent or unfit agent, fitness 
being the most essential of the cardinal 
principles of qualification, honesty being 
assumed as the first consideration, of 
course. Mr. Tuttle said that these public 
charges of unfitness in agency ranks 
cannot be understood by the public and 


constitute a serious indictment of the 
companies which is unjustified. Mr. 
Tuttle’s address was as follows: 
Legislation Is Wrong 

Way to Approach Ills 

“My subject tonight, ‘Who Is Your 
Chief?’ is based upon the much talked 
about necessity for qualification, my 
contention being that if qualification, 
based solely upon the definition of ‘fit- 


ness’ is essential in an agency selection, 
it is equally important with the agent 
in the representation of companies. 

“In almost every paper reporting 
conventions much space devoted to 
long arguments telling us how to cure 
the ills of the business. If there are as 
many ills in this business as I have seen 
prescribed for during the past six 
months I cannot see why any of us wish 
to continue in it. Conditions in our busi- 
ness are not ideal for either company 
or agent, but any ills which have de- 


is 





veloped can and should be removed by 


and Assurance of America to be 
Effected 


NEW YORK, Nov. 3.—A merger 
of the Northern of New York and the 
Assurance Company of America was 
proposed at the meeting of the board of 
directors of these two companies last 
week and will come before specially 
called meetings of the stockholders on 
Dec. 1. The proposal will undoubtedly 
be ratified, as the owners of a majority 
of the stock of each company have al- 
ready signified their approval. The 
merger, when consummated, will result 
in a company with a capital of $1,500,- 
000, total assets of $7,250,000 and sur- 
plus of $1,850,000. 


Brewster to Head Company 


When the merger details are com- 
pleted, the company will be operated 
by a group of officials serving under 
William Brewster as president. Mr. 
Brewster has been president of the 
Northern of New York. The other of- 
ficers of the Northern have been: 
James Marshall, vice-president; Theo- 
dore Plessner, secretary. The officers 
of the Assurance of America have been: 
R. Bleecker Rathbone, president; 
Charles S. Conklin, vice - president; 
Rathbone Williams, secretary. 

Both the Northern and the Assurance 
commenced business in 1897 and are 
thus in their thirtieth year. Both were 
developed out of and succeeded Lloyds 
organization. 
America was 1897 


reorganized in 


the Assurance of America with $200,000 | 


capital and the New York and Boston 
Lloyds was reorganized the same year 
as the Northern of New York. 

Makes Large Organization 
of Sept. 
Northern with 


The financial statement as 
30, 1926 shows the 
capital of $1,000,000, assets of $5,111,- 
812, reserve of $2,551,000, surplus of 
$1,224,750 and an interest income from 
investments of $230,000. The statement 
of the same date for the Assurance otf 
America shows capital of $500,000, as- 
sets of $2,135,141, reserve of $766,763, 
surplus of $611,816 and interest income 
from investments of $88,000. Thus the 
consolidation would show capital of $1,- 
500,000, f 
$3,325,000, annual business of $3,500,000, 
surplus of $1,850,000, interest income of 
$320,000. 
effective Dec. 31 of this year. 





cooperation—never through state legis- 
lation. 


in injury to the public, the companies 
and the local agent. 
Great Need Is for 

Cardinal Principles 

“Last week John G. Shedd, undoubt- 
edly the world’s greatest merchant, 


passed to the Great Beyond. 
life he was asked what policies he cred- 
ited with having an important part in 
his success. He said, ‘We have no poli- 
(CONTINUED ON PAGE 49) 


The Assurance Lloyds of | 
as | 


assets of $7,250,000, reserve of | 


The plan is to have the merger | 


Every effort to cure any real or | 
imaginary ills by legislation has resulted | 


During his | 


| Writ of Certiorari in Missouri 


Rate Issue 


'IS TO REVIEW DECISION 


Position Is Taken That the Points In- 
volved Are Important Enough to 
Justify Hearing 


WASHINGTON, D. C., Nov. 3— 
the several states to fix 
rates for insurance written within their 
settled by the United 
State Supreme Court, which has granted 
a writ of certiorari under which it will 
review the decision of the lower courts 
with regard to the order issued Oct. 9, 
1922, Ben C. Hyde, 
of insurance for Missouri, 
percent reduction in 
that state. 

Why Order Was Issued 





The right of 


borders is to be 


by superintendent 
requiring a 10 
rates charged in 


The order was issued by the superin- 
tendent under the state law giving him 
authority to require reductions in rates 
after an investigation of the underwrit- 
ing experience of the stock companies 
during the years 1917 to 1921, inclusive, 
which showed that the aggregate profit 
of the companies upon their Missouri 
| business during the period was in ex- 
Suit was 
| brought to have the order set aside as 
unconstitutional and as depriving peti- 
tioners of their property without due 
process of law. A referee was appointed 
to take testimony. 


| cess of what was reasonable. 


Referee Found Underwriting Loss 


In his report the referee found that 
the experience of the companies during 
| the test period resulted in a loss on their 

underwriting of $7,010,200; that if the 
rate reduction order had been in force 
during that period it would have im- 
| posed upon them an additional loss of 
$7,134,751; and that the order was un- 
reasonable, confiscatory and void and 
should be set aside. Acting on that re- 
port the circuit order declared the order 
void. The superintendent appealed to 
the state supreme court, which reversed 
the decision. 





What Supreme Court Found 


| In its decision the state supreme court 
| held that the companies during the pe- 
| riod had made an excess profit and that 
a reasonable profit during the test period 
| would have been $6,680,169, and that the 
|}reduction of 10 percent was justified. 
| The companies claimed that in comput- 
| ing the profits the court failed to give 
| consideration certain unearned pre- 
miums, taxes and expenses. The court 
held that the reasonable profit defined 
by it was 8 percent on premiums re- 
ceived of $83,502,181, of which the com- 
| panies claimed more than $8,688,000 
| were unearned during the period. After 
aa. the 10 percent reduction, the 


(CONTINUED ON PAGE 51) 
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HEARING IS CONTINUED 
RESUME IN KENTUCKY, NOV. 15 


Testimony Submitted to Auditor Shanks 
Shows Underwriting Loss on 
Business in That State 


FRANKFORT, KY., Nov. 3.—At a 
hearing held here Thursday before State 
Auditor Shanks on the proposed in- 
crease of 124% percent in fire insurance 
rates, George H. Parker, manager of 
the Kentucky Actuarial Bureau, admit- 
ted that the advanced rate was published 
for Kentucky at the suggestion of and 
on the recommendation of the West- 
ern Actuarial Bureau of Chicago. 

The figures used in determining the 
new rate, he said, were secured from the 
records of the insurance department but 
that all calculations were made by the 
Chicago bureau. He admitted he was 
not familiar with the figures compiled 
by John R. Horn, an employe of the 
Kentucky Actuarial Bureau, and could 
not answer the question, propounded 
by Attorney General Daugherty, as to 
whether in figuring profits of insurance 
companies all classes of insurance over 
which the bureau has jurisdiction were 
included or only fire insurance figures. 





Hearing Not Completed 


The hearing was not completed as 
Auditor Shanks wanted time to check 
figures presented by the actuarial bu- 
reau. Nov. 15 was set as the date for 
another hearing and an agreement was 
reached whereby the increased rate 
would not go into effect until Dec. 1. 

Figures produced at the hearing by 
Russell D. Hobbs of Chicago, assist- 
ant manager of the Western Actuarial 
3ureau, Kentucky fire experience 
for the last five years, showed that with 
federal taxes eliminated and only 
state premium taxes, municipal licenses, 
salva ge corps and state fees included 
but with investment expenses deducted 

le unc derwriting losses were $10,823,645, 
or a ratio of loss of 23.5 percent. — 

It was brought out at the hearing 
that the rates for Louisville, Covington 
— Newport are less than those 

arged in other parts of the state and 
hit gher commissions are paid the agents 
in these three cities. 

The Kentucky fire experience for the 
last five years with the commissions 
reduced to the basis of the state out- 
side of Covington, Louisville and 
Lexington would have made the under- 
writing losses $9,510,790 or 20.5 percent, 
according to figures submitted by Mr. 
Hobbs. 


Five-Year Experience Given 


on 


all 


In a series of schedules over a five- 

ear period based on the earned pre- 
mium basis the insurance companies’ 
maximum loss was reported as 23.9 per- 
cent. On a written premium basis the 
minimum loss was 11.2 percent. 

Under a ruling of the Missouri courts 
the losses must be figured on the writ- 


ten premium and paid loss basis. The 
written premium basis submitted was 
gured on a basis of incurred losses 


1er than losses paid. 
The ruling of the Missouri court was 
a case resisting an increased rate in 
insurance rates. 
Schedules filed by 
ing net premiums, 


rat 


nre 


Mr. Hobbs show- 
losses and expenses 





of stock fire insurance companies do- 
ing business in Kentucky for the last 
five-year period follow: 
Net 

Year Premiums Losses Expenses 
1921....$ 8,311,437 $6, 598 897 $5,973,698 
1922.... 91079,320 5,7 4,268,186 
1923 10,675,916 6, 4,857,542 
1924 16,024,868 &, 4,713,693 
1925 10,387,447 , A 4,456,602 

In his testimony Mr. Parker said the 
proposed increase would not result in 
a profit to the insurance companies. 

Attorney General Frank E. Daugh- 
erty, Assistant Attorney General Gard- 
ner K. Byers and Guy H. Briggs rep- 
resented Auditor Shanks at the hear- 





ACQUIRE NEW BUILDING 


NECESSITATED BY EXPANSION 


The National Underwriter Company 
Adds to Its Real Estate Holdings 
in Cincinnati 


The National Underwriter Company | 
has added to its real estate holdings in | 
Cincinnati by purchasing the three-story 
residence at 413 Arch street. This is a 


half block from its present office, 420 | 
East Fourth street. A few years ago 
The National Underwriter Company | 


found it desirable to purchase the resi- | 
dence on East Fourth street which was 
converted into its office. At the Cincin- | 
nati office the compilation work on the | 
various publications is done. The Dia- | 
mond Life Bulletin Service, the Health 
& Accident Bulletins, the insurance di- | 
rectories, the Policyholders’ Digest and 
Little Gem Chart for life companies, the 
Argus Fire Chart and the Argus Casu- 
alty Chart are all gotten out at the Cin- 
cinnati office. This work demands many 
employes and a large amount of space. | 


More Room Was Needed 


} 
| 
| 
| 
| 
| 
The present building has been added | 
to, but is now wholly inadequate to ac- 
commodate the growing demand. It was 
first thought that a further addition 
could be erected to the present office, 
but it was found that the amount of | 
money needed to build the third story to | 
the rear on the Fourth street building 
would 


be nearly 
entire 


enough to cover the 
renovation of the Arch 
building. The lot on Arch street is | 
26x80 feet, the building itself is 21x65 | 
feet. It is three stories high. On a con- | 


street | 


servative estimate for upkeep, etc., the 
rent in the new building will be less | 
than 50 cents per foot. It is in a sec- | 
tion of the city where values are rap- 
idly increasing. Tenants will not vacate 
until Dec. 1. By this purchase The 
National Underwriter Company acquires | 
over 4,000 feet of additional space, not | 
including the basement under the entire | 
building. 








ing. The insurance companies were 
represented by Robert J. Folonie of | 
Chicago and Joseph Laurent of Louis- | 
ville. 


NEED MORE COMPANIES 

FACILTIES ARE INADEQUATE 

S. Y. Tupper Says Many Agents Find 
Themselves Handicapped by Lim- 


itation of Insurance Lines 


southern 
in speaking be- 


S. Y. Tupper of Atlanta, 
manager of the Queen, 
fore the Tennessee Association ot In- 
surance Agents, stressed one point that 
local agents: might well consider. He 
said that under the great inflation in- 
fluence of the war time, companies went 
wild for business, took on all the lia- 
bility they could, stretched their lines to 
the utmost, became plungers, being ob- 
sessed with the thought that big money 
was to be made and that the existing 
conditions would continue. In that time 
some companies went beyond all reason 


in writing gross and net lines. They 
took everything that was offered. 
They argued that the fewer policies 


written on a single risk the better. 
Medium and smaller sized companies 
were starved out of the agency. 


Many Companies Needed 


Mr. Tupper now makes the point that 
the local agents need the companies 
that were thrust aside during the jumbo 
line orgy. He said it is the duty of a 
local agent to have in his office as many 
companies as he can comfortably feed 
and each should be given a decent 
share. Companies, he said, should be 
given premiums according to their mer- 
its. A company should be satisfied if 
it is getting its proportion of the busi- 
ness. Mr. Tupper decried the concen- 
tration of the insurance business in a 
few companies. He said that the wel- 
fare of the American agency system de- 
mands a reasonable number of compa- 
nies so that the agents can continue on 
an independent basis. 

Facilities 


Many 


Now Inadequate 


agents today find themselves 
without adequate facilities. They 
trimmed their agencies of companies 
that they regarded as needless. They 
pinned their faith to a few corporations. 
Now these companies have cut down 
their lines to such an extent that the 
agents have to run to cover. Mr. Tup- 
per’s advice should be well pondered. 
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FEDERAL TAXES HEAVY 
REPORT COMPANY PAYMENTS 


Bureau of Internal Revenue Shows 
$18,553,548 Paid Last Year by All 
Classes of Insurance Carriers 


WASHINGTON, Nov. 3.—Income 
and profits taxes aggregating $18,553,549 
were paid by insurance corporations 
last year on their 1924 operations, it is 
shown by statistics compiled by the Bu- 
reau of Internal Revenue. 

Income reports were received from 
1,935 such corporations, 830 of which, 
however, paid no taxes because of the 
fact that their deductible allowances ex- 
ceeded their gross incomes. The total 
of such deficit, the report shows, was 
$148,487,135. The 1,105 insurance cor- 
porations which had a profit for the 
year showed total net income of $158,- 
591,962, from which they were allowed 
deductions totaling $3,646,835 for prior- 
year losses before computing tax. 


Bulk from Life Companies 


The bulk of the tax was received from 
life companies, stock and mutual, 467 of 
which filed returns. Only 93 were ex- 
empt from tax because of excess of de- 
ductions over income, and the other 374 
showed total net income of $115, 352,005, 
with deductions of only $22,049 for 
prior-year losses, paying taxes aggregat- 
ing $13,872,056. In connection with the 
net income and deficits of these compa- 
nies, however, allowance should be made 
for the two special deductions from 
gross income permitted life insurance 
companies, which total approximately 
$325,000,000, and represent (1) the ex- 
cess of 4 percent of the mean of reserve 
funds over the tax-exempt interest re- 
ceived by the company, and (2) 2 per- 
cent of the reserve held for deferred 
dividends. 

Sixty-four stock accident companies 
filed returns, 26 paying no taxes, and the 
remaining 38 reporting $1,553,345 net 
income, with loss deductions of $26,387, 
the taxes paid totaling $185,933. Re- 
turns were filed by 257 stock fire com- 
panies, 137 paying no taxes. The excess 
of deductions over income of these com- 
panies was $18,631,381. The 120 other 
companies reported net income of $5,- 
839,956, with deductions of $733,874, 
paying taxes of $612,268. Twenty-six 
stock marine companies reported, 13 
paying no tax and the other 13 showing 
net income of $1,086,788, with loss de- 
ductions of $33,025, their taxes totaling 
$131,189. 


Reports from Mutuals 


Returns were filed by 581 mutual ac- 
cident, fire and marine companies, 333 
of which were exempt from tax because 
of an excess of $100,324,821 in deduc- 
tions over gross income. The total net 
revenue of the remaining 248 companies 
was $1,060,076, their loss deductions 
were $28,435, and their taxes were $58,- 
551. Eighteen fidelity and bonding cor- 
porations reported, seven of which paid 
no taxes, the remaining 11 having total 
net income of $437,487, on which they 
paid taxes of $53,106. This was the only 
class having no deductions for prior- 
year losses. 

All other insurance companies were 
grouped in one class, 522 reports being 
received, 221 of which showed excess of 
deductions over income totaling $24,- 
973,788. The remaining 301 companies 
showed net income of $33,262,305, with 
deductions for loss of $2,803,065, paying 
taxes of $3,640,445. 

The bureau’s reports do not include 
the operations of agents. 


Cooper Handling Havana Losses 


E. C. Cooper, general manager of the 
Southwestern Adjustment Company, 
Dallas, Tex., has been appointed by the 
3ritish companies to adjust tornado 
losses in Havana, Cuba, and sailed from 
New Orleans Oct. 30 to take up the 
work, 
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EXECUTIVE COMMITTEE 
OF HAIL BODY TO MEET 


Continuance of Nebraska Hail Ad- 
justment Bureau on Present 
Basis Big Topic 


W. D. WILLIAMS TO RETIRE 


Various Recommendations of Advisory 
Committee of Association to be 
Considered at Coming Meeting 





On Thursday of this week the an- 
nual meeting of the executive commit- 
tee of the Western Hail & Adjustment 
Association will be held. Last month 
the advisory committee of the organ- 
ization met for three days shaping up 
recommendations and suggestions which 
will considered the executive 
committee at its meeting. The ad- 
visory committee each year serves as 
a practical working body which formu- 
lates recommendations for the execu- 
tive committee. L. G. Warder, man- 
ager of the hail department of the 
Hartford in Chicago, served as chair- 
man of the advisory committee sessions 
recently held. The findings of the ex- 
ecutive committee will be referred to 


be by 


the annual meeting of the Western 
Hail Association to be held in Chi- 
cago, Nov. 18. 


Williams to Retire 


At this meeting Walter D. Williams, 
western manager of the Security of 
New Haven, will retire as president of 
the association, a position which he has 
held for the past several years. Mr. 
Williams has taken a strong interest in 
the work of the Hail Association and 
has provided it with several construc- 
tive administrations. It is possible 
that Mr. Williams may be succeeded by 
George H. Bell, western manager of 
the National of Hartford, who for sev- 
eral years has been vice-president of 
the Hail Association. 

Nebraska Bureau Big Topic 


The principal recommendation which 
will be considered by the executive 
committee at its meeting this week will 
be the one stipulating that the use of 
the Nebraska Hail Adjustment Bureau 
in the future be optional instead of 
mandatory. This will unquestionably 
provoke a great deal of discussion. The 
Nebraska Hail Adjustment Bureau has 
been in existence for two years. There 
is more or less strong feeling regarding 
it. Some companies are very much in 
favor of it, while it is actively opposed 
by others. It is stated that the com- 
panies writing a majority of the busi- 
ness in Nebraska do not wish to be 
compelled to use the Nebraska Hail 
Adjustment Bureau feeling that it will 
be very much more to their advantage 
to be permitted to use their own ad- 
justing staffs. Many feel that if the 
use of the Nebraska Bureau becomes 
optional instead of mandatory it will 
result before long in the abolition of 
the bureau. 


Dakota Rate Recommendation 


The advisory committee has recom- 
mended to the executive committee 
that the 15 percent rate in North 


Dakota be reduced to 10 percent. A 
number of companies feel that they are 
driving business off their books in 
North Dakota by insisting upon a rate 
ot 15 percent and for this reason the 
10 percent figure is suggested. The 
advisory committee also recommends 
an increase in rates in some counties 
in Colorado and a reduction in certain 
counties in Montana, 

The advisory committee also recom- 
mends a re-wording of the hail con- 





WILL NOT RENEW PLAN 


CHRYSLER OFFICER COMMENTS 

Says Recent Decision Is Academic As 

Company Had Definitely Dropped 
Scheme 





DETROIT, Nov. 3.—O. C. Hutchin- 
son, vice-president of the Chrysler cor- 
poration, has pointed out that the re- 
cent supreme court ruling on the Palm- 
etto-Chrysler case is purely academic, 
as the Palmetto plan has been aban- 
doned for some months. Hr. Hutchin- 
son said that the former plan of in- 
stallment selling through different dealer 
arrangements with financing corpora- 
tions is proving more satisfactory. The 
company does not contemplate a return 
to the old plan or the readoption of any 
arrangements similar to that with the 
Palmetto. 


COMMENT BY DUMONT 


LINCOLN, NEB., Nov. 3.—In the 
opinion of Commissioner John H. 


Dumont of Nebraska the decision of 
the federal supreme court in the Chrys- 
ler-Palmetto case blazes a broad path 
for the future, and settles for all time 
the status of an insurance agent as 
one who sells insurance. Mr. Dumont 
had consistently refused to approve the 
contract insofar as it applied to Chrys- 
ler automobile sales in Nebraska, al- 
though these were being made, although 
several visits by attorneys from the east 
were paid him any many arguments pre- 
sented to him. 

The Palmetto did not have and does 
not now have authority to do business 
in Nebraska, although some months 
after the contract was made at the 
Michigan headquarters it made applica- 
tion for permission. Mr. Dumont never 
passed upon this application, and it was 
not pressed, both the commissioner and 
the company preferring to await the de- 
cision of the federal supreme court on 
the test cases. 


Mr. Dumont’s Views 


Mr. Dumont was free to say at the 
time that if compelled to rule he would 
hold that before a dealer could hand 
over a policy to a car purchaser he 
must have a license to sell insurance, 
and that his application for an agent’s 
license would be subjected to the same 
tests as though the application was 
made by a man who intended to devote 
his major time to selling protection. He 
was also of the opinion that no automo- 
bile dealer could pass this test. Hence 
the gratification that is his since he has 
read the decision tht cettles the whole 
controversy. 








tract for the 
No radical 
embodied. 
agents are 


purpose of clarifying it. 
changes in coverage are 
No commission changes for 
contemplated except that 
there is a feeling that banker- 
should be permitted to discount their 
hail paper June 1 or on approximately 
that date. Some time ago it was de- 
cided to incorporate in the hail policy 
the stipulation that the companies have 


no liability until the small grains are 
jointed or until corn is formed above 
the second joint. This has resulted in 


a considerable curtailment of early 


buying of hail insurance because farm- | 
ers have not been willing to insure be- | 


be certain that 


a crop. 


fore thev could 
were to have 


they 


May Buy Early in Season 


Thus, the February and March buy- 
ing has been considerably cut down 
and much of the business ultimately 
lost by reason of the inability to sell 
farmers at a later date. It is now pro- 
posed to permit farmers to buy hail in- 
surance early in the season on a non- 
interest bearing note basis with the pro- 
vision that if a crop does not material- 
ize the farmer’s note will be returned 


H. G. CASPER’S CHANGE 
GOES WITH FRED S. JAMES & CO. 


Will Become Assistant Western Man- 
ager Under Walter E. Miller 
Effective on January 1 


Harry G. Casper has been appointed 
assistant western manager of Fred S. 
James & Co., effective Jan. 1. On that 
date he will resign as assistant manager 
of the western department of the West- 
chester, which position he has held since 
April 1, 1922. In making this change 
Mr. Casper will again associate himself 
with his former chief, Walter E. Miller, 
who is western manager of Fred S. 


James & Co. 


Practically all of Mr. Cas- 








HARRY G, CASPER 


per’s insurance career has been spent in 
association with Mr. Miller. When Mr. 
Miller was Illinois state agent of the 
Great American Mr. Casper was special 
agent. Later, when Mr. Miller was ap- 
pointed assistant western manager of 
the company Mr. Casper was named II- 
linois state agent to succeed him. After 
Mr. Miller was appointed western man- 
ager of the Westchester, Mr. Casper 





agents | 


followed him into the service and be- 
came assistant manager. These two 
officials have thus worked in close har- 
mony for many years. They make an 
efficient and smooth-running team. The 
Fred S. James office represents the 
Eagle Star & British Dominions, Ur- 
baine and General of France. 


Casper'’s Career 


Mr. Casper began insurance work as 
a report clerk for the Home of New 
| York in its Chicago local office. In 
1908, he was appointed special agent of 
the Home in southern Illinois, and two 
years later went with the Great Ameri- 
can as special agent in southern Illinois. 
In 1916, Mr. Miller, who was at that 
time state agent of the Great American 
in Illinois, was appointed second assist- 
ant manager of the company and Mr. 
Casper succeeded him as Illinois state 
agent. Three years later, Mr. Miller 
resigned to go with the Chicago office 
of Marsh & McLennan, where he re- 
mained for a time and then joined the 
Westchester. Shortly after Mr. Miller 
resigned Mr. Casper went into local 
agency work at Peoria, where he re- 
mained for two years. 











| 
| 
| 
| 
| 
es 
= him and the transaction will have 
cost him nothing. On the paper, how- 
ever, that remains in force the proposal 
is to permit the agent to send it through 
for discounting on June 1, which means 
that under this arrangement the agent 
will be compensated on a 20 percent 
or cash basis rather than a 15 percent 
or a note basis. 





PLANNING DIGEST OF 
RULES OF NEW E. U. A. 


To Give Field Men and Agents 
Detailed Information About 
Association 


ROUND OUT ORGANIZATION 


Temporary Executive Committee is 
Named, Including Many From Non- 
Affiliated Companies 


NEW YORK, Nov. 3.—For the guid- 
ance of field men representing company 
members of the Eastern 
Association, 


Underwriters 
a digest of the rules of the 
organization and instructions as to the 
method of their application will shortly 
be prepared, as will also a general letter 
along somewhat similar lines for the in- 
formation of local agents in the territory 
under the jurisdiction of the organiza- 
tion. The data will be assembled by a 
special committee of which Paul L. 
Haid, vice-president of the association 
and president of the America Fore com- 
panies, is chairman, with N. S. Bartow, 
president of the Queen; Neal Bassett, 
president of the Firemen’s of Newark 
group; O. E. Lane, president of the Ni- 
agara; and O. E. Schaefer, president of 
the Westchester as associate members. 
It will embrace “a digest of the rules of 
the association for the use and instruc- 
tion of special agents.” A letter is to be 
sent local agents in which will be set 
forth the commission scales and the con- 
ditions under which either may be ob- 
tained, together with a resume of the 
objects of the association and a form of 
commission agreement which local 
agents will be expected to sign.” 


Will Effect Uniformity 


During the long period of the associa- 
tion’s creation, special agents of its 
probable member companies were often 
embarrassed by inquiries from local men 
as to the plans of the intended organi- 
zation. In the absence of definite knowl- 
edge, which obviously they did not pos- 
sess for it was not available, they had 
either to frankly confess ignorance of 
the whole matter, or to advance individ- 
ual opinions, which in not a few in- 
stances proved annoying to the head 
offices. This situation will be entirely 
clarified, once the communications 
which the special committee is to pre- 
pare are issued. And this, it is antici- 
pated, will be in the course of a week or 
ten days. Equipped with official data, 
local agents as well as field men will 
have a proper knowledge of the pur- 
poses and plans of the Eastern Under- 
writers Association and uniformity in 
the application of its rules will be in- 
sured. 


Name Executive Committee 


In addition to the committee above 
named, R. M. Bissell, president of the 
association, selected the following as 
members of the executive committee to 
function until after a general meeting of 
companies belonging to the organization 
is held, when a permanent committee 
will be chosen: N. S. Bartow, president 
Queen; Neal Bassett, president Firemen’s 
of Newark group; R. M. Bissell, president 
Hartford Fire group; Lyman Candee, 
vice-president Globe & Rutgers; Shel- 
don Catlin, vice-president North 
America; E. E. Cole, president National 
Union; Paul L. Haid, president America 
Fore companies; Ralph B. Ives, presi- 
dent Aetna group; O. E. Lane, presi- 
dent Niagara; C. A. Ludlum, vice-presi- 
dent Home group; Edward Milligan, 
president Phoenix of Hartford group; 
John H. Packard, United States man- 
ager London Assurance; Whitney Pa- 





(CONTINUED FROM PAGE 7) 





8 


MASSACHUSETTS BODY 
HAD ANNUAL SESSION 


Agents’ Association Met for Con- 
ference and Banquet in 
Boston 


IS PRESIDENT 


MOULTON 


Recolution Adopted Condemning Pater- 
nalism and Scale of Commis- 


sions in New Act 
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Wim. P. Melherson, Worcester; Roseoe K, 
Noble, Northampton; Warren 8S, Shaw, 
Brockton: Rebert T, Lynn; A. C. 
Ii. Stimson, Greenfield, 


Sisson, 


BOSTON, 


agents 


Nov. More 


attended the 


than 100 


annual meet- 
Massachusetts Association of 
held last 
and an even larger number were present 


, 
ing of the 


Insurance Agents here week, 


at the evening banquet. 
quality the attendance was unusual and 
at the business session members ex- 
themselves freely with regard 
to many current problems, particularly 


pressed 
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Resolutions Were Adopted 


Possibly the main feature of the meet- | 
ing was a carefully considered resolu- | 
tion presented by Edwin J. Cole of Fall | 
Kiver and adopted unanimously with 
little discussion. This resolution depre- 
cated the interference of the state with | 
private business and the tendency to- 
wards over-regulation of the business by 
state officials. It admitted the need of | 
statutory or departmental control of cer- 
tain activities, but opposed paternalism. 
lhe resolution also condemned the 
growth of company branch offices, cit- 
ing the justification for the American 
agency system. 


Commission Seale Big Topie 
There was considerable discussion of 
the compulsory automobile liability act 
and of the commission scale to be paid 
agents and brokers under the new law 
and as a result of the discussions a reso- 
ution was presented and adopted pro- 
testing that the commissions allocated 
io agents and brokers under the Massa- 
chusetts act are uniair and unreason- 
able, inasmuch as they are inadequate, 
unjust and discriminatory. 

The business meeting was opened by 
President Fred R. Smith whose address 
‘eviewed the work of the past year and 
summarized the conferences 
ompanies and agents. 

Fred A. Norton, secretary-treasurer, 
reported that 21 new members had been 
idded during the year and 102 dropped 
uit for various reasons, leaving a net 
membership of 342. The finances were 
shown to be in good order with a com- 
fortable balance on hand. 


between 


Tell of State Fund Plans 


John W. Downs, counsel of the asso- 
ciation, was introduced and gave the 
meeting a most interesting account ot 
the drive now being made in Massachu- 
setts to secure the establishing of a 
state fund for workmen’s compensation ' 
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insurance in which national leaders of 
the labor unions are very active. He 
described the various features of the new 
Massachusetts compulsory automobile 
security act and was kept busy answer- 


ing questions for a half hour or more. | 


This was one of the most interesting 
features of the meeting. Mr. Downs 
said that while no petition looking to a 
state fund for compulsory security had 
been filed as yet, he had knowledge that 
several were being drafted to be intro- 
duced at the next session. 

Following Mr. Downs’ talk, President 
Smith urged members to join their local 
automobile clubs and to keep closely in 
touch with all developments. 


Chrysler Case Reviewed 


Donald G. North of New Haven, vice- 
president of the National association, 
sketched the accomplishments of the as- 
sociation movement stressing the results 
of the Chrysler-Palmetto victory.. He 
said that in the recent conference 
on Massachusetts automobile commis- 
the efforts of the executives of 
the national and Massachusetts associa- 
tions had saved at least $450,000 in com- 
missions to the local agents of this state. 


also 


sions 


Mr. North stated that the working of 
the agents’ and _ brokers’ qualification 
statute in force in Connecticut is most 
encouraging. In three years the num- 


ber of licensed brokers has been reduced 
from 700 to 40, while there are now only 
7,500 licensed agents in the state com- 


pared with about 15,000 when the law 
was passed. 
Tells of Legislation 


Edwin J. Cole of Fall River outlined 
the history of the brokers’ qualification 
legislation in Massachusetts and said 
that the same requirements would be ex- 
tended to agents as soon as the Mas- 
sachusetts department got the details o 
the new compulsory automobile security 
act running smoothly. 

Mr. Cole gave the members a full 
account from the local agents’ stand- 
point, of the progress of the conferences 


WLAN 


WAN 


leading up to the recent adoption of the 
new commission agreement effective 
next January and also of the more re- 
cent conference with casualty company 
executives on the commission scale for 
automobile liability insurance in Massa- 
chusetts. 

In general, Mr. Cole said that agents 
deplored the apparently growing tenden- 
cy on the part of companies to act on 
vital matters without taking agents more 
fully into their confidence. As to fire 
commissions, many agents still feel that 
if contingent commissions are to be paid 
to big city agents, that the principle 
should be extended to cover all policy 
writing agents. He stated that the com- 
missions fixed for automobile liability 
insurance do not provide a living margin 
for the producers and that the situation 
is most disturbing. 

Some 125 were at table for the ban- 
quet which was featured with talks by 
T. Alfred Fleming, supervisor of the con- 
servation department of the National 
Board, and Clarence T. Hubbard, assist- 
ant secretary of the Automobile of Hart- 
ford. Commissioner W. E. Monk 


| expressed his regrets, by letter, for not 


| ecutive 


being able to attend, as the result of the 
recent breaking of his right arm. 


Test Case on Avto Dealers 


SEATTLE, Nov. 2.—At the meeting of 


the west side executive committee of the 
Insurance Agents League of Washing- 
ton, held in Seattle the past week, it 
was decided to bring to an issue the 
case of automobile dealers in the city 
of Seatle who write insurance on their 
own property. The case will enumerate 


all of the automobile dealers in the city 
who have arrangements with insurance 
companies to write the caverage on cars 
they sell on conditional sales contracts. 
The members of the league will retain 
an attorney to get the case under way. 
Plans are also being made by the ex- 
committee to have representa- 
tives at the coming session of the legis- 
lature where they will give support to 
a bill which will be introduced requir- 
ing all companies operating in Washing- 
ton to do so through regularly estab- 
lished or appointed general agents. 
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If you show a Prospect— 


Does your client know that he can get 
an improvement letter from the Indiana In- 
spection Bureau showing credits for im- 
provements? 


It is often advisable to install sprinkler 
equipment. The Phillips Company, 39 
South La Salle Street, Chicago, have made 
this very easy. They will install sprinklers 
and permit the assured to pay for the equip- 
ment out of insurance savings. 


If you will phone The Phillips Com- 
pany, Randolph 2208, Chicago, and tell them 
you would like to have them send a man to 
your office they will gladly do so. They will 
also pay for the call. 


HARRY W. HULL, State Agent, 


that you are desirous of giving service you are a long 
way towards getting or holding his business. 


The Phillips Company are not in the 
fire insurance business, and the fact that you 
have told them of a prospect is a guarantee 
that they will go out of their way to hold 
the business for your agency... They have no 
insurance connnection whatever and when 
they are working on your case you are the 
one they want to help. They do not take 
any of your commission. All they do is 
make it possible for you to hold the busi- 
ness in your agency. Get acquainted with 
them. They are as near as your phone. If 
you have a risk that has caused you trouble 
call Long Distance, Randolph 2208, Chicago. 
Some other agent may call tomorrow if you 
don’t today. 


P. O. Box 1091, Indianapolis, Ind. 














ance Company. The above message is reprinted 
from a blotter he has sent out to his agents to 
show them a practical way of giving service to 
their clients. 


| 
Mr. Hull 1s State Agent of the Orient ees 8 








THE PHILLIPS COMPANY 


Suite 1412 New York Life Building 


39 SOUTH LA 


SALLE STREET 


CHICAGO, ILLINOIS 
LONG DISTANCE TELEPHONE: RANDOLPH 2208-9 
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DRASTIC ACTION TAKEN 
BY CALIFORNIA AGENTS 


Adopt Strenuous Resolutions 
Directed Towards Both Fire and 
Casualty Companies 


THIELEN NEW PRESIDENT 


Elected to Succeed McDowell at Annual 
Convention Held Last 
Week 





Harold J. Thielen of Sacramento was 
elected president of the California As- 
sociation of Insurance Agents at the 
close of the annual convention at Long 
Beach after a day of unprecedented dis- 
cussions and the adoption of resolutions 
which threaten to cause considerable 
concern in company circles. 

Nye B. Sweet of Fresno and W. F. 
Luddington of San Diego were elected 





vice-presidents. George Champlain of 
Red Bluff, Francis L. McDowell, retir- 
ing president, and R. R. Patterson of 
Taft were elected regional vice-presi- 
dents. The appointment of the secre- 
tary and selection for the place of the | 
1927 convention will be made by the | 
executive committee immediately upon | 
appointment. Santa Cruz and Sacra- 
mento were prominently in the fight for 
the convention next year. 


Adopted Strenuous Resolution 





There were plenty of fireworks at the 
convention and the resolutions offered | 
and adopted indicated radical changes 
in company relationships. I. O. Levy 
of the Behrendt-Levy agency of Los 
Angeles, spoke on a resolution calling | 
upon the companies holding member- 
ship in the Pacific Board to stop the 


practice of working with non-board 
companies in the matter of providing 
standard forms and other materials 


through affiliated organizations such as 
the Standard Forms Bureau of .San 
Francisco. 

This resolution says that “the associa- 
tion deems it inconsistent for members 
of the Pacific Board to support and as- 
sist their competing non-affiliated com- 
panies through allowing them equal 
membership in organizations supplying 
insurance forms; and further permitting 
the same adjusters on losses in which 





member and non-member 
may be interested.” 


Criticise Board Action 


companies 


In advocating the adoption of this 
resolution Mr. Levy severely criticised 
the actions of the board as well as what 
he termed its inaction. Outside of its 
rate making functions, “the board is 
useless to the business,” said Mr. Levy, 
who reviewed the efforts of the agents 
of the state to obtain constructive coop- 
eration in order to justify sales methods 
and operations of the board companies 
in competition with the non-board com- 
panies. Mr. Levy said that the present 
working agreements between the board 
| and the non-board companies in the 
matter of forms and use of adjusters 
simply placed in the hands of the non- 
members exactly the same advantages 
and materials used by the agents in at- 
tempting to justify board insurance. 

Another resolution calls for an amend- 
ment to the insurance code of the state 
to include an automatic cancellation 
clause in the event of non-payment of 
premium by the assured within a period 
definitely stated in the present standard 
fire form. The resolution also calls for 
the inclusion of this clause in all other 
policies also. 


Other Resolutions 


Another radical action was the adop- 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 





NEAL BASSETT, President 


A. H. HASSINGER, Vice-President and Secretary 


JOHN KAY, Vice-President and Treasurer 
WELLS T. BASSETT, Vice-President and Secretary 


JANUARY Ist, 1926, STATEMENTS 





PHILADELPHIA, PA. 


Western 
ush Street 


CONCORD, N. H 


CHICAGO, ILLINOIS 


ment 


844 Rush 
HERBERT A. CLARK, Manager 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 








ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$21,285,738.13 $9,955,309.55 $5,000,000.00 $6,330,428.58 $11,330,428.58 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE CO. 
OF PHILADELPHIA, PA. 
$5,800,834.29 $3,461,203.02 $1,000,200.00 $1,339,631.27 $2,339,631.27 
ORGANIZED 1854 
MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,478,484.10 $2,971,049.18 $600,000.00 $907,434.92 $1,507,434.92 








ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 











$5,508,164.57 $4,071,227.38 $1,000,000.00 $436,937.19 $1,436,937.19 
ORGANIZED 1871 
SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,872,321.76 $3,197,308.18 $1,000,000,00 $675,013.58 $1,675,013.58 
ORGANIZED 1870 
CONCORDIA FIRE INSURANCE CO. 
OF MILWAUKEE, WIS. 
$6,564,842.84 $4,763,794.03 $1,000,000.00 $801,048.81 $1,801,048.81 
ORGANIZED 1886 
CAPITAL FIRE INSURANCE CO. 
OF CONCORD, N. H. 
$915,931.65 $72,839.60 $300,000.00 $543,092.05 $843,092.05 
TOTAL ASSETS TOTAL LIABILITIES TOTAL NET PREMIUMS 
$49,426,317.34 $28,492,730.94 $22,498,413.63 





HOME OFFICES 
NEWARK, NEW JERSEY 





DEPARTMENT OFFICES 


MILWAUKEE, WIS. 


SAN FRANCISCO, CAL. 
Pacific Department 
60 Sansome Street 

W. W. & E. G. 


LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 


PITTSBURGH, PA. 


Potter, Managers 
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tion of a resolution calling on the execu- 
tive committee to endeavor to have the 
present license laws of the state changed 
to compel the agency to be licensed 
rather than the individuals as at pres- 
ent at a fee of $25 which is to be paid 
by the agency itself and not to be paid 
by the companies. 

Then there was the question of state 
rating which has been hinted many 
times in California during recent months 
but about which there was maintained 
an air of secrecy and mystery as to 
where the agents of the state stood on 
the matter. The following resolution 
was also unanimously carried: 

“That this association lend its support 
to a rate filing bill which may be intro- 
duced in the legislature if said bill meets 
with the approval of our executive com- 
mittee.” 

C. A. (“Cappy”) Ricks, former secre- 
tary of the association and chairman of 
the committee on illegitimate agencies, 
spoke from the floor in favor of a reso- 
lution which will call upon the com- 
panies to cease appointing public office 
holders as agents on the grounds that 
they are inimical to the business and 
such appointments simply develop a 
force in favor of state insurance through 
politics and manipulation. His resolu- 
tion was carried with little further dis- 
cussion. 


Flay Casualty Companies 


The convention also went on record 
disapproving the continued acceptance 
of liability business from the automobile 
club reciprocals by several stock com- 
panies and called upon the agents of the 
companies mentioned in the resolution 
to quit placing any further business 
with these companies. The companies 
mentioned in the resolution are the 
Zurich, Independence Indemnity and 
Standard Accident. There has been a 
fight on the question for the past four 
years and in defense of the action John 
B. Shea, who has led the fight since its 
inception, called for a unanimous vote 
in favor to indicate to the companies 
which sacrificed large volume of busi- 
ness emanating from reciprocal sources, 
that they are to be commended and sup- 
ported in their cooperation with the 
association. 

The recent agreement entered into be- 
tween the National Board and the Na- 
tional association was explained in de- 
tail by Percy H. Goodwin of San Diego 
and endorsed by the convention. George 
Kothe, secretary, said that this action 
represented one of the most forward 
steps accomplished for the good of the 
business of insurance and impressed 
upon the delegates its singular import- 
ance. 

There was evident during the conven- 
tion a feeling that many of the Califor- 
nia and Pacific Coast problems ex xisting 
in the relationship of the companies and 
agents can be better selved by future di- 
rect action with company head offices 
rather than with the Pacific Coast rep- 
resentatives or the Pacific Board. 


President McDowell Presided 


The annual convention was called to 
order Thursday noon by President 
Francis L. McDowell and it was soon 
evident in the informal talks during the 
afternoon that some drastic and unprec- 
edented action would develop. During 
the morning the executive committee 
held its annual pre-convention meeting 
and the conference committee of Cali- 
fornia Insurance Interests met at noon 
luncheon. 

The delegates were welcomed to Long 
Beach by L. C. Dougan, president of 
the Insurance Club of Long Beach, and 
by Mayor Fillmore Condit who spoke of 
insurance as a profession in his welcom- 
ing remarks. The response was made 
by I. O. Levy of Los Angeles who 
said that it was his hope that the mayor 
would find that the convention would 
meet with the description of the bust- 
ness as a profession. 


Tell of Legislation 
John B. Shea, in the absence of D. 
Wilson Pierce of Los Angeles, re- 


viewed some of the actions of the legis- 
lative committee and ‘said that present 
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SPRINGFIELD FIRE && MARINE 





ave Lt! 


Last year over 570 million dollars’ worth of property was 


destroyed by fire in the United States. 
You agree that this is a deplorable state of affairs, but are you 
doing your part as a fire insurance agent to bring about 


better conditions in your community? 


The results obtained during Fire Prevention Week are 
proof enough that organized effort will cut down our fire 
waste. Help keep this subject before your community 52 
weeks of the year. Do your part to change the national habit 


of carelessness. 


The Springfield «will help you in any way possible, 


seen 


Head Offices: SPRINGFIELD, MAssACHUSETTS 


Wesrern Depr., Chicago: Harding & Lininger, -A(grs. Paciric Dept., San Francisco: George W. Dornin, <r. 
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The FIRST BARRIER 
Is SURMOUNTED 


For the Alliance Agent 


— a prospect will 

talk specific policies, he 
must be satisfied as to the 
standing of the Company 
in which he is asked to in- 
sure. 


This first barrier is already 
surmounted for the Alli- 
ance Agent. He meets no 
“Sales-resistance” at this 
point, because he repre- 
sents a company whose 
stability and reliability is 
never questioned. 


The Alliance Agentis thus 
enabled to get down to the 
prospect’s individual prob- 
lems at the outset—saving 
the time of both his pros- 
pect and himself. 


This means that the Alli- 
ance Agent can write more 
insurance and conduct his 
business more profitably. 








THE ALLIANCE 
INSURANCE COMPANY 
of PHILADELPHIA 
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indications ay an active legisla- 
tive session as far as insurance was con- 
cerned. He said that he fully expected 
to see a compulsory liability insurance 
bill presented as well as a rating meas- 
ure in addition to some bills which will 
be introduced by the agents themselves 
to strengthen the existing regulatory 
statutes. W. T. Rambo, past president 
and national i gy weer told of the 
work done by the Agents and Brokers 
Conference since its organization a year 
ago and the part it plays in the confer- 
ences between companies and agents 
through the Conference Committee of 
California Insurance Interests, which 
comprises representatives of all branches 
and departments of the various forms of 
insurance except life. The latter or- 
ganization’s work during the past year 
was told by W. Leslie Miller, president 
of the Insurance Brokers Exchange of 
San Francisco and president of the com- 
mittee. 

Considerable attention has been paid 
to recent rule changes made by the Pa- 
cific Board, especially in the matter of 
coinsurance credits and the application 
of the reduced rate average clause and 
the average distribution clause. The 
agents expressed themselves as being 
unalterably opposed to these changes 
and Mr. Rambo reported that in the 
near future the board would issue a 
modification of its ruling in this respect 
as a result of the work of the agents’ 
representatives in these bodies. 


Speak of Auto Business 


Arnold Hodgkinson, manager of the 
National Automobile Club, in speaking 
on the progress of the organization, said 
that the club is now firmly established 
in the public mind and rendering a more 
efficient and valuable service to motor 
owners than any other similar institu- 
tion. Mr. Hodgkinson in his address 
included a plea for greater cooperation 
on the part of the local agents for com- 
panies in the Pacific Coast Automobile 
Underwriters Conference which sponsor 
the Club. He read a letter from the 
Motor Car Dealers of San Francisco 
which was in the form of a request that 
automobile rates be increased to a more 
adequate level for the protection of in- 
surance buyers. This, he said, was the 
first time he ever knew of a buyer sug- 
gesting that his costs be increased. 

There was quite a discussion regard- 
ing various commission methods, led by 
W. T. Rambo of San Jose, former presi- 
dent of the state association, who advo- 
cated consideration of a contingent plan. 
There was a wide diversity of opinion 
on this subject and nothing definite was 
done. Karl Hafke-Maior, accident. and 
health specialist from the United States 
Fidelity & Guaranty, gave an educa- 
tional talk on that form of coverage. 
Percy S. W. Ramsden of Oakland ex- 
plained the method whereby the Oak- 
land Association of Insurance Agents 
becomes the official broker for the busi- 
ness of the municipality of that city and 
said that the city officials were enthusi- 
astic in their support. 


Commissioner Detrick Spoke 


L. E. Phillips of Santa Ana spoke on 
agency contracts between agents and 
companies. Commissioner Detrick re- 
ceived a flattering reception following 
his address on the subject of the busi- 
ness from the state official st indpoint. 
Mr. Detrick stressed the necessity of 
better laws which will be more work- 
able and _ effective. Resolutions com- 
mending Commissioner Detrick and his 
two assistants, Sam H. Beckett and H. 
F. Risbrough for their effective work in 
behalf of the business were enthusiastic- 
ally adopted by acclamation. 


Yakima Agencies Merged 


Hull-Miller Company 
Wash., with the in- 
department of the Guaranty 
rrust Company of the same city is an- 


Merger of the 
agency of Yakima, 


surance 


nounced. The combined agency, which 
is believed to be the largest agency in 
central Washington, will operate under 


the corporate name of Hull-Miller Com- 
pany, with R. E. Hull and Wallace W. 














Miller as managers. 





WASTE Is TREMENDOUS 
LOSS OF WEALTH APPALLING 


C. William Johnson Discusses Elimina- 
tion of Unnecessary Leaks in Proc- 
esses of American Industry 


PHILADELPHIA, Nov. 3.— The 
elimination of waste in industry, viewed 
from all angles was the theme of man- 
agement week held in Philadelphia last 
week under the auspices of the Ameri- 
can Society of Engineers and the United 
States Department of Commerce. The 
first night’s session started with several 
papers on the loss in human effort and 
human lives, and its direct association 
with oe was impressed upon the 
meeting by C. William Johnson, assist- 
ant- aauahes of -the North America. 
“When the subject of waste elimination 
is discussed in insurance, our thoughts 
quite naturally turn to fire prevention,” 
Mr. Johnson stated, “principally because 
the horrible example of waste, outdis- 
tancing all others in the United States 
and perhaps in the world, is represented 
by the annual destruction of property of 
more than $500,000,000. 

Is a National Problem 

“The average citizen regards fire pre- 
vention as an exclusive problem for the 
insurance companies to solve. But when 
from 40 percent to 60 percent of all fires 
are the result of carelessness, and as 
such strictly preventable, it becomes a 
civic, even a national problem for each 
one of us. Fire prevention is still un- 
finished business for the American peo- 
ple. Fire loss is not property damage 
alone. In 1925, in addition to $570,000,- 
000 in property loss, it caused an addi- 
tional loss of 12,000 to 15,000 lives. It 
diverts customers to competitors, it 
breaks up organized management, scat- 
tering skilled and specially trained work- 
ers, and often destroys important rec- 
ords of formulas, secret processes, etc. 

Effect on Concerns 

“The Safe Cabinet Company recently 
supplied a chart from a research made 
by them showing the effect of fires upon 
the credit standing of 100 concerns. Of 
the total, 43 percent did not resume 
business; 17 percent which were able to 
furnish financial statements before the 
fires, no longer could do so; 14 percent 
suffered a reduction of 30 percent to 66 
percent in their credit ratings, and only 
26 percent were unaffected as to credit 
rating, but they too suffered serious loss 
in other ways. 

Accidental Injuries Take Toll 

“The necessity of eliminating waste is 
forcibly impressed upon the casualty 
companies because the economic loss, is 
not only enormous in its monetary cost 
but carries with it that which makes so 
strong an appeal for serious study, bod- 
ily suffering, family want and a heavy 
toll in human life. The economic loss 
in connection with the death of 85,000 
persons from accidental injuries, and the 
10,000,000 non-fatal personal accidental 
injuries during 1925 has been placed at a 
figure in excess of $1,000,000,000.” 


Comments on Florida Situation 

In recently quoting J. Charles Mc- 
Kay, prominent local agent at Tampa, 
Fla., on uneasiness in Florida as to the 
future of tornado insurance, two items 
were incorrectly quoted, resulting in a 
misinterpretation of Mr. McKay’s com- 
ment. Mr. McKay did not say that 
“billions” of dollars had been loaned in 
Florida, but that “millions” had been 
extended by bond and mortgage com- 
panies in the last few years. He did 
not say that “most” of the tornado com- 
panies would be withdrawn, but that 
“some” would withdraw. Mr. McKay 
said that in the case of one agency 
alone, four or five companies have with- 
drawn and he has heard of several oth- 
ers, but the majority of companies writ- 
ing tornado insurance are continuing to 
operate in Florida and will continue. 
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HOME OFFICE 
720 North Michigan Avenue 


CHICAGO 


Eugene B. Mettee 
President 


Hunt Wentworth 
Secretary 


Harry S. Hall 


Treasurer 


CAPITAL AND SURPLUS - $300,000.00 


DEPOSITED WITH ILLINOIS INSURANCE DEPARTMENT - $100,000.00 








| They Say— 

; . * * 99 
“Competition is the Life of Trade 

: 

au T— 
T "OO much cut throat competition may 
pe overwhelm you unless you are equipped to 
; Open in States of | meet it. 

: Illinois, California, | 

Indiana, Kansas, | The equipment needed to effectively over- 
" Missouri, Iowa | | d | I] h 
ie ie | come reciprocal an mutual as we as other 
competition for automobile insurance 1s part 
AUTOMOBILE | _— of the regular equipment of all Illinois Indem- 
D COVERAGES | : 

anineme | nity agents. 

= | The men who are at the head of this com- 
| | (ratued Form in Certain += ~—-« PANY understand the problem and know the 
1 tes | answer. Their knowledge is a result of years 
i of experience in dealing with it. 

PUBLIC LIABILITY | . 
PROPERTY | _ If you are located in any one of the states listed 
DAMAGE in the adjoining column and you want to 
COLLISION make the most of automobile insurance write: 
Eugene B. Mettee, President, 

for complete details. 
Automobile Insurance Exclusively 
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First Live Wire interested! 7: 

" Look! what does that mean?” 

Second Live Wire appreciatively: 

“It means Live Agents Get the Best in THE WORLD.” 











REFORMS ARE URGED 


SUGGEST CONTINGENT PLAN 
President Benjamin Rush of North 
America Believes Present System 
of Remuneration Is Harmful 





NEW YORK, Nov. 3.—There is con- 
siderable interest evidenced in the sug- 
gestions made last week by Benjamin 
Rush, president of the Insurance Com- 
pany of North America, in an address 
before the Insurance Society of New 
York, particularly that pertaining to the 
system of remuneration of local agents. 
Mr. Rush suggested that the present 
plan of a percentage of the volume pro- 
duced fails to enlist to the fullest ex- 
tent the services of the insurance or- 
ganization. It was his suggestion that 
a change be made by which the local 
agent is compensated by a salary and 
contingent commission on the profits 
realized by him for his insurance com- 
pany or by a straight overriding com- 
mission on the profit. 

He said that some arrangement should 
be made whereby the insurance agent 
would have an interest in developing a 
profitable business. The agent is the 
one best in the position to underwrite 
the business and if his full remunera- 
tion is not dependent purely on volume, 
but is affected by the quality of the busi- 
ness, there should be an improvement in 
the tone of the business placed on the 
company’s books. 

This was one of a number of sugges- 
tions made by Mr. Rush in his speech 
on “The Duties of the Insurance Or- 
ganization to the Public.” He said that 
one of the first duties of the business 
is to reduce the life and property loss 
now experienced by fire and casualty 
losses. He said that if the insurance 
business, which is best adapted to han- 
dle the situation and knows most thor- 
oughly the details regarding such losses, 
permits the losses to continue unabated, 
they can rightfully be held for a moral 
responsibility. 

Companies’ Responsibility 


He said that if the companies permit 
the wastage to continue without exert- 
ing every effort to check it, they are to 
some extent particeps criminis in the 
deaths of those killed by fire and acci- 
dent, and to a degree responsible for 
the nonperformance of the good which 
might be accomplished by the proper 
employment of the vast funds wasted on 
preventable fire, marine and casualty 
losses. Mr. Rush suggested that those 
in the insurance business exert every 
possible effort to reduce both fire and 
casualty losses. He suggested the adop- 
tion of a workable building code and the 
absolute enforcement of these codes 
generally throughout the country. He 
particularly advocated the adoption of 
laws similar to those in force in France, 
where a property owner, tenant, lessee 
or tort feasor are held liable for results 
of fire occurring through his own neg- 
ligence. In France the property owner 
is held responsible for the cost of ex- 
tinguishing the fire and for any damage 
to third parties resulting from the fire. 
He suggested that similar laws will go 
far towards reducing the preventable 
fires in this country and that those ivi 
the insurance business might profitably 
educate the public to the acceptance of 
such legislation. 

Another necessary factor in the re- 
duction of fire loss, according to Mr. 
Rush is a greater flexibility in the rat- 
ing of each individual risk. He spoke 
of state rating and state control of rates 
as effecting a protection for the little 
man as well as the big risk, but he 
said that there were setbacks which off- 
set what advantages could be granted. 
He said that state-wide rating prevented 
the reward of merit in the matter of fire 
prevention. He cited the case of a 
state-wide law which prevented the ap- 
plication of lower rates to ten cities 
which fully deserved them, their loss 





LOCAL BOARD’S VALUE 


BENNETT TOLD OF FUNCTIONS 


Secretary of National Association Ad- 
dressed Denver Agents On Or- 
ganization Benefits 


DENVER, COLO., Nov. 3.—The 
use and value of local boards was em- 
phasized by Walter H. Bennett, secre- 
tary of the National Association of 
Agents speaking before the Denver local 
board. Mr. Bennett pointed out the 
splendid work which can be done by an 
efficient local board and said that these 
organizations can be made into the most 
vital and effective part of the business 
and the American agency system. Sum- 
ming up their functions he said that, 
as in the case of the national or state 
association, they may be briefly stated 
as the defending of property rights of 
local agents against encroachment from 
legislation or from unprincipled com- 
panies or agents and the education of 
the membership and of the public on 
what insurance is and does. He re- 
iterated the statement that the local 
board can be described as the back bone 
of the state and national association. 


Can Cure the Ills 


Mr. Bennett cited a number of the ills 
in the business by which there is con- 
siderable discussion today and said that 
in practically all cases the local board 
can adequately and equitably solve these 
problems. He said that the organiza- 
tion of the local agents into a local unit 
can quickly eliminate the evils of credit 
and collections. It can handle the mat- 
ter of nonresident brokers and all ques- 
tions of representation which individu- 
ally the agents are unable to cope with. 
He said that state insurance departments 
frequently obtain much valuable infor- 
mation and co-operation for a law en- 
forcement from local boards. This 
applies to anti-discrimination, anti-rebate 
and agency qualification laws. 

Mr. Bennett said that in the matter 
of education of the public on insurance, 
which is now receiving nationwide atten- 
tion, the local board stands as the most 
useful unit for developing this educa- 
tional program. Again in fire preven- 
tion the local board can, if properly 
organized and operated, extend the 
influence of the insurance business in 
the best way. Of most importance, Mr. 
3ennett said that the local board elimi- 
nates whatever feeling of suspicion and 
distrust may develop among local in- 
surance agents, which if allowed to 
continue undermines public opinion as 
well as the ethics of the business. He 
said that organization and co-operation 
are the twin virtues which among agents 
lead to efficient insurance service and 
public recognition of honesty and sin- 
cerity of purpose. And the local board 
is a logical organization to develop this 
organization and co-operation. 


ratio being counteracted by a few other 
cities who had given little attention to 
fire prevention. 

A reduction in overhead expenses 
was urged by Mr. Rush. He cited the 
unnecessary statistical work which costs 
the companies vast sums and does so 
unnecessarily. He urged the state de- 
partment to work out an eauitable ar- 
rangement by which the _ statistical 
work could be greatly reduced and yet 
achieve the same end. A _ suggestion 
made by him for definite reduction of 
overhead was the adoption of laws to 
permit fire, casualty and life insurance 
business to be written in one company. 
He said that life insurance might be 
excepted, in order that life insurance 
funds might not be used for conflagra- 
tion losses, but he said that fire and 
casualty should be allowed on the books 
of the same company, the duplicate or- 
ganization now necessary for these two 
classes being an unnecessary overhead 
burden. 
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QUALITIES SHOULD AFIRE INSURANCE COMPANY HAVE? 


LL 


by J. A. GIBERSON 


THE GIBERSON INSURANCE AGENCY 


INSURANCE 
ALTON, ILL. 


Evidently The Insurance Field got its wires crossed in 
addressing me as Agent of the American Central Insurance 
Company of St. Louis, and asking my opinion on the qualifica- 
tions that Fire Insurance Companies should have. 


I do not represent the American Central, although I have 
a very profound respect for the Company and a great personal 
admiration for its officers. 


However, I do have some definite views on the question 
of desirable qualities in a Fire Insurance Company and if you 
want them here they are. 


First—Loyalty to its agency force. 
Second—Loyalty to the principles of the organized agents 


of the Country: In this respect the American 
Central is one of the outstanding companies, it 
having stood by us faithfully in every instance 
with a resulting loss of thousands of dollars of 
premiums. Association agents always should 
remember such fine loyalty and sacrifice by the 


Company. 


Third—Human relations with Agents: For instance, 


many company officials are too busy with their 
financial and other duties to extend to their 
agents the “Glad Hand” and the American Cen- 
tral is particularly fortunate in having officers 
who know the agents and fight for the cause of 
agents. 


In fact, the American Central is an ideal Company from 
the Agent’s standpoint, and I say this cheerfully notwithstand- 
ing the fact that I do not represent them. 


AMERICAN CENTRAL INSURANCE CO. 


ST. LOUIS, MO. 


B. G. CHAPMAN, JR., President D. E. MONROE, Vice President 
CONRAD ROEDER, ROY W. SMITH, HENRY I. RIEMAN, Assistant Secretaries 


1853 “WE STAND UPON THE MERIT OF OUR YEARS.” 1926 
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RESOLUTION UNUSUAL 


TO FAVOR COMPULSORY LAW 


New Hampshire Association of Insur- 
ance Agents Considers Motion Pledg- 
ing No Opposition to Bill 
MANCHESTER, N. Nov. 2.—An 
effort to pledge the New Hampshire As- 
sociation of Insurance Agents not to op- 
pose a compulsory automobile liability 
nsurance measure in the next state leg- 


islature, which was defeated, constituted 
the most interesting feature of a very 
lively meeting of the state association 
here last week. The near success of 
such a bill last year, which was killed in 
the senate through the efforts of the 
agents’ association, the passage of such 


a law in Massachusetts, and the proba- 
bility that compulsory automobile liabil- 
ity insurance would again come up in 
New Hampshire at the January session 
of the legislature, made this the one 
dominant topic of the gathering, both at 
the business session in the afternoon and 
at the banquet in the evening. George 
\. Wood of Portsmouth introduced the 
resolution 


Warns Against Selfishness 


Comnussioner of Insurance 


John E. 


9 é 
Sullivan of New Hampshire warned the 
agents against opposing any legislation 
which might come up merely because it 


ight be detrimental to 


m interests. 
He said: “As for 


automo- 


their 
compulsory 


bile liability insurance, in my opinion, 
it is bound to come. Your best judg- 
ment should be exercised so that we may 
know the best form such legislation 
should take. By cooperating and serv- 
ing the wants of the people as a whole 
vou will defeat those seeking state in- 
surance.” 
Consider Commissions 
More than half the membership of 


116 of the state organization was present 
at the business session while a few over 
100 attended the banquet. President Ed- 


gar B. Prescott of Laconia presided over 
the business meeting. In his annual re- 
port he said: “For a long time there 


has seemed to have been dissatisfaction 
with the old graded scale of commission 
and efforts have been made from time to 
time to get the companies to cooperate 
with the agents in establishing some new 
scale that would be satisfactory to the 
vast majority. I am aware that it is 
absolutely impossible to get any one sys- 
tem that wiil be pleasing to everyone 
but the plan serving the best interests 
of the largest number of local agents is 
presumably the 20 percent flat commis- 


sion. To those who are not satisfied to 
use this scale of commission, opportu- 
nity is given to accept the 15 and 25 
percent plan. 
Lack Integration 
“It is impossible, in my estimation, 


under the 
partial 


present circumstances of 
representation of the 


our 
agents in 


our state associations for us to have the 
continuity of purpose and to correct the 
present conditions. We lack integra- 
tion. Most of the work is done through 


committees 
well as the officers, are 
because the association itself is power- 
I believe we accomplish as much 
as is possible under the present circum- 
stances. Let us strive toward the goal 


and these committees, as 


without power 


less. 


of organizing our state association in 
such a manner that we can make the 
membership to this association alP in- 


clusive and a prereduisite to obtaining 
a state license as an insurance agent. In 
this way we include the entire class and 


the organization would be official be- 
every agent would be a member.” 

Frederick M. Sise of Portsmouth of- 
fered the following resolution which was 
unanimously passed: “Be it resolved 
that after Jan. 1 of each year delinquent 
members be suspended from membership 


cause 





NO CHANGE IN RATES 


PRESENT SCALE CONTINUED 
Fire and Casualty Representatives Con- 
fer on Collision Rates in West 
and on Coast 


NEW YORK, Nov. 3.—There will 
be no change next year from the fig- 
ures now charged for the collision 
hazard under automobile coverage sup- 
plied by the fire companies in the cen- 
tral west and upon the Pacific coast. 
This decision was reached at a gen- 


eral conference of representatives of 
both fire and casualty interests held 
here recently. This action was con- 


fidently anticipated, hence no 


surprise 
was expressed when the 


determination 


was announced. The collision rates 
now in force in the west are about 40 
percent below those required in the 


east and the south under full coverage; 
30 percent less where the $50 deductible 
form applies and 20 percent 
the $100 deductible. 


Competition Warrants 


The reductions on 
are even greater. In 
ritory it was 
lision charges 
prohibitive and 
to mutuals and 
new figures were 
the results, in 
managers, have 
tention that a 


less for 


Reduction 

Pacific coast 
the western 
contended that the 
formerly in use 
were driving 
reciprocals. Since the 
issued two vears ago, 
the minds of western 
fully justified their con- 
reduction in the tariffs 


the 
ter- 
col- 
were 
business 


would not only enable the stock offices 
to meet the aggressions of their con 
petitors, but would fully cover the 
hazard. On the Pacific coast the war- 
rant for the material reduction § in 
collision charges was, and is, the 
competition supplied by the Automo- 
bile Club of Southern California. It 
was stated that while the board com- 
panies on the west coast write fully 
85 percent of the general fire business, 
their automobile writings, largely by 
virtue of the competition of the terri- 
torial clubs, do not exceed 60 percent. 
Casualty Men Disagree 

The casualty men declined to be 
moved by the experience or the argu- 
ments of the fire companies, and the 
collision rates of the former, it is an- 
ticipated, will not differ materially next 
year from those now appearing in the 
manual. So far as property damage is 
concerned, the two classes are in com- 


plete agreement. Having settled the 
collision and property damage tariffs for 


1927, in so far as the central west and 
the Pacific coast are concerned, repre- 
sentatives of the National Bureau oi 


Casualty & Surety Underwriters and 


of the automobile conferences of the 
east and of the south, will be in ses- 
sion within a short time, reviewing the 
same questions for the latter jurisdic- 
tions. 

_At the meeting the Pacific Coast 
Conference was represented by Wil- 
liam Deans and A. T. Bailey, while 
the delegates from the Western Con- 
terence were J. D. Vail and H. A. 
filler. 

in this association until such time as 


dues become paid in full.” 

The following officers were elected for 
the coming year: President, Charles 
W. Varney, Rochester; vice-president 
Frederick M. Sise of Portsmouth; 
George Trask of Keene, and Louis B. 
Elkins of Concord; secretary and treas- 


urer, J. Frank DeMerritt, Exeter; ex- 
ecutive committee, Edgar B. Prescott, 
Laconia; A. B. Gile, Hanover; William 
F. Sullivan, Nashua; John A. Sheehan, 
Manchester; Arthur J. Rouillard, Man- 
chester. 

Fire at Perdue, Sask., destroyed a gen- 
eral store, causing a loss estimated at 
$22,000 In addition, several thousand 
dollars’ worth of lodge regalia belonging 
to the Masons, Odd Fellows, Rebekahs 


and Woodmen 
the fire is 


were 
unknown. 


lost The cause of 








NOTHING THE MATTER THREE POSSIBLE STEPS 


ASSOCIATION 


National Agents’ Organization, Having 
Done Great Things for Its Mem- 
bers, Satisfactory As It Is 


By JAMES L. CASE 
[The following extracts were taken 
from an address given by Mr. Case, 
prominent local agent of Norwich, Conn., 
and a former president of the National 


Association of 
annual 
tion of 
last 


Insurance 
meeting of the 
Insurance 
wee k ] 


Agents, at the 
Illinois Associa- 
Agents at 
[ do not purpose to discuss “What’s 
the matter with the National Associa- 
tion of Insurance Agents?” We often 
ask this question when we wish to pay 
a friend a compliment: to praise him 
for something he has done, or possibly 





JAMES L. 
Former President National 


CASE 


Association 


to let him know 
we believe in 
he’s a 

purpose 
ter with 
will you 


that 
think 


that we like him; 
him and that we 
“regular fellow.” For such a 
may I ask, “What’s the mat- 
the National association?” and 
answer back: “It’s all right; 
what’s all right: the National associa- 
tion: it’s all right’? Very naturally I 
am not attempting to prove that the Na- 
tional body is 100 percent perfect, for 
of course it isn’t. It wouldn’t be a hu- 
Man organization if it were. Its record 
of the 30 years now passed is a most 
enviable one? Principles and practices 
have been formulated and adopted and 
our entire business relations are being 
rapidly standardized. 
Great Things Accomplished 


Overhead writing, 
expirations have 
and relations 


rebating and stolen 
practically vanished 
between companies and 
agents are generally recognized to be 
fair and honorable. The public also 
largely as a result of National associa- 
tion efficiency knows more about in- 
surance ethics and ideals than ever be- 
fore and it is honestly striving to meet 
the obligations and requirements which 
at the same time it is receiving, day in 
and day out, dependable efficient serv- 
ice. 

Recent weeks and months have wit- 
nessed insurance accomplishments. I 
mention first the agreement reached by 
and between representative committees 
of the National Board and the National 
association. It has been ratified by 196 
fire insurance companies and received 
the unanimous and enthusiastic endorse- 
ment of our recent Atlantic City 
vention. 

It is a long step forward towards the 
goal of fair play, square dealings and 
a common understanding and should be 
sustained by local agents as well as bv 
the companies. I am sure that you will 


con- 


IS ALL RIGHT | 


Kankakee 
| 











F 


| 





OPTIMISTIC ABOUT RESULTS 





Presentation Made by Charles E. 
Hughes in Illinois Tax Case Re- 
garded as Very Strong 


Insurance men who attended the hear- 
ing in the Supreme Court of the United 
States recently, in which Charles E. 
Hughes represented the companies on 
the Illinois tax matter have felt opti- 
mistic about the results. Mr. Hughes 
made a presentation of the companies’ 
side that seemed very strong. 

There are three main lines which the 
decision of the Supreme Court may fol- 
low. First, a complete victory for the 
city of Chicago may be recorded; sec- 
ond, a holding of the Supreme Court 
that-Section 30 of the act of 1869 is un- 
constitutional. Such a holding would 
wipe out the tax which the companies 


have been paying for many years, as 
well as the claims for back taxes, and 
necessitate new_ tax legislation. The 


third main possibility is a holding that 


section 30 is constitutional when con- 
strued, as it has been in the past, as a 
property tax, which would mean that 


the practice of assessing the premiums 
at reduced valuations, the same as 
other property taxes, was correct. In 
other words the third solution would 
simply approve the tax methods of the 
past. 

Of course, it is realized that some 
cther legal angle may seem correct to 
the Supreme Court and that none of 
the three main guesses on its decision 
will prove correct. 


agree with me in the hope the policy 
ot aneprence and cooperation may long 
tinue and be developed all along th« 
line. 


con 


Chrysler Defeat Mentioned 


The outcome to date of the Chrysler- 
Palmetto wholesale insurance contro- 
versy is exceedingly gratifying and 
every local agent in the land owes much 
to our National officers for the success- 
ful manner in which they fought a dan- 
gerous and_ revolutionary proposition. 
Had the opposing interests succeeded 


in carrying out their intents and pur- 
poses the principles of the American 
agency system would have suffered a 


staggering defeat. 

3ecause our National leaders have not 
been unmindful of the fact that if local, 
state and national bodies are to cope 
successfully with new and ever changing 
= ms and conditions, our own mem- 
bership must be accurately informed as 
to what might reasonably be expected 
of them. For such a purpose a little 
green book has been published entitled 
“The Organization at Work.” It de- 
fines respective duties and responsibili- 
ties and will be of greatest value to our 
officers and committeemen, in aiding 
them to attain a degree of executive 
efficiency hitherto unknown. Ii you do 
not possess a copy, let me urge you to 
secure one. Study it and then begin to 


| preach and practice its teachings 


National 


The new national committee on busi- 
ness methods and business efficiency is 
a most needed and important one and 
Chairman Harrington’s recent report on 
what is hoped will be accomplished this 
year, is most valuable and comprehen- 
sive. The times demand that local 
agents shall be competent and capable 
and possess a thorough knowledge ot 
insurance and the National association 
proposes to help you and me to know 
more about business details and to be 
better agents in the future than we have 


been in the past. 


Association All Right 


A fire, believed to have been caused 
by defective wiring. completely de- 
stroved the high school building at 
Delano, Minn., last Saturday The loss 


is estimated at 


$35,000. 
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CHANGES IN THE FIELD | 














WILSON HAS RESIGNED | 

Well Known Missouri Field Man Will 

Enter the Local Business in 
Kansas City 


KIT 


Kit Wilson of Kansas City, state | 
agent in Missouri for the American of | 
Newark since 1921, has formed a con- 
nection with the Shryock Realty Com- | 
pany of Kansas City, whereby he takes | 
charge of the insurance department of 
the firm. He will retire from his posi- 
tion with the American on Jan. 1 next, 
at which time he will assume his new 
duties. 


Sidney P. Clark 


Sidney P. Clark has been appointed 


special agent in Kansas for the Royal | 
assisting State Agent J. G. Updegraff. 
Mr. Clark succeeds Carle E. Bailey. He | 


headquarters at 315 Beacon 
Wichita. Mr. Clark is a step- 


will have 
building, 


| the farm department of the Continental 


son of U. Atkinson, assistant United 
States pootcd of the Union of Canton. 
He has been in the underwriting depart- 
ment of the western department office of 
the Royal for the past few years. 


D. W. Vertrees 


D. W. Vertrees, who has been with 


in Tennessee, has been transferred to 
Kentucky from Nashville, to take charge 
of the work in — territory form- 
erly handled by N. Wells, who has 
become staff than for the farm de- 
partment. 


J. E. Bales 


Joe E. Bales of Indianapolis, who has 
been assisting R. E. Schramm, field su- 
pervisor for the Tokio Marine & Fire 
and the Standard of New York, with 
headquarters in Chicago, has retired 
from the service of these companies. 

















ADDRESSED FIELD CLUB 


Speaking before the meeting of the 
New York re Field Club Mon- 
day, Laurence E.. Falls, assistant secre- 


American of Newark, told 
everyone in the 
the development 


tary of the 
of the inter-relation of 
business. He traced 
of ‘civilization through the brawn era 
into the brain era and finally into the 
heart era, in which he said we are now 
living. He cited as a result of this era 
of cooperation the recognition of inter- 
dependability of all men in business and 
in the insurance business of the devel- 
opment of all forms of cooperation. He 
referred to field clubs, company organi- 
zations, agency organizations and many 
other indications of the spirit of coop- 
eration now existing in the business. 
In referring to the interdependability 
he said that the companies do not wish 
the individuals in the business to feel 
that they can relinquish individual per- 
sonality, but they should recognize that 
all are working together in the interest 
of the entire group. Referring to the 
public opinion of the insurance business, 
Mr. Falls said that word of mouth ad- 
vertising probably excels in the insur- 
ance business compared to all other 
forms of trade or profession. In this 
connection the special agents were 
particularly urged to realize this and 
meet their competitors on the field in 
such a way that the business will be 
well advertised instead of ill advertised. 
OPENS “FREE 


INSURANCE” FIGHT 


Manager Benjamin R. Mowry of the 
New York Fire Insurance Exchange 
took the first official step last week in 
the campaign against “free insurance” 
and the “not-taken policy evil,” noti- 
fying all companies that the first re- 
ports on unpaid premiums are due Nov. 
10. A formal notice went out to the 
companies and included the question- 
naire requested by Superintendent 
Beha, asking for all details regarding the 
business upon which premiums have not 
yet been paid, if overdue beyond the 
time limit established. A supply of 
blanks was sent to each office and the 
central bureau is now ready to take 
up the work and clean out this ill of the 
business. A sworn monthly statement 
1s reauired in case there are no overdue 
accounts to init “ay 


as 


A. G. M ARTIN IS PRESIDENT 


__At the annual meeting of the Eastern 
Tornado Insurance Association last 
week, A. G. Martin of the Northern 
of England was elected president, the 
other officers being: Vice-president, 


/ VIEWED FROM NEW YORK 


By GEORGE A. WATSON 











secretary, George F. Hayden, Conti- 
nental; executive committee, H. H. 
Clutia, Westchester; G. A. Russell, Hart- 
ford Fire; L. J. Borland, Great Ameri- 
can; John Kremer, North America; Fred 
W. Koeckert, Commercial Union. The 
annual reports presented showed that 
experience on tornado insurance in 
eastern territory has been comparatively 
good during the past year, though farm 
business notably has shown a fairly un- 
satisfactory situation. This is true in 
spite of the fact that rates on farm 
business were increased a year ago. It 
was pointed out, however, that the rate 
increase has not been felt generally as 
yet, because that business is written 
largely on a three-year basis. 
_ = 


MEMBERSHIP PLAN 


retirement of W. S. 
Rieke from the 


NEW 

The recent 
Hoopes and Karl W. 
field service of the National Associa- 
tion of Insurance Agents is in line 
with the changed policy of the execu- 
tive committee of the organization to- 
ward the solicitation of membership in 
the body. Instead of seeking a direct 
membership as was the custom prev- 
iously, the new plan is for the field 
representatives to create local boards 
at the different centers of the country, 
such organizations to join the home 
state association and the parent body. 
Mr. Rieke had been in the employ of 
the National association for nearly 
seven years, and Mr. Hoopes for some- 


thing over two years, both working 
largely in the middle west. C. H. 
Doscher, now traveling in Pennsyl- 
vania, will continue with the organiza- 
tion, and other field men will be en- 
gaged from time to time. 
Inspect Columbia, Mo. 
The 


Missouri State Fire Prevention As- 
sociation inspected Columbia Oct. 2728, 
with 46 members of the association tak- 
ing part in the meeting. Especial co- 
operation was given by the townspeople; 
the Commercial Club and other civie or- 
ganizations and the two daily news- 
papers. 

A high 





of defects was dis- 
covered by the inspectors, who criticized 
264 of the 301 risks inspected. A total 
of 1,540 defects was found, averaging 
5.83 defects per risk. Of the 1,540 de- 
fects reported the highest number for 
any one factor was 365, which was the 
number of defects in electric wiring. 
Defective stoves and stovepipes com- 
prised 115 of the defects, and rubbish 
was found in 163 of the buildings in- 
spected. 

A committee of local agents, headed 
by George King as chairman, and 53 
bov scouts, under the leadership of A. J. 
Gillettee, gave considerable aid to the 


average 





aria MENDES ate 





Insurance is as old as the Sun 


Keep your face toward the Sun 


And the Shadows will fall behind you 











FIRE—RIOT AND CIVIL 
AND 
INLAND 
SALESMEN’S FLOATER 
MOTOR 
—ALL 


RENTS 


Established in 1710 


The Oldest Insurance Company 
in the World 


Coverages Effected 


COMMOTION—USE AND 
VALUE—LEASEHOLD 
OCEAN MARINE 
WINDSTORM 
ALL RISK PERSONAL 
RISK PERSONAL FURS—ALL 
TOURIST FLOATERS—JEWELER'’S 
POLICIES—AUTOMOBILE 

—PUBLIC LIABILITY—-MERCHAN 
DISE IN TRANSIT, Truck, 
Rail or Steamer (Annual or Trip 
Policies) 


RENTAL 
MARINE 


LIGHI 


YACHT 
BOAT 
RIS 
BLOCK 
EXPLOSION 


Tia 


TOURIST FL 








OCCUPANCY 


ITNING 
OATER 
AND 


JEWELRY 


K 


AUTOMOBILE FULL COVERAGE 


Including Public Liability Issued in One Joint Policy of 


SUN INSURANC 


SUN INSURANCE OFFICE and 
SUN INDEMNITY COMPANY 


of London 


OFFICE 


Limited 


The Patriotic Jnsurance Co. 
The Sun Indemnity Co. 














F. D. Layton, National of Hartford: 


inspectors. 





Western Department 
Wrigley Bidg., 
John F. Stafford, Mgr. 
Pacific Department 


Cc. A. Henry, General Agent F, 


United States Branch 
55 Fifth Ave., New York 
Presion T. Kelsey, U. S. Mar. 


Chicag 
ao Wm. Hl. 
General Agen 


San Francisco 55 Fifth Ave., 


Marine Department 


11S. William St., Ne 
McGee & Co. 


w York 


ts 


Sun Indemnity Co. 


New York 
1. P. Callos, President 
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| AS SEEN FROM CHICAGO 














COMMENT ON CONDITIONS 


A well informed western manager in 


commenting on some of the interest- 
ing conditions in Western Union ter- 
ritory said that while the dry goods 


stores in many country towns are being 
squeezed out of business and gradually 


starved because people are driving to | 


the bigger places where they find a 
larger variety and more attractive dis- 
play, yet in some of the rural states, 
where hard roads have not been devei- 
oped to a great extent the small town 
mercantile trade is being maintained. 
This manager said that in a state like 
Illinois the dry goods merchant in the 
small town is suffering very keenly. 
This is becoming true also of groceries 
owing to chain stores and perhaps some 
other lines. In Kansas the small town 
trade is being kept up and the mer- 
chants do not feel the effects of the 
bigger town as they do in some other 
states. This he said is true also in 
the Dakotas. The small town business 
in such states shows no abatement on 
account of trade being diverted to larger 
places. This manager stated that owing 
to the drouth in South Dakota the small 
grain crop was almost a failure in a 
large part of the state. This he thinks 
will have an effect on general trade 
and the banks will reflect the depressed 
agricultural situation. Some have al- 
ready failed. 

In Oklahoma the feature that is at- 
tracting most attention is the large cot- 
ton crop and the low prices. With the 
market flooded, companies will watch 
the moral hazard on warehouses or 
other places where cotton is stored. 

While in the coal sections of Illinois, 
business is in bad shape because the 
miners are not at work, the talk is going 












“OPPORTUNITIES” 


This column serves as a market place 
where insurance wants may be made known 
to thousands of interested insurance men. 


Whether you have a vacancy to fill, desire 
to purchase or sell an agency or secure a 
position, you will find the “Opportunities 
Column” the best medium for the purpose. 


Advertisements which are received before 
9:00 A. M. Wednesday are inserted in the 
current issue. 


“Opportunities” advertisements are $5.00 
an inch for one insertion. 





EXAMINER FOR WEST 


Prominent Fire Insurance Company re- 
quires services of an experienced examiner 
familiar with Western Union terrtory. p- 

pleant must be willing to live in Hartford. 


Address T-75 
Care The Natonal Underwriter. 











| watching 





{ northwest side 


the rounds that next spring miners will 
agree to take lower wages. If this be 
true and coal is produced in the state it 
will immediately cause a buoyant spirit. 
Concerns close at hand can buy Illinois 
coal more cheaply than they can Ken- 
tucky and West Virginia coal because 
the freight will be less. Companies are 
very carefully the mining 
town business because the long con- 
tinued shutdown of the mines has pro- 
duced a very noticeable effect. 

This manager commented on the 
broom corn situation in Oklahoma. 
Fortunately there have been but very few 
fires involving broom corn in that state. 
It is looming up as one of the great 
broom corn producing areas. Illinois 
has stood at the front of the broom 
corn raising industrv. In Illinois the 
three-fourths value clause is used which 
has tended to hold down losses. It can- 
not be used in Oklahoma and hence 
companies are watching broom corn 
there very carefully as the market is 
said to be flooded. 

“Ss =. 
FRED 8S. JAMES EMPLOYES ELECT 


Well over 100 attended the annual 
dinner-dance of the Fred S. James & Co. 
Employes Association in Chicago Tues- 
day evening. Officers were elected as 
follows: President, Harold Hilton; vice- 
president, J. J. Spear; second vice-presi- 
dent, Corinne Goldman; _ secretary, 
Kathryn H. Hannaway; treasurer, S. W. 
Peters. W. E. Higbee spoke to those 
present on “Cooperation,” the balance 
of the program being given over to 
vaudeville and entertainment. 





FARM FIRE PREVENTION TALKS 


Following is the schedule of short | 
talks on “Farm Fire Prevention” to be 
broadcasted the early part of this month, 
through the courtesy of the National 
Farm Radio Council: 

Nov. 5—WLS, Chicago, 12 noon, | 
Elmer Davis, superintendent of the 
western farm department of the West- 
chester. 

Nov. 9.—KYW, Chicago, 8:30 p. m., 
F. F. James of the western farm de- 
partment of the Westchester. 

Nov. 10.—KOA, Denver, 6:20 p. m., 
Karl Eppich, engineer of the Mountain 
States Inspection Bureau. 

xk xk x 

G. Z. Day, assistant general agent of 
the Tokio Marine & Fire, is on a west- 
ern trip and will be in Chicago on Sat- 
urday of this week. 

*k * x 

Alfred Stinson, vice-president of 
Automobile of Hartford, 
this week. 


the 
was in Chicago | 


*x* * x 

Wildhage & Co., well-known Chicago 
brokers, have more than doubled their | 
office space at 4938 Irving Park boule- 
vard. The agency operated for a num- 
ber of years in the loop and has for the 
past few years been established on the 
where it is now operat- 











FOR RENT 





General Work Office Space or Supply Department Space 


4,000-12,000 Square Feet 


Modern Fire-Proof Sprinklered Bldg. | 
404 South Wells Street 


IMMEDIATE POSSESSION 


One Block From Insurance Exchange Bidg. 


“BETTER PROPERTIES”’ 


KESNER REALTY TRUST ow. 


Chicago 


5 N. Wabash Ave. 


Telephone Central 0840 
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| Warnings have been given. 


Monday 


|} enter 
| business at 


BAD PRACTICE IS SEEN 





QUESTION TORNADO BINDERS 


Companies Confronted with Problem of 
Setting Time Limit After Giving 
of Storm Signal 


There is considerable interest in the 
south Atlantic and gulf states territory 
over the question of binding tornado 
business just ahead of tropical storms. 
The question has arisen in the case ot 
many storms in the past, strikingly in 


the case of the recent Florida hurricane. | 


After the storm warning had been given 
and the public knew of the approaching 
hurricane, a number of requests for tor- 
nado insurance were made of local 
agents. One agency reported that it 
rejected $1,200 in premiums after the 
storm warning was given. The property 
owners, however, went to other agen- 
cies, and secured coverage. 

The agencies who lost the business 
have made an appeal to the companies 
to establish some definite rule on this 
binding risks after storm 
They point 
out that the agents who are 
underwriters do not accept such business 
as a matter of honesty and sane under- 
writing. Others, however, put it on the 
books and benefit by the commission. 
Not only is the tornado premium 
to the agent who refuses this, 
may 
as the policyholder who is thus bene- 
fited in the face of an approaching 
storm is apt to carry his other business 
to the agency which so served him. 
There is no definite rule, the matter 
being left entirely with the agency. It 
is now being debated, however, by com- 
pany officials and it is believed that in 
the near future the companies in south 
Atlantic and Gulf coast territory may 
establish some definite time 
cover this. It applies only in the hur- 
ricane belt, as there are no storm warn- 
ings given in tornado zones. The storm 
warnings apply only to the southern 
hurricanes. 


lost 


but it 








ing one of the largest offices in that dis- 
trict. In addition to writing all general 
lines of fire and casualty insurance, the 
office does considerable life insurance 
business as general agent for the Inter- 
national Life & Trust of Moline, TIl. 

x * * 

Sidney F. Mounteer of Oak Park, III, 
one of the old time employes of the west- 
ern department of the Great American, 
died last week. He entered the employ 
of the company June 21, 1898, and on 
account of illness was retired five years 
ago. 


Kansas City Blue Goose 
KANSAS CITY, Nov. 2.—The 
of America Blue Goose held its 
annual business meeting Monday 
with approximately 
Six new members were initiated. 
Otto Ramseyer and John 
delegates to the grand nest, 
port on that meeting. E. D. 
lowed these talks with an 
the principles 
order of Blue Goose. 
It was agreed to resume the regular 
luncheons, which were discon- 
tinued last spring, the first to be Nov. 8. 
George Cook, most loyal gander, ap- 
pointed C. W. Bean and G. W. Shipe as 
a program committee to arrange a series 

of luncheon programs. 


Heart 
semi- 
night, 


gave a re- 
Marr fol- 
informal ad- 
dress on and ideals of 


the 


Northwest Field Changes 


William P. Cassell Pacific northwest 
manager for the National Union with 
headquarters at Seattle, has resigned to 
become state agent for the National Lib- 
erty in Washington and the Idaho pan- 
handle, with offices in the Dexter Horton 
building, Seattle. He succeeds Homer F 


| Mordoff, resigned. 


Harold R. 
Continental 
the 


Vogel, special agent for the 
at Seattle, 
local agency and real estate 
Burbank, Cal. A. V. Hol- 
man, joint special agent with Mr. Voge! 
| at Seattle, will hereafter handle the field | 
pa of the America Fore group in 
western Washington alone. 


lead to the loss of other business | 


limit to | 


70 members present. | 


| the Local Agent.” 


careful | 


| ing them. 





| on roofs of 


Battershill, 


has resigned to | 


COOPERATION IS TOPIC 
WARE SPOKE TO BLUE GOOSE 


New Manager of Minneapolis Board 
Addressed Luncheon of Min- 
nesota Pond 


MINNEAPOLIS, Nov. 3.—The Mon- 
day luncheon of the Minnesota Blue 
Goose was addressed by H. Ware, 
newly appointed manager of the Minne- 
apolis Board. Mr. Ware gave a very 
interesting talk on “Closer Cooperation 
Between the Company, Field Men and 
According to the 
files now in his possession, the Minne- 
apolis Board was organized in 1890 but 
information on file goes to show that the 
board had been in existence 10 years 
prior to this time. The purpose for 
which the board was organized in 1890 
was to promote better practices and to 
elevate the business of fire and tornado 
insurance. The Minneapolis Board for 
some years past has not cooperated 
closely with the field men, who have 
been given to understand that they were 
a, sort of necessary evil and that they 
must not be called into conference with 
the board, for fear of in some manner 
violating the anti-compact law. The re- 
cent management has adhered _ too 
closely to this thought, which has been 
the cause of the feeling that the field 
men have held for the board. Mr. Ware 
extended an open invitation to all field 
men and company managers to call upon 
him or confer with him on any matters 
of mutual interest and assured them that 
they would find a real welcome await- 
The board at this time con- 
agents and is believed to be 
second only to the renowned Louisville 
Board. Mr. Ware urged the field men 
to be more careful in the future in the 
appointment of new agents, and asked 
them to refuse to license the type of 
agents of whom the non-board com- 
panies, in Minneapolis and St. Paul, 
have such a large number. He will also 
be glad to assist them whenever possi- 
ble in getting into good agencies to 
make up for the possible loss in volume 
of the other kind. 


sists of 172 


Shingle Roofs Resist Wind 


E. E. Besser of Chicago, who writes 
a special roof coverage policy against 
hail and windstorm in the National 
Union the country over, made a trip to 
Florida to study the results of the hur- 
ricane on various types of roofs. He 
found that the old fashioned shingle 
roof came through the best. The losses 
this character were less 
than those of any other in proportion. 
The so-called roll covering roof was the 
next best in resisting windstorm rav- 
ages. This is a prepared roofing that 
comes in rolls. The next best was the 
composition shingle roof. Mr. Besser 
found that the tile roof suffered the most 
damage. He accounts for this as due 
to more or less flimsv construction re- 


sulting in the building heing badly 
shaken by the wind and this breaking 
the tile. While shingle roofs are the 
best from a tornado loss standpoint. 
thev are the worst from the hail stand- 
point. 


Indiana Lumbermen’s Mutual Moves 


INDIANAPOLIS, Nov. 3.—The Indiana 
Lumbermen’s Mutual Fire is now estab- 
lished in its handsome new home office 
building at 512 North Delaware street, 
Indianapolis. The building is located 
on a lot with 80 feet frontage on Dela- 
ware street and a depth of 195 feet. The 
company occupies the three upper floors 
of the building which is eight stories 
high. It is of reinforced concrete, faced 
with Bedford limestone. The building 
is fireproof throughout and is equipned 
with modern conveniences and the latest 
Jevices for ventilation and heating. The 
company began business in 1897 and 


specializes in lumber and wood-working 
risks, in addition to which it writes tor- 
nado, fire and theft insurance on auto- 
biles. 
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WRITING LIFE INSURANCE OFFERS || 
OPPORTUNITY FOR LOCAL ALENT 


BY R. J. 








{Following are excerpts taken from an 
address given by Mr. Lathrop at the re- 
cent annual meeting of the Illinois As- 
sociation of Insurance Agents at Kan- 
kakee, I11.] 

IFE insurance has enjoyed a phe- 
L nomenal growth in the last 15 

years. It has come to be recog- 
nized by the insurance buying public 
as one of the most important forms of 
protection. Twenty years ago it 
necessary for a life insurance salesman 
to sell the idea of insurance. Today 
that problem does not exist. Everyone 
recognizes the need of creating an im- 
mediate estate in the event of premature 
death. The business man of today who 
is enjoying an earning power of $10,000 
per year can easily and logically be con- 
vinced that he represents an invested 
capital of $200,000 working at 5 percent. 
You men who are in the general insur- 
ance business realize the e 


LATHROP 
Manager Travelers at Peoria 


was | 


ease with which | 


| 
| 
| 





i} 


telligent and thorough service. The 
agency giving credence to the argument 
that life men of his community do not 
sell casualty business and for that rea- 
son feels he should not enter the life | 
field is admitting that the business he | 
has is not secured by intelligent service. 

Men. who are selling life insurance are | 
| today recognizing the value of offering | 
| multiple line service and in the years to 
come will develop into keen competitors 
in all lines of insurance. The time is | 
now ripe for every general agency to 
round out its insurance service with 
complete lines. Life insurance is a per- | 
sonal line and it is the conviction of ev- | 
ervone familiar with it that the man who 
sells a life insurance policy gets closer 
to the prospect than in the selling of 
| any other form of protection. This per- 
| sonal contact is invaluable in securing | 
| other lines. 





General Insurance Agent 
Has List of Prospects 


you can sell fire insurance to a man 
who has a $200,000 building and can 
easily appreciate how a life insurance | 


men can convince this business man of 
the need of protecting this asset. 
value of a monthly income policy for the 
protection of a man’s wife and children 
has long been recognized and today af- 
fords one of the most valuable sources 
of income for life insurance salesmen. 
Those of you who are operating general 
insurance agencies are passing up a tre- 
mendous source of income if you are 


not offering to your prospects a com- | 


and thorough insurance service. 


Keep Business From 
Hands of Competitors 


plete 


Many years ago general fire agencies | 


thought it inconsistent to handle cas- 
ualty lines. This has entirely changed 
and today there are very few 
not handling casualty and indemnity 
lines. In the last five years, particularly 
in the larger cities, we have witnessed a 


further change in that fire and casualty | 


general agents have installed life insur- 


ance departments thus increasing the 
scope of the insurance service offered 
to their clientele. An agency that be- 


lieves in the arguments obtaining a few 
years ago against the installation of a 
life department is today facing the al- 
ternative of either installing such a de- 
partment or losing business in other 
lines because it is thoroughly admitted 
that the man in position to offer com- 
plete insurance service to his client is in 
better position to keep the business out 
of the hands of competitors. 

The argument that a buyer of insur- 
ance desires to split up his business does 
not affect the agency that gives an in- 


seiies Come — Belesned 
COLUMBUS, , Nov. in- 


complete returns - seems bs Br that 
Judge Harry L. Conn, Ohio superin- 
tendent of insurance, is defeated in his 
race for the Ohio Supreme Court. Judge 
Conn had substantial backing throughout 
the state and was supported in general 
by insurance men. While Governor 
Donahey, who is a Democrat, was re- 
elected, the rest of the state ticket which 
is Republican seems to have pulled 
through. 





Vance Heads Iowa National 


At a meeting of the directors of the 
Iowa National Fire, Charles S. Vance 
was elected president to fill the vacancy 
occasioned by the death of F. L. Miner 
some months ago. Mr. Vance has had 
charge of the underwriting for the Iowa 
National since its organization. The 
board of directors passed resolutions in 
memory of two members recently de- 
ceased. E. H. Hoyt of Des Moines and 
Dean Raymond of Iowa City. A report 
submitted by C. M. Spencer, secretary, 
showed the affairs of the company to be 
in excellent condition with fine prospects 


The | 


agencies | 


One 
tering 
| where 


of the problems of the man en- | 
the life insurance business is 
and how to get prospects. This 
| lack of entree causes more failures in 
the life insurance business than any 
| other one thing. Those of you operat- 
| ing a general agency have this valuable | 
, asset in that you have a “door-opener” | 
to every executive and every employe | 
in the plants upon which you carry com- 
pensation, fire and other general lines. 
Companies selling group insurance have 
come to recognize that the man carry- 
ing compensation on a plant usually has 
a greater opportunity of getting group | 
business than has any other insurance 
man. 


Life Department 
Reduces the Overhead 


There is one very important point not 
yet touched upon and that is the ques- 
tion of overhead. There is no doubt 
| that it is a point causing great thought 
to many of you. The agency built along 
the line of small policies, offering insur- 
ance service in departments entailing a 
great amount of detail, must sooner or 
later find the business has reached a 
point where the margin of profit is de- 
creasing. The solution is the installa- 
tion of a life department. Premiums 
are large, commissions great the first 
year and the amount of detail required 
is practically nil. Through the selling 
of life insurance you are, therefore, able 





to increase your premium volume with- 
out increasing the overhead and by 


in your 


for closing the present year with most 
gratifying results. 

Mr. Vance was with the old Capital 
of Des Moines for 20 years, serving with 
that company after it was taken over by 
the Great American. He left the Capita! 
to become superintendent of the farm 
department of the National Union, 
where he served for two years. He 
served in the Iowa state insurance de- 
partment under Commissioner English. 


Lewis Ends U. S. Tour 
After spending some two weeks visit- 
& London & Globe at New 
Chicago and Montreal, Hugh Lewis, the 
company’s head office general manager, 


will return to New York preparatory to 
sailing for home. 


China Fire Is Admitted 





° ° ° 5° | 
doing bring about a balanced condition | 
agency. 


also | 


ing the branch offices of the Liverpool | 
Orleans, | 


The China Fire of Hong Kong has 
been admitted to transact fire insur- 
ance in British Columbia and has joined 
the British Columbia Fire Underwriters ! 
Association. Head office for British | 
Columbia is at Vancouver and C. R. 
Elderton has been appointed branch 
manager. 


8 |S 











Does Guesswork Pay? 


No one ever really believes that it does. 
Yet how many risks are written with 
the insurable value guessed at! 


There isn’t a client of yours who would 
not appreciate of being told about 
Lloyd-Thomas appraisals* and what 
they can do for him. 


After you have told him about Lloyd- 
Thomas he will want to hear the whole 
story. Let us tell him about it. 


*“WHAT IS AN APPRAISAL?—It is a complete classified inven- 
tory of insurable property (except stock, merchandise and raw mate- 
rials). Each item of property is valued at today’s cost to replace 
new The amount of accrued depreciation is determined and the 
sound insurable value is given. 

“ITS ADVANTAGES—Iist—It discovers insurable values that have 
long been written off the books through unscientific depreciation— 
2nd—It gives the agent, the ger iaed and the companies value facts of 
property jrd—It makes for adequate insurance pro tection, for in 
nearly every instance it calls for additional ins urance. 
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4411 Ravenswood Ave., Chicago 
120 Broadway, New York 
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Advertising Must Go 
Hand in Hand With 


Selling in Person 
BY A. D. LANGE 
Kditor “Insurance Pictorial” 
(These extracts were taken from an 
address given at the annual meeting of 
the Illinois Association of Insurance 
Agents at Kankakee last week.] 
N talking about advertising for insur- 
ance we seem to have fallen into the 
habit of thinking of it as one way to sell 
insurance, as contrasted with personal 
selling as another way. If there is any 
one statement about insurance advertis- 
ing that can be made with positive as- 
surance, it is that insurance advertising 
and insurance selling through personal 
contact must work together. Advertis- 
ing cannot accomplish its best without 
the help of personal selling nor can per- 
sonal selling bring such good results so 
quickly without the help of advertising. 
When you stop to analyze the selling 
problem of insurance it is immediately 
apparent that the backbone of any in- 
surance selling plan must be personal 
contact salesmanship. 


Insurance Advertising 
Is Unusual Problem 


There is a place for advertising in in- 
surance selling but at the present time 
at least advertising is not going to bring 
such large direct tangible results in the 
selling of insurance, as it does in the 
sale of many articles and commodities. 
We must recognize that there is a funda- 
mental difference between advertising 
insurance and advertising a commodity 
or article like automobiles, soaps, chew- 
ing gum or cigarettes. Because insur- 
ance is a contract and not an article that 
can be felt, seen, heard, smelled or 
tasted, it cannot be visualized so easily 
in such concrete, understandable form 
as an ordinary article of merchandise. 
The idea of indemnity can be sold 
through advertising but it is hard to sell 





the policy through the printed word 


without some personal explanation and 
persuasion, except perhaps at times of a 
great conflagration, tornado or similar 
disaster when the value of well under- 
stood forms of indemnity is strikingly 
and forcefully brought to the public at- 
tention. , Phus your advertising may 





A. D. LANGE 
Editor Insurance Pictorial 


create a potential desire for protection 
which will not, however, materialize 
into an application without the final im- 
petus of a personal solicitation. The 
service feature of insurance possesses 
splendid advertising possibilities, but 
here again the personal contact is es- 
sential actually to turn the trick. 

Good, consistent, well planned adver- 
tising sells your indemnity (explains 
and arouses a desire for it) and it sells 
you, (creates confidence in your ability) 
so that all that remains to be done 
through personal solicitation is to close 





Wisconsin Man Reviews | 
Big Problem of Getting 


. a 
Public to Conventions | 
MILWAUKEE, Nov. 3.—“I am ex- 
tremely interested in the current com- | 
ment in THE NATIONAL UNDERWRITER on | 
the question of admitting the public to | 
insurance meetings, because I believe 
that here in Wisconsin we made the first | 
deliberate attempt to interest the general | 
public in an insurance meeting,” said | 
E. A. Piepenbrink, president of the In- | 
surance Federation of Wisconsin and | 
general chairman of Wisconsin’s first | 
Insurance Day held in Milwaukee, Oct. | 
20. “I refer to Wisconsin Insurance | 
Day, of course, which was one of the 
most widely advertised insurance events 
in the state’s history. This meeting 
chose as its slogan, ‘Every agent bring 
a policyholder’. This slogan was car- 
ried on the top of our letterhead and 
appeared on the large posters which 
were hung up in the windows and of- 
fices of the agencies throughout Wis- 
consin. 








Insurance Man’s Letter Cited 


“In a letter to THE NATIONAL UNDER- 
WRITER last week reference was made to 
Wisconsin Insurance Day by a Wiscon- 
sin insurance man,” said Mr. Piepen- 








the deal. As an insurance business de- 
velops, it is impossible to keep up the 
personal contact with old clients and at 
the same time call on new prospects. A 
business soon outgrows the stage when 
this can be done. Some old customers 
then begin to feel that their business is 
not appreciated. About this time these 
old customers may be solicited by some 
rival agent or broker. Everyone of your 
clients is some other agent’s prospect. 
Under these conditions, advertising can 
serve the purpose of keeping your old 
customers sold when it is impossible for 
you to see them and keep them sold 
through personal contact. 





brink, “in which he called attention to 
the fact that the public did not attend. 
Patently, most of those writing in about 
insurance meetings do not realize that 
a general insurance meetine of any 
scope or extent, such as Wisconsin’s 
first Insurance Day, cannot be put on 
except at a cost of close to $3,000. A 
little arithmetic demonstrates that even 
with an attendance of 600 at $5 each, 
those in charge skate on thin ice un- 
less they have a substantial guarantee 
fund. Most conventions have found 
that a $5 registration charge, including 
a $3 plate at a banquet, enables them 
to squeeze through. This charge, then, 
is thoroughly justified by experience. 
None Brought Policyholders 


“In spite of the advertising which was 
used asking the insurance men to bring 
their policyholders with them to the 
meeting, it is with regret, however, that 
not one single agent either from Mil- 
waukee or out in the state, appeared at 
the meeting with a policyholder or pro- 
spective policyholder $0 far as we can 
determine. More than 450 agents from 
all lines attended the meeting. Of these, 
about 200 were from cities outside of 
Milwaukee while the remainder were 
Milwaukee insurance men. Had any of 
these men appeared at the registration 
booth with a guest, provision would 
have been made to register the guest, 
as a guest, and provide him with a 
badge admitting him to the meeting. 

“Naturally he could not be allowed to 
attend the banquet without cost, but he 
would have been welcome at the meeting. 
Since the banquet talks were of won- 
derful caliber, it would have been worth 
$10 to any agent to bring an important 
client to the affair, but none of them did. 


Agents Must Take Initiative 


I feel personally that if it is worth any- 
thing to an insurance man to bring a 
prospective policyholder to such a meet- 
ing it is worth $5. So far as the general 
public is concerned, it will not respond 
to an invitation to attend an insurance 

(CONTINUED ON NEXT PAGE) 
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SOUND, SOLID, SUCCESSFUL. 


STATEMENT JANUARY 1, 1926 


ASSETS 


. -$ 2,610,750.00 
106,580.00 
- 267,500.00 


. 8,359,470.73 
888,967.75 
142,009.48 
. 370,157.14 


$12,745,435.10 


Policyholders’ Surplus 





LIABILITIES 
is cintcnmmindihebenekene cuss 
Unearned Premium Reserve............... 
MR dint ccksebieveeenn sus 
Reserve for Taxes and Expenses accrued 

SE nttind weintieuwinn tehhaea eens 
Reserve for Dividends declared and unpaid.... 
PPTL As Kivctutanendeceseusneceresess 


$5,986,795.01 


FIFTY-SIX CONSECUTIVE YEARS OF CONTINUOUS PROGRESS IN 
ASSETS AND SURPLUS 


.««-$ 2,250,000.00 
5,619,969.08 
780,815.01 


. 267,500.00 
90,356.00 
. 3,736,795.01 





$12,745,435.10 
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FIGURES ARE ANALYZED 


CHANGES IN DECADE SHOWN 





“Best’s Insurance News” Brings Out 
Clearly Some of the Developments 
in the Business 





An interesting analysis of the changes 
in the underwriting problems of fire 
companies in the past decade is made 
in the current issue of “Best’s Insur- 
ance News.” An analysis is made of 
the business of 40 representative com- 
panies in 1916 and again in 1926. The 
companies are divided into four groups, 
varying with premium income, so that 
a measure of the relative experience of 
large and small companies is given. 
The first group includes those writing 
from $19,000,000 to $61,000,000 in 1925, 
the second group from $6,000,000 to $9,- 
000,000, the third group from $1,000,000 
to $1,800,000 and the fourth group from 
$400,000 to $850,000. 


Give Expense Changes 


The most important consideration is 
that of the trend of operating expense 
and in this connection the experience 
of the four groups is strikingly brought 
out. As for agents’ compensation, 
group 1 showed an increase of 4.61 per- 
cent in the 10 years, group 2 showed 
an increase of 2.33 percent, group 3 
showed an increase of 2 percent and 
group 4 an increase of 1.5 percent, the 
combined increase being 3.89 percent. 
Thus it was shown that the notable 
increase in agents’ compensation has 
come in the larger companies, the in- 
crease decreasing with the decrease in 
the size of the company. While the 
small companies had the tremendous 
advantage of higher compensation to 
agents in 1916, this advantage has been 
practically removed and now the com- 
panies are very nearly on a level as far 
as compensation is concerned. The fig- 
ures given in Best’s report on this item 
are as follows: aa 

9 6 


1925 Increase 
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Group 
Group °& 
Group ;< 
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Combined 
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Other Facts Shown 

As for the increase in salaries there 
is a slightly different situation, all com- 
panies showing a moderate increase. 
Group 1 showed an increase of 1.58 per- 


9 


cent, group 2 an increase of 2.05 per- 
cent, group 3 an increase of .31 percent 
and group 4 an increase of 1.81 percent. 
The average of the entire group was 
an increase of 1.60 percent. The com- 
bination of the increase in agents’ com- 
pensation and the increase in salaries 
made an increase on these two items 
of 5.49 percent, while the increase of 
all expenses was 5.39 percent, showing 


relatively the same situation through- 
out the budget of operating expenses. 
As for the business that went on the 
books during the ten years, the gross 
premiums written in 1916 amounted to 
$255,488,284, and in 1925 amounted to 
$653,340,066, an increase of 255 percent. 
There was a considerable change in 
cancellation, however, which is taken in 
Best’s report to reflect the growth of 
the “not-taken” policy evil. Cancella- 
tions increased from 14.3 percent of 





PUBLIC’S ATTENDANCE 

AT INSURANCE RALLIES 

(CONT'D FROM PRECEDING PAGE) 

meeting. If outsiders are to attend they 
must be brought in by the insurance 
men. We have made a start in this 
direction this year, and perhaps next 
year the committee will feel impelled 
to attack this angle of the second Wis- 
consin Insurance Day proposition more 
intensively. Certainly, anything that can 
be done to bring the general public into 
insurance meetings is a step in the right 
direction.” 








gross premiums in 1916 to 17 percent 
of gross premiums in 1925. There was 
a difference, however, in the experience 
of the four groups. Groups 2 and 3 
showed only a slight increase in the 
ratio of cancellations, which is again 
taken by the report to reflect the ag- 
gressive drive of business by the larger 
companies, resulting in a greater canceila- 
tion and a more notable experience with 
the “not-taken policy” evil. 

Further analysis is made of reinsur- 
ance business, the report showing that 
during the ten years the larger compa- 
nies did not increase their reinsurance 
business, while the smaller companies 
did, being taken as a reflection of the 
growth of running mates. 


Rieke Goes With Fidelity & Deposit 


Karl W. Rieke, formerly field repre- 
sentative for the National Association 
of Insurance Agents, has joined the or- 
ganization of Myers & Wendling of St. 
Louis, managers of the Fidelity & De- 
posit. He will travel in southern IIli- 
nois and eastern Missouri. Mr. Rieke 
was formerly a local agent at Kankakee, 
Ill., working with the Shirley E. Moisant 
agency. He has traveled for the Na- 
tional association in many states and has 
cquired a large fund of insurance in- 
formation. 
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SCOPE OF EDITIONS 


Field Edition covers 
either the Eastern, South- 
ern, Western or_ Pacific 
district. Home Office Edi- 
tion covers the entire 
country. 


Sracincatees 
7%"x4% 


der ng type 

silk cloth, Ring binders 
of leather or leatherette 
available if desired. 


Quotations gladly submitted upon request, stating quantity required and district covered, 


AUTOMOTIVE SERVICE BUREAU 


210 South Hanover Street 





Better Service 
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to your clients 
when you use 


The COMBINATION 
AUTOMOBILE 
INSURANCE MANUAL 


The only manual that is complete 

COMPLETE—Rules, rates and instructions for all cover- 
ages applicable to automobiles of all types 

CONVENIENT—All necessary underwriting information in 

a single volume. Handy for desk or pocket use. Loose- 
leaf pages easily and quickly changed. 

TIMELY —Revised pages showing new data and changes 
are issued, not periodically, but promptly as announced, 
thus assuring that information is always up-to-date. 

COMPREHENSIVE—AIll possible requirements immediately 
and easily available: Rates, List Prices, Current Values, 
Serial and Engine A .-wsmans memorandum, application and 
quotation blanks, 

EFFICIENT—Simplifed Direct Quotation Tables show at 

a glance rates for Public Liability, Property Damage, Col- 
lision, Fire and Theft for all cars in general use. 

0 ee, and Dignified in appearance. Has 
the substantial aspect of the bound book and the flexibility 
of rt loose-leaf. 

DURABLE—Will not become soiled-looking and “dog- 
om oe Constructed to withstand unusually hard and 
constant service. 

ECONOMICAL—wWorth while savings effected in time and 
effort and at nominal cost. 








Baltimore, Maryland 











Why? 








Business. 


AGENTS WANTED WHERE NOT REPRESENTED in ILLINOIS, INDIANA, OHIO, MISSOURI, MICHIGAN 
and PENNSYLVANIA 


Regardless of all other things, 
the fact remains that— 


Atlas Casualty 


agents are selling an ever-growing volume 
of Atlas Complete Coverage Contracts. 


| Complete coverage, super service, genuine 
| cooperation, real sales assistance and a 
number of special advantages which mean 
| retention as well as acquisition of automo- 
bile insurance business is the answer. 


If you are at all interested in Automobile 
Insurance, it will be well worth your while 
to inquire about the Atlas Idea of Doing 
Write for free booklet, ‘‘ Why 
| You Should Represent the Atlas Casualty 
| Company.”’ 


“Automobile Insurance Exclusively” 





EXECUTIVE OFFICES 


Fort Wayne, Indiana 
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CANADA INDIANA KANSAS MINNESOTA 
JOHNSTON, GRANT, DODS & MACDONALD | | BINGHAM, MENDENHALL SEXTON, MORDAUNT & KENNEDY 
wen) he & BINGHAM JOCHEMS & SARGENT ATTORNEYS AND COUNSELORS 
Andrew Dods P. Fg Adjusters and Investigators sent te ang 
Gideon Grant, KC. §; © F. Smily CONTINENTAL BANK BUILDING ne 
yy F Giyde Auld _ INDIANAPOLIS siccgpeiits ae ane 
"Bank of Hamilton Bldg., Toronto, Can. ST. PAUL 
NTUCKY 
COLORADO George A. Henry Delbert O. Wilmeth KE MISSOURI 
cone HENRY & WILMETH Noble, Ayres, Black & McCorkle - HOCSETT @ BOYLE 
e ee I Attorneys 
ATTORNEY-AT-LAW m5 Me re “Kiser at Sing CASUALTY_—FIRE—LIFE Grand Ave. Temple Bldg. 
ildi Specially equi to handle Insurance Litigation 
neg yeh ‘one wae .....4 21... FOURTH NATIONAL BANK BLDG, KANSAS CITY 
DENVER 
BURKE G. SLAYMAKER 
ILLINOIS Practice Limited to the Law JOHN P. HASWELL er AE tt 
. of Insurance 
ALFRED R. BATES FIRE, MARINE, LIFE & CASUALTY ATTORNEY AT LAW Liberty Central Trust Company Building 
ATTORNEY AT LAW 1141-44 Consolidated Bldg., INDIANAPOLIS aie Specialising Lowe rsa ities 
189 W. Madison Street Litigation 
—— Toon Aen eer nate | eicmaan NEW JERSEY 
2 
Frederick A. B Indianapolis Office: ALEXANDER & RUTTLE Ee a, See 
rederic ° rown we tine on _~ Attorneys = pmarepedes Law ef Blig.. N nN. 3. 
1518 Otis Building 1433-1434 Dime Bank Building Telephone 1140-1 Market 
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Jesse A. Miller 1. D. Shuttleworth . schael & Head OHIO 
2 ee Eh 8 
‘ ‘ ormer: mry ee, Rees H. Davis Fred J. Young Clare M. Vrooman 
Cassels, Potter & Bentley Miller Kelly Shuttleworth & McManus ALL LINES 
ype Ps DAVIS, YOUNG & VROOMAN 
1060 The Rookery _ CATER 916-20 Ford Bldg. Atternaye at Law 
CHICAGO 1315-1318 Equitable Building DES MOINES DETROIT pains: ale 
CLEVELAND 
Parrish, Cohen, Guthri 
oe gene DUNHAM & CHOLETTE 
EKERN & MEYERS Attorneys and Counsellors at Law ATTORNEYS AT LAW HOWARD M. CROW 
Insurance Attorneys Register and Tribune Building 1812-1016 Grand Rapids National Bank Bldg. ATTORNEY AT LAW 
208 So. La Salle St. DES MOINES GRAND RAPIDS LEADER BUILDING 
COHCAGO CLEVELAND 
Henry E. Sampson Sidney J. Dillon 
SAMPSON & DILLON LAURENCE W. SMITH 
GOLDEN & KAGAN Attorneys and Counselors-at-Law Attorney and Counselor FORD, TAYLOR & HASSELMAN 
, Suite 601 Register & Tribune Bldg. MICHIGAN TRUST BUILDING ATTORNEYS AT LAW 
Westminster Bldg DES MOINES GRAND RAPIDS. cenaiie payee 
CHICAGO anna ulldaing 
CLEVELAND 
KANSAS 
Silber, Isaacs, Silber & Woley Stone, McDermott, Webb & Tees, Seeetes 
Attorne Counselors 
ame aiieanan BUILDING Johnson LAWYERS JOHN H. McNEAL 
CHICAGO American State Savings Bank Building 1367 East 6th Street 
er eae ao a of TOPEKA LANSING CLEVELAND 
MINNESOTA 
JOHN E. CASSIDY Gas Ween eg ER 
ATTORNEY eth i sti? A guiaaaa KNEPPER & WILCOX 
ei, se etant Bae Amidon, Hart & Porter, Represent Companies Only Outlook Building 
Central Illinois Fourth National Bank Bidg., Including Defense of Negligence 
1004 Peoria Life Bldg. PEORIA WICHITA 936 Andrus Bldg. Minneapolis COLUMBUS 
BROWN, HAY & STEPHENS Benj. F. Hegler A. V. Rob MATHEWS & MATHEWS 
: ‘te BUNDLIE & KELLEY —_ ation 
714 First National Bank Bldg. HEGLER & ROBERTS a sad 
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DENMAN, MILLER & WALL WILLIAM HUME 
TOLEDO NASHVILLE 
W. Fraser Stanley J. Hiett |' WASHINGTON 
Hampton G. Wall R. Effier 
ew. aS ee ROBERTS & SKEEL 
Fraser, Hiett, Wall & Effler John W. Roberts E. L. Skee! 
ATTORNEYS N. A. Pearson William Truscott 
Suite 719 Home Bank Building D. D. Mote Elwood Hutcheson 
TOLEDO, OHIO Glen E. Wilson Eugene F. Hooper 
SEATTLE 
Marshall, Melhorn, Marlar & Martin wracorenane 





Edwin J. Marshall Elwyn G. Davies 
Donald F. Melhorn Thomas J. Lynch 


Martin 
Albert "T Goorley 








LAFAYETTE M. KYES 


MINAHAN, MINAHAN & DUQUAINE 
MINAHAN BUILDING 


GREEN BAY 








General Insurance Attorney 


25 Years Insurance Experience 
Columbiana County and Eastern Ohio 
EAST PALESTINE 








Homer E. Carlyle Hermon N. George 


CARLYLE & GEORGE 


RICHMOND, JACKMAN, WILKIE 
and TOEBAAS 


ATTORNEYS-AT-LAW 
Adjusters sent any place in Wisconsin 
111 S. Hamilton St. 


MADISON 








ATTORNEYS AND ADJUSTERS 
Automobile Casualty, Fire and Theft pow py Be 
tigations, Appraisals, Adj 

Trial Practice in State and Federal Courts 

Leading Companies Represented 

pon Request 





STEPHENS, SLETTELAND 
& SUTHERLAND 











tte ALS VS, Reatty Attorneys and Counselors at La~ 
YOUNGSTOWN tigators and adjusters sent threugheut state. 
412-415 First Central B 
OKLAHOMA MAD ISON ~ 








ROSS & THURMAN 
Braniff Bidg. 
OKLAHOMA CITY 





SOUTH CAROLINA 


ANDERSON, DONOVAN & 
STEINLE 


Insurance Attorneys 
429 Broadway 


Milwaukee 








CORNELIUS OTTS 


LAWYER 
SPARTANBURG 











BLOODGOOD, KEMPER & 
BLOODGOOD 


307-315 Mitchell Building 
MILWAUKEE 























| HOME OFFICE 








eRTY 


Hee. DAYTON, OHIO 








Agents wanted in Ohio, Missouri, Kentucky, 
Michigan, Tennessee, Kansas, Indiana and Florida. 





Automobile Insurance—F ull Coverage—All in One Policy 
Plate Glass, Liability and Accident Insurance 
Capital Stock $250,000—Assets Over One Million 
Surplus for Protection of Policyholders $542,895.11 


J. R. Jones, 
Sec’y & Mgr. 














STRONG CASE FOR STOCK FIRE 
INSURANCE PRESENTED CREDIT MEN _ 





N EXCELLENT case for stock 

fire insurance was given by Ed- 

ward M. Wilson, president of the 
Wayne Mortgage Loan Company of 
Fort Wayne, Ind., and a prominent In- 
diana local agent, speaking before the 
annual meeting of the Indiana State As- 
sociation of Credit Men last week. Mr. 
Wilson took as his subject, “The Fire 
Waste of the Nation.” 


length the various elements entering into | 


national fire waste and the relation of 
fire insurance to credit and then in the 
discussion that followed considerable at- 
tention was given to mutual insurance. 


Discuss New England Mutuals 


Particularly the question of the New 
England factory mutuals was raised by 
the credit men. Mr. Wilson directed 
the discussion and before he was through 
the credit men understood that they 
could not get relief from this kind of 
insurance. He pointed out that if the 


He discussed at | 





administration emphasizes its achieve- 
ments along lines of economy. By strict 
economy, and by utilizing to the full 
every penny collected from taxpayers, 
President Coolidge and Secretary Mel- 
lon were able, during the fiscal year 
ending on June 30, 1925, to retire, in 
sums payable from ordinary receipts, a 
total of $466,538,113.83 of the public 
debt of the United States. The fire 
waste figures that I have quoted, show 
that approximately $1,000,000 more than 
that sum was destroyed by fire during 
the calendar year of 1924. This means 
that you burned up in utter, and for the 
most part preventable waste, approxi- 
mately $1,000,000 more than a policy of 


| thrift and economy was able to save in 


credit men were to depend upon the iso- | 


lated improved risk protected by the 
sprinkler system two source supply for 
their indemnity, not one thousandth 
part of the business of the nation would 
be protected. He said that the New 
England mutuals were all right finan- 
cially, 
with the indemnity that is required to 
protect credit and enable business to 
proceed on the present basis of mer- 
chandising and manufacturing. Mr. 
Wilson clearly demonstrated to the 
credit men that if the great fire insur- 
ance companies would only select the 
risks as the New England mutuals did 
and only insured those risks in which 
the probability of loss was so nominal 
that it was negligible, they could them- 
selves write business at a much less rate 
than is now charged for this protection. 


Benefit All Business 


He pointed out, however, that the cor- 
porate fire insurance companies are tak- 
ing all kinds of risks and enabling busi- 
ness to proceed in the even tenor of its 
way in order that the merchant who has 
a prosperous business and a character 
warranting insurance, even though he 
were in a building that was old and 
possibly subject to some exposures 
which might cause fire, might receive 
protection, which he could not secure 
from mutual companies. He said that 
credit men are not interested in mutuals 
which only take one or possibly two 
risks in any city and then require it to 
be protected with a sprinkler system 
and require that it be unexposed. Credit 
men are only interested in the great 
stock fire insurance companies that as- 
sume all kinds of risks and enable their 
businesses to extend credit based on the 
guarantee that their customer was pro- 
tected with insurance indemnity. 


Discussed Fire Waste 


Part of Mr. Wilson’s discussion of 
the fire waste of the nation and its rela- 
tion to credit was as follows: 

“The last figures that have been tabu- 
lated and thoroughly analyzed by the 
actuarial bureau of the National Board 
are those for 1924. They show a fire 
loss in the United States of $549,062,- 
124. This is the greatest fire loss in ariy 
one year in the history of this, or any 
other country. 
marked 1924, and so this tremendous 
loss represents not a total swelling of 
a single great catastrophe, but the ag- 


gregate of a steady burning of property. | 


but they did not serve the public’ 


No great conflagration | 


a like period on the public debt of the 
United States. 

“The actual Indiana fire loss for 1924 
was $11,823,667. These are the figures 
tabulated by the National Board and 
they show an increase of 21 percent 
over the loss for the preceding year. 
There was no great conflagration in our 
state in 1924, and this total, which is 
pure waste and destruction of capital, 
represents merely the pyramiding of 
two, three or four figures burning in In- 
diana in one year. Let us now make 
some comparisons in order to drive 
home just what this fire loss of $11,823,- 
667 in Indiana really means. 


Indiana Total Alarming 


“The figures for the United States 
budget for the fiscal year ending June 
30, 1925, show that the total cost of the 
legislative departments of the United 
States was $9,642,922.64. The total cost 
of maintaining the executive department 
for that same year was $429,852.97. This 
means that the total actual expenditure 
for maintaining the legislative and exec- 
utive departments of the United States 
for the period stated was $10,072,775.61. 
Indiana alone burned up $1,700,000 more 
than that amount. 

“The total cost of maintaining all the 
United States courts for the fiscal year 
ending June 30, 1925, was $11,978,802.04. 
Here in Indiana within one year we 
burned up within $150,000 of the total 
amount necessary to maintain all the 
United States courts for an equal period. 

“During the fiscal year ending June 
30, 1925, the government of the United 
States expended $10,049,438.16 in pro- 
moting public education. Here in Indi- 
ana we destroyed by fire $1,750,000 more 
than that. 

“The government of the United States, 
frankly recognizing the part played in 
the up-building of the general welfare 
by the wage earners of America, ex- 
pended during the fiscal year ending 
June 30th, the sum of $4,727,132. 03 in 
work that the budget groups as “Pro- 
motion of Labor Interests.” Here in 
Indiana we burned up two and one- 
half times that much and have nothing 
to show for it but the ashes that we 
paid somebody to haul away. 


Double State Taxes 


“The United States Bureau of the 
Census shows that for the fiscal year 
ending June 30, 1924, the total cost to 
the people of Indiana of maintaining 
and operating the government of Indi- 
ana in all its divisions, exclusive of pub- 


| lic improvement’s costs and expenses, 


This total of $549,062.124 actually means | 


that for every day of 1924 there was a 
total of $1,504,279 worth of property de- 
stroyed by fire. That means in turn, 
that for every 
the 366 days of 1924, property worth 
$1,044 was reduced to ashes. 

Compared With Economy Program 

“Let us look at the figures from an- 
other angle, in the thought that a series 
of comparisons may drive home their 
real significance. Our present national 


minute of every day of | 
{ ’ | every two dollars that you paid in taxes 


| this vear, 


and adding to the permanent assets of 
the state, was $22,920,956, and that is 
what you paid in taxes, direct and indi- 
rect, for the purposes specified. While 
you were doing that, you were burning 
up half as much again. If you want to 
learn at first hand just exactly what 
that means, I would suggest that for 


you cast another dollar into 
the furnace in your home. Foolish as 
it sounds, that is only equivalent to what 
you actually did during the year 1924. 
“It is well, at this point, to drive 
home, if I can, a warning against the 
fallacy that lulls so many of us into the 





THE NATIONAL UNDERWRITER 


November 4, 1926 














PHILADELPHIA 


HOTEL 
PENNSYLVANIA 


Chestnut and 39th Street 





OSCAR Ww. SaCAR ol en 
Fireproof Unrestricted Parking Garage 


600 ROOMS—500 BATHS 
Rooms with running water 
from $2.50 per day 
Rooms with private Bath and Shower 
from $3.50 per day 
Food and Service the Best 


Near West Philadelphia Station 
Pennsylvania Railroad 


CHOTEL 
MUEHLEBACH 









































KANSAS CITY 





As an outstanding hotel of the 
Middle-West, the Muehlebach 
offers every service demanded 
by the most exacting guest. 


Daily Amusement 
Two of the three dining rooms offer 
music and dancing daily. The Coffee 
Shop is ideal for those wishing quick 
service and at popular prices. 
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NICOLLET 
HOTEL 
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finest — 60 


\ 
rooms with bat | 
or conne oe hi 

Fvery room an ontside room Finest i | 
j Rallroom in Northwest Every facility 
for conventions up to 1,500. 
} ROOMS 
| 59 at $2.00 257 at $3.50 | 
68 at 2.50 “41 at 4.00 H | 
84 at 3.00 38 at 5.00 | 
Suites and Special Rooms at $6 to $9 | 
W. B. CLARK, Manager 
ne - == —— 

















BREVOORT]| 


HOTEL | 
Madison Street CHICAGO 


East of LaSalle 
Insurance Headquarters 


Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 


















os m week is the cost of The 
Cc National Underwriter by 
annual subecription. 45 








sleep of fancied security. It is the state- | stock fire insurance to be taxed out of 


ment that the fire insurance companies 
“pay the bill,” and that the property de- 
stroyed, which of course is capital in- 
vested, is not actually lost. 
fallacy was ever advanced. Fire insur- 
ance no more restores destroyed prop- 
erty and capital, than life insurance 
brings about a resurrection. 
ments of the fire insurance companies 
indemnify the policyholder for the ac- 
tual loss insured against, but it cannot 
and does not restore the vanished prop- 
erty. 


Importance to Credit Men 


“As credit men you are particularly 
interested in this matter of 


No greater | 


| 


The pay- | 


| cheap insurance, 


. } you 
insurance. | 


The whole business and economic world | 


today rests upon our intricate system of 
credit and exchange. It has become a 
truism that 95 percent of the business 
of the world is conducted on a basis of 
credit. 

“Character, capability and capital are 
the basic elements of credit. I would 
not in any sense minimize the value of 
character, nor of capability, but I do ask 
what guarantee character alone can give 
that a credit obligation will be met if 
the invested capital of the merchant or 
manufacturer are destroyed by flood, fire, 
tornado or other casualty. There is 
where corporate fire insurance steps in. 
It introduces certainty into business and 
brings business nearer to a science, and 
further from a gambling hazard. Cor- 
porate fire insurance furnishes indem- 
nity for a definite amount, for a definite 
period and for a definite price. 

“The character of the applicant for 
credit is your guarantee against the 
moral hazard. Adequate insurance in a 
sound stock fire insurance company is 
your guarantee that even if disaster 
comes, there is a force in the field that 
enables the man of good character to 
meet the obligation he has assumed un- 
der the credit you have extended to him. 


Of Interest to All 


“From these truths that I have stated, 
and which if time permitted, I could es- 
tablish beyond all question of doubt, 
certain other truths inevitably follow. 





One of them is that when you permit | 


unfair restrictive legislation to cripple or 
hamper unjustly corporate fire insur- 
ance, you are practically hampering and 
crippling credits, and then in turn, the 
specific businesses that you represent. 
‘Another truth that follows with like 
inevitability is that when permit 


you 
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proportion to its fair share of the ex- 
penses of government, you are leaving 
the tax on your own businesses and not 
on it, for very properly the law does not 
permit it to touch its capital and reserve, 
and so its taxes must necessarily be col- 
lected in the premium. 

“Another truth is that if on some 
theory of economy—and I want to em- 
phasize that those who may hold it are 
following a course of false economy— 
you buy, or permit applicants for credit 
to buy cheap insurance for the so-called 
‘preferred’ business, you will only get 
and at the same time 
will be authorizing a course that 
tends to undermine the basis of credit 
because no business, no matter what its 
nature, can continue to operate indefin- 
itely at a loss.” 


Will Inspect Two Cities 
LOUISVILLE, Nov. &—The Ken- 


tucky Fire Prevention Association had 
arranged to hold meetings at Paducah, 
Ky., on Nov. 16 and Hickman, Ky., on 
Nov. 18, both points being in Western 
Kentucky, on the Ohio River. 

R. T. Sweeney, president of the body, 
in a letter to members, calls attention 
to the sorry showing made by Kentucky 
in the report of the fire prevention de- 
partment, prepared by the Western Ac- 
turial Bureau, and submitted by Richard 
E. Vernor, manager, the comparative 
statement by states on results indicating 
that Kentucky hasn’t done very well. 
Mr. Sweeney wants to know the reason 
for this condition in the state, whether 
the personnel of the association is below 
that of other states, or whether it is due 
to members not being fully sold on the 
fire prevention idea? 


Hartford Insurance Stocks 


HARTFORD, Nov. 2—A slight strength- 
ing in Hartford insurance stocks is 
noted. It has not manifested itself in 
any great rise in the value of the stocks 
the past two weeks, but rather in a little 
broader buying and possibly a little bet- 
ter character of buying. Both Travelers 
and Aetna, the two stocks which are 
most closely, have advanced 
about ten points, the Aetna Life being 
555 bid and 565 asked, and Travelers 
bid and 1180 asked. Connecticut 
General is about five points better at 
around 1575 bid and 1625 asked, with the 
difference between the bid and asked 
prices diminishing instead of widening, 
showing that better bids are coming into 
the market, Hartford Steam Boiler re- 
particularly firm and strong at 
and 655 asked. 

Among the fire Hartford 
Stays at 455 bid and 465 asked. National 
Fire lingers around 675 bid to 700 
and Phoenix Fire around 555 bid and 
Automobile appears under 
price of 200 and Aetna Fire is 
$85 bid and 500 asked. 


635 bid 


stocks 


asked, 
565 
asked. the 
asked 
quoted 


Vancouver Agencies Merged 


The consolidation of two known 
insurance and real 
estate firms, Macaulay-Nicolls & Mait- 
land and Allen & Boultree, has been 
The new company, 
under the name of Macauley, 
Maitland & Co., will be one of 
strongest insurance and real estate 


well 


operating 
Nichols, 
the 


in western Canada. 


W. W. Evans of Edmonton, Alta., 
been elected chairman of the fire insur- | 
ance section of the Edmonton Board of 


' Trade. 


When in Omaha 


Hotel Conant 


250 Rooms with Bath—Rates $2 to $3 
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Hotel of 


Distinction 


Newest and 
most mod- 
ern Hotel in 
Saint Louis. 


Inthecenter 
of business 
and theatre 
district. 


Has the quiet 
refinement of 
an exclusive 
club. 


400 Rooms 
400 Baths 


Rates from 
$3.00 














Fire | 






















friends and patrons 


To better serve our many 
over °300,00000 has oy expended in recon- 
struction - rehabilitation to maintain this 


famous hostelry as 
One of Americas Leading Hotels 


The large well ventilated high rooms 
pine lage retained and ee pond 


ACCOMMODATING OVER 1000 GUESTS 
Send for Descriptive Hotel Folder: 
‘Tilustrated Mardj-Gras Program for the asking 


ALFRED S.AMER annCO. Ltd. 
NEW ORLEANS LA 


\ e~Ticker Offices of all Tiansportaticn lines in lobby ' 
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Says Prompt Paying 
Local Agents Should 
Be Given Preference 


W. DAVIS of Davis & Fletcher, 

e Leavenworth, Kan., makes the fol- 
lowing comment on the payment ot 
agency balances: 

“T have read with great deal of inter- 
est H. H. Rackney’s article in THE Na- 
TIONAL UNDERWRITER under date of Oct. 
7, headed “Makes Suggestion for 
Prompt Payment of Balances’ by 
Agencies.” 

“It does seem that there should be 
some distinction made between an agent 
who pays his balances promptly and 
gives a good class of business from one 
who takes anything that is offered him 
merely for the commission and who is 


generally behind with his balances. Ii | 


the companies are going to lose sight of 
all the qualifications that make up a 
good agency what is the incentive for 
an agent that is trying to treat the com- 
panies as he would like to be treated? 
None, I would say, absolutely none. 

“We feel that it is now time that the 
companies were offering some induce- 
ment to the better agencies or to do 
away with some that are in it just for 
the money they can make.” 


To Wind Up Club Exchange 


Petition for the winding up of the 
Inter-Insurance Exchange of the Illi- 
nois Automobile Club has been filed by 
Attorney-General Carlstrom of Illinois. 
The petition asks that the exchange be 
wound up by the department of trade 
and commerce. The recent examination 
report showing an apparent impairment 
of the exchange is cited and 
acts of alleged mismanagement. 

The exchange has written no business 
since 1925. Attempts to reinsure the 
policies have met with various vicissi- 
tudes. An arrangement was first at- 
tempted with the Lumbermen’s Mutual 
Casualty of Chicago. Later the Integrity 
Mutual and the Ohio Millers Mutual 
were supposed to have acquired the 
business, and notes were given to J. C. 
Adderly for reinsurance premiums. The 
Integrity was‘placed in the hands of a 
receiver shortly after the second rein- 
surance. 


Miscellaneous Notes 


Cc. W. Johnston & Co. of Edmonton, 
Alta., have been appointed to represent 
the Phenix of Paris. 

Alfred the 
Olm- 
making a 
territory. 
secretary 


Stinson, vice-president of 
Automobile of Hartford, and T. D. 
sted, assistant secretary, are 
trip through the Pennsylvania 

Joseph F. Curtin, 
of the Detroit Fire & Marine, spent last 
week in Indiana visiting agencies with 
. Wells of Wells & O'Keeffe, general 
agents of the company. 


assistant 





restaurant and coffee shop. 





Seth E. Frymire, Manager 


various | 


ITHIN three blocks of Detroit's busiest corner 
is the quiet location of the hotel which has 
brought to Detroit wide fame for courtesy— 

the Fort Shelby. An especially pleasant room with 

private bath at $3.50 a day up; others from $2.50 up. 

Detroit's only tip-saving Servidor equipment. Famous 


HOTEL 


£2 


Lafayette Blvd. at First St. 
DETROIT 





NUMBER WERE FLEECED 


COOKE IS PUT BEHIND BARS 





Swindler Who Has Victimized a Num- 
ber of Insurance Officials Re- 
ceives Sentence at Boston 





Charles W. Cooke, the smooth talking 
southerner who has fleeced a number of 
insurance company officials and others 
in various cities, by impersonating in- 
surance commissioners, or claiming that 
he was connected with certain insurance 
‘ papers, was given 18 months in the 
| house of correction at Boston last week 
on the charge of larceny. He victimized 
President Crocker of the John Hancock 
Mutual Life for $100, claiming that he 
represented the Kentucky insurance de- 
partment. He also got $100 from the 
Liberty Mutual Casualty, also claiming 
to be from the Kentucky department. 
Mr. Cooke had a fine working knowl- 
edge of insurance and being well ac- 
quainted with the ins and outs of the 
business was able to fleece a large num- 
ber of insurance people. 


Lumber Company Loss 

LOUISVILLE, Nov. 2.—Fire at 4 
o'clock this morning destroyed the saw 
mill, machinery and boiler shed of the 
Louisville Point Lumber Co., the dry 
kilns, office building and yard stocks 
not being affected. The fire started in 
the boiler room, which was in use sup- 
plying steam for the dry kilns, although 
the mill had not been operated for six 
months, and was done, with possibility 
of staying down, as the company had 
| decided not to cut lumber here, and was 
| planning to either ship the machinery 
south or sell it. 

It was reported that the loss 
around $30,000, insured. The mill 
a capacity of 40,000 feet daily, but 
have become so scarce in this 
especially river logs, that the company 
has been jobbing here and cutting in 
Tennessee, other than yarding and kiln 
drying here on a commercial basis. 
Boilers were probably not damaged, and 





was 

had 
logs 
section, 


will probably be sheded over and put 
back in service for supplying steam for 
kiln use. 


Loss in St. Louis 


four-story brick building at 
13 South Main street, St. Louis, Oct. 28, 
did damage estimated at $30,000. The 
building was occupied by Chaitin-Bob- 


Fire in a 


row, fur dealers. Damage to this build- 
ing and fixtures was placed at $10,000, 


while the adjoining buildings of the H. A. 


Cohen Candy Company, 15 South Main 
street, and the Prunty Seed & Grain 
Company, 11 South Main street, were 
damaged about $10,000 each by smoke 
and water. 














Fort Shelby Garage near by. 





s: W.G.McKay, Ass’t Sec’y 
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Insurance Men’s 
=: Headquarters 


In Cieveland 


T= HOLLENDEN HOTEL is 
the preferred hotel of the In- 
surance fraternity when in Cleve- 


The charm of its surroundings, which has 
made it preferred by these discriminating 
travelers, is even more in evidence through 
the modern teuches which add to the com- 
fort and convenience of its guests. 
will meet your friends at The Hollenden. 


In Cleveland It’s 


THE HOLLENDEN 


You 


Theo. DeWitt, Mgr. 


Superior Avenue at E. Sixth Street 























Hotel Empire . 


BROADWAY AT SIXTY-THIRD 
STREET NEW YORK CITY 


M. P. MURTHA, General Manager 


A NEW fourteen-story fireproof 

structure containing every mod- 

ern convenience and “Servidor” 
service 


Room, private toilet - - $2.50 


RATES {sine Room with bath 3.50 


Double Room with bath 5.00 


ey Wry 
i 


BRE LE 





The location is unique: 
Subway, elevated, street cars, buses, all at door 


Finest parking space 


in the city 
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Calamity Insurance—Is It Needed? 


WHe_rke is the pauper line in this coun- 
try? What is the test for handing over 
to individuals money raised by taxation? 

The “Outlook” for Oct. 
proposal made by one of its correspond- 


20 revives a 


ents last year for federal insurance for 
natural such as the Santa 
earthquake and the Florida 
Why are the victims of nat- 


disasters, 
Barbara 
hurricane 
ural disasters especially to be favored? 

The “Outlook” points out that public 
contributions can relieve immediate dis- 
tress, but cannot be expected to repair 
the damage or make up for losses suf- 
That is true enough, but 
should the taxpayers be called upon to 
make 
another? 


fered. why 
rather than 
Many, if not all, of the losers 
Barbara and in 

Earthquake 


up one kind of loss 
in Santa Florida are 
well-to-do. insurance and 
hurricane insurance 
available to all of them. They chose to 
take a chance, and lost. Relief of those 
in immediate need would seem to be as 


tornado or were 


far as any authority should go. 

There are plenty of theorists for whom 
Looking 
plan from a 
however, how 
There is a well-defined 


practical sense has no weight. 
at the federal 
practical standpoint, 
would it work? 


insurance 


earthquake belt in California. With 
compulsory federal insurance, what 
structures would be compelled to pay 
premiums? Only those in the belt? Or 
all those in the state? If the state lines 
are not good dividing lines, how far 
would the assessment area extend? To 
the Rocky mountains, or the Missouri 
river, or the Alleghenies, or the Atlantic 
Why 
building in Michigan be assessed for an 
earthquake loss in California? If it is 
admitted he is too far away, 
should the line be drawn? 


ocean? should the owner of a 


where 


Then the question of losses comes up. 
The well built structures in Florida and 
Santa Barbara suffered little damage. 
Shall the recklessly shoddy builders 
throw all the risk of collapse on to the 
public? 

When private insurance is available, 
public insurance is like a law telling 
people when to come in out of the rain; 
or rather, compelling them all to stay in 
when it showers, and forbidding them to 
use their own judgment on whether they 
are adequately rubber 
umbrellas, or what- 
ever means of protection they have avail- 
able. 


protected by 


boots, limousines, 


Uniformity in State Titles 


THE state associations of insurance 


agents are adopting various titles. The 
body is the NaTIonaL Associa- 
INSURANCE AGENTS. Most of the 


state associations have followed the plan 


national] 


TION OF 


of the national body and taken a similar 


name. Others however are injecting the 
word “insuror” into the title. We have 
the INsurors oF Soutu Dakota, the 


ARKANSAS ASSOCIATION OF INSURORS, etc. 
The New York association is known as 
the New YorK 


ASSOCIATION OF LOocAL 


association is 
FIRE 
It seems to us that these 
various titles for state associations are 


Acents. The New Jersey 
the New JERSEY 
UNDERWRITERS. 


ASSOCIATION OF 


apt to be confusing. We are crying for 


uniformity and simplicity. So long as 
the NATIONAL ASSOCIATION OF INSURANCE 
\GENTs has that title it seems to us that 
the state associations should follow its 
example. That title designates a local 


agents’ body. There should be consist- 


ency in these state names. 


State Insurance Days 


Witt the practice of having so-called 
“Insurance Day” 
more 


covering a state-wide 
common? Indiana and 
Connecticut have had an annual “Insur- 


area be 
ance Day” and seemingly accomplished 
much demonstrating to the public at 
least the fact that insurance is a tre- 
mendously important and big business. 
This year Wisconsin inaugurated a sim- 
“ar day. More and 


more insurance 





people are feeling that it behooves them 
to come in more intimate contact with 
the public and to show the public that 


insurance is decidedly necessary part 
of business and economic life. Every 
possible demonstration of this kind 


salesman. He wants 
at all times the favor of the public to- 
ward his business. It is likely that 


will be started. 


means much to the 


more “Insurance Days” 








The Anchor Club, a unique friendly | 
organization of eight men who were 
boys together at Conway, Ia., some 40 
years or more ago, held its annual meeting 
at Bedford, Ia., last week. Three of the 
members are well known in insurance 
circles in Iowa. They are L. E. Ellis 
of Ellis & Holland Co., Des Moines, 
general agency; Claude Fisher, with the 
Connecticut Mutual Life for about 29 
years and new general agent in Des 
Moines, and G. A. Holland, formerly 
with Mr. Ellis in Ellis & Holland Co. 
but now conducting a general insurance 
business of his own. The Anchor Club 
is unique in that it exists without a 
written constitution or by-laws, but is 
bound together with a bond of mutual 
understandings that can exist only 
among loyal friends. 

Robert E. Daly, actuary of the Mis- 
souri insurance department, was mar- 
ried in Kansas City, Nov. 3 to Miss 
Pearl McCullough of Milan, Mo., who 
is also an employe of the department. 
The ceremony took place at the Pres- 
byterian Church in Kansas City, the 
Rev. Dr. W. F. Nesbit officiating. 

Mr. and Mrs. Daly will take a honey- 
moon trip to the Pacific coast, taking in 
the meeting of the Insurance Commis- | 
sioners Convention at Los Angeles, be- | 
fore returning to Jefferson City to re- 
side. 


Jacob M. Loeb of the Eliel & Loeb 
Company of Chicago, who is president 
of the Standard Club, was prominent 
this week in the opening of the new club 
house, at Plymouth Court and Jackson 


boulevard, the formal opening taking 
place on Tuesday afternoon. Mr. Loeb 


has long been one of the prominent men 
in the organization. On the board of 
managers is Arthur A. Loeb of Stumes 
& Loeb, Chicago general agents of the 
Penn Mutual Life. 

The Standard Club has a magnificent 
structure, most exquisitely appointed 
and appropriately arranged. A _ large 
number of people yisited the new club 
headquarters going through the build- 
ing to see its interesting plan. 





A testimonial dinner will be given 
Superintendent James A. Beha of New 
York on Dec. 9 at the Ten Eyck hotel 
at Albany, N. Y. The reception and 
dinner in honor of the New York su- 
perintendent has been arranged largely 
by up-state men who wish to show their 
appreciation of the work done thus far 
by Mr. Beha. It will not be entirely an 
up-state affair, however, a large repre- 
sentation of company officials and metro- 
politan insurance men participating. 


Thomas C. Goss of the Brooks & Staf- 
ford Co., Cleveland, O., has gone to Tuc- 
son, Ariz., to recuperate from a long ill- 
ness. Mr.Goss has hadalong siege, which 
confined him to his home the greater 
part of the time for months. He ex- 
pects to be absent about eight months 
and for that reason has resigned as a 
member of the board of trustees of the 
Fire Insurance Club of Cleveland. 
Charles H. Parsons of the same office | 
was chosen to take his place. Mr. Goss | 
is one of the most popular insurance 
men of the city and has been missed 
hoth from the board and other activi- 
ties of the club during his illness. The 
good wishes of the members of the club | 
go with him in his stay in the west. 





E. A. Bremner of Moore, Case, Ly- | 
man & Hubbard of Chicago is receiving | 
the sympathy of his friends in the death | 
of Mrs. Bremner, which took place at 
the home in La Grange. In addition 
to Mr. Bremner three children survive. 
The funeral took place Monday at St. 
Francis church in La Grange. 


Advices from Svracuse, N. Y.. tell of 
the sudden death in that city on Monday 
of Glenn H. Johnson, a member of the 
prominent agency of Leonard, Turnbull 


& Johnson and long an active figure in 
the civic affairs of his home community. 
Mr. Johnson was greatly interested in 
all that affected the insurance business 
and constantly labored for its better- 
ment. He was a leader in the New York 
State Association and in the National 
organization as well, serving for a time 
as a member of the executive committee 
of the latter body. 

He is survived by his widow, Mrs. 
Maude Stafford Johnson, and his mother 
Mrs. Carrie Johnson. 

In 1903 he organized the firm of Jones 
& Johnson which was later reorganized, 
becoming Leonard, Turnbull & John- 
son in 1905 with Mr. Johnson as treas- 
urer and general manager, in which ca- 
pacity he served ably until his death. 
Mr. Johnson was a charter member and 
past. president of the, Insurance Club of 
Syracuse, a former president and sec- 
retary of the New York association and 
for the past seven years a member of its 
executive committee. 

He was at one time a member of the 
executive committee of the National 
association and from 1921 to 1923 
served as chairman of its finance com- 
mittee. 

Walter H. Bennett, 
urer of the National Association of In- 
surance Agents, accompanied by Mrs. 
Bennett, leit New York Sunday evening 
for Los Angeles where he will attend 
the annual gathering of the National 
Convention of Insurance Commissioners. 
Enroute stops will be made at Salt Lake 
City, Colorado Springs, Denver and San 
Francisco, where informal conferences 
will be had with the local agents. 


secretary-treas- 


The Hoffman Insurance Agency in 
Mt. Sterling, Ky., has always been a 
thorough believer in advertising. Whole 
pages are now used by this agency at 
various times for advertising life insur- 
ance, accident and health insurance and 
all other lines. That the agency began 
its advertising at an early date is at- 
tested by a copy of the “Kentucky 
Whig” issued in 1850. A copy of the 
“Whig” contains an advertisement dated 
Nov. 16, 1849, by William Hoffman, 
agent. 


Charles W. Pierce, formerly a well 
known Cook county special agent and 
inspector, who moved to San Diego, 
Cal., a few years ago, died Oct. 25. He 
was 63 years of age. Mr. Pierce in his 
later days in Chicago lived at Palos 
Park. For a long time he was con- 
nected with the Commercial Union in 
Cook county as inspector and engineer. 
After leaving that office he established 
himself as an independent inspector. Mr. 
Pierce was formerly connected with the 
First Connecticut Volunteers. The 
funeral was held under the auspices of 
3ennington Camp, United Spanish War 
Veterans. 


Charles R. Tuttle, western manager 
of the North America, in a prelude to 
his address before the Illinois Associa- 
tion of Insurance Agents last week, 
said that he had been well acquainted 
with the National Association of Insur- 
ance Agents even before it started. He 


| had his office on the same floor of the 


building with R. S. Brannen of Den- 
ver, the first secretary and the founder 
of the organization. He said that for 
months previous to the famous Chicago 
meeting when a group of men decided 
to organize the National association, Mr. 
Brannen talked with him frequently 
about it. He said that Mr. Brannen was 
enthusiastic over the possibilities, had a 
big vision and felt that through organi- 
zation, local agents could accomplish 
much. 


Oh! I never could believe it, 
Though I often have been told, 
That a fire is always hotter, 
Whenever it is coaled. 
—Chas. T. Wright, TIl. 
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BRAND FIGHTS FARM RATES | 





Ohio Congressman Alone Appears at 
Department Hearing to Oppose In- 
surance Companies’ Representatives 


COLUMBUS, O., Nov. 2.—At the 
hearing before Superintendent Harry L. 
Conn last week to determine whether 
fire insurance companies were justified 
in increasing the rates on farm property 
50 percent as charged by Congressman 
Charles Brand of Urbana, the congress- 
man alone appeared against representa- 
tives of 100 insurance companies which 
are members of the Ohio Inspection 
Bureau. Congressman Brand contended 

hat it illegal the companies to 
raise the rates on farm property with- 
out giving notice to the owners of the 
property and having an inspection made. 
He argued that the Ohio law specifically 
prevents a blanket increase such as he 
claims was made in the state. He de- 
clared that 90 percent of the companies 
in Ohio are members of the Ohio In- 
spection Bureau and that the manager 
the Bureau fixes the rates. 

On the company side it was shown 
that fire companies operating in Ohio 
have paid out from $1.22 to $1.25 for 
every $1 received m premiums on farm 
property over a period of 10 years and 
even with increases made effective more 
than, one year ago, there is a slight loss 


is for 


ol 


which is causing most of the companies | 


to refuse to handle farm risks. This 
was the substance of testimony of rep- 
resentatives of companies writing 85 per 


cent of the fire insurance on farm prop- | 


erty. 


Claims Profit Was 18.1 Percent 


In arguing that the increase was not | 
necessary Mr. Brand stated that the 
margin of profit was 18.1 percent over 
a period of 10 years prior to the in- 
crease in farm rates in Ohio. He said 
that some companies were making as 
high as 96 percent. In reply to the con- 
tention of the companies that the rate 


increase was not based on the profit on 


farm insurance, but that the general 
profits of their business were taken into 
consideration, Mr. Brand said: “If the 


companies can prove that farm rates are | 


too low, then it is evident that city rates 
are too high, because 18 percent, which 
their annual profit, three times 
much as railroads and public utilities are 
allowed to make and is a larger profit 
than any other 
tude 


is is as 


is 


enjoying.” 
Congressman Brand insisted that the 
companies are united in the inspection 


bureau and that there is no competition 


He said: “The insurance department of 
Ohio is not functioning except in the 
interest of the insurance companies. 
The law permits one concern hired by 
the companies to make the rates. The 
law contemplated that the insurance de- 


partment of the state should supervise 
the rates so made, approving or disap- 
proving, but the insurance department 
of Ohio denies the law, and permits the 
companies to do just as they please. This 
will be fought until the insurance 
department is functioning as it should.” 

Both sides are filing briefs in the case 
and the matter will be taken under con- 
sideration by Superintendent Conn. His 
decision is subject to appeal to the state 
Supreme court. 


case 


Ohio Notes 


Elmer Shaw has sold his insurance 
business at Cardington, O., and has en- 
tered Y. M. C. A. work at Marion. 

Arthur McCann, a prominent Colum- 
bus, O., local agent, has resigned the 
agency of the Fire & Marine Under- 


writers of the Automobile of Hartford. 


business of equal magni- | 





PAY HONOR TO RAUH AGENCY 
Great American Officials Give Dinner in 
Tribute to Fifty Years of 
Representation 





Officials of the Great American paid 
honor Saturday to the local agency of 
Frederick Rauh & Co., of Cincinnati, 
which was established in The 
Great American entered the agency Oct. 
30, 1876, and Saturday was the 50th 
anniversary of that company’s entrance 
into the Rauh agency. Many tributes 
were paid to the founder of the agency: 
Frederick Rauh, who was held 
in high regard by his companies and 
insurance men in general. The present 
partners are Louis L. Rauh, Bert Rauh 


1870. 


so 


e are 


and Robert D. Schmitt. The first two 
are sons of the founder and have made a 
big success of the local agency. J. C, 


' 


| repr esented 


| Charles 
| western manager; 
| assistant manager, and Richard T. 


Cloud, Jr., and Frederick Rauh, Jr., the 
latter the son of L. L. Rauh, both as- 
sociated with the agency and Capt. J. J 
Conway of the Cincinnati Salvage Corps | 
were present. The Great American was 
by Vice-President W. H. 
head office in New York; | 
Street, vice-president and 
George B. Sedgwick, 
Hug- 


of the 


R. 


Koop 


gard, state agent. 

Flowers, letters, 
sonal greetings were received last Sat- 
urday by the Frederick Rauh Agency. 
Charles G. Smith, president of the com- | 


telegrams and per- 


pany, who had planned to be present, 
remained at home upon the advice of his 
physician. Vice-President Koop went 


to Columbus where a 
meeting of the board of directors of the 
American National was held Monday. 

No other agency of the Great Ameri- 
can in Ohio is believed to have repre- 
sented the company continuously for 50 
years. Among other agencies which 
have sold Great American policies for 
many years is the F. i“ Arnold Agency 
Company of Massilon, , which is cele- 
brating its 50th anniversary its es- 


from Cincinnati 


of 


| ployee 


| price 


how- 
American 


tablishment this year. It has not, 
ever, represented the Great 
during that entire period. 


West Virginia Business 
Earl Horwitz, for many 
of the A. W. Shell Agency in 
Cincinnati and now office manager for 
the Alexander & Alexander Agency at 
Clarksburg, W. Va., was in Cincinnati 
this week. Mr. Horwitz reports that 
West Virginia business on the up 
grade, particularly due to the rising 
of coal which is bringing many 
into operation, some of which 
been idle for long as three 
The moral hazard for the pres- 
is eliminated from the coal mining 
Many miners are at work who 
have been idle for months. The gen- 
eral effect is very satisfactory for all 
business. 


years an em- 


is 


mines 
have 

years. 
ent 
business, 


as 


Liberty Agency Convention 


The Liberty Insurance Company of 
Dayton will hold its annual agency con- 
vention Thursday and Friday of this 
week. It closes its convention with a 








C. WALTER DAVIS 


STATE and GENERAL AGENT 
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COMPLETE AGENCY SERVICE 


for 


ILLINOIS AGENTS 


A N agent for any of our companies is en- 
titled to place with us at full agency 
commissions any or all of the various 


and every kind 


such as FIRE, TORNADO, FLOATERS, 
MARINE, TOURIST, COMPENSA- 


of INSURANCE written, 


TION, LIABILITY, 








| lines that are offered to 
| agents and that usually 
| are brokered out at 
| lowered commissions. 
We are equipped to 
| handle large lines on 
| desirable risks and can 
| giveimmediate binders. 
} Losses are handled 
| through our office and 
| are given immediate 
attention through 








STATE AGENT 
The Netherlands Insurance Co. 
of The Hague, Holland. 


Great Lakes Insurance Co. 


of Chicago, Ill. 
GENERAL AGENT 


International Indemnity Co. 
of Los Angeles, Cal. 


Bankers Indemnity Insurance Co. 


of Newark, N. J. 
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banquet Friday evening. Secretary 5. 
R. Jones is in charge of the convention. 


Prepare for Inspections 


COLUMBUS, O., Nov. 3.—The Ohio Fire 
Prevention Association has named scout 
committees as follows: Bellefontaine: J. 
R. Cashel and C. B. Patterson of Colum- 
bus and C. F. Eagle of Dayton: Kenton: 
R. S. Winard, W. C. Howe and Thomas 
E. Hites, all of Columbus. It is not 
likely that the inspections will be made 
until after the first of the year. The 
Fire Prevention Association will hold 
its annual meeting Dec. 7. The two field 
clubs will meet the same day. 





Neff Is Independent Adjuster 


COLUMBUS, O., Nov. 3.—H. A. Neff, 
who has been connected with the Colum- 
bus branch of the Western Adjustment 
& Inspection Company for seven years, 
has entered the independent adjusting 
business for himself, with offices at 510 
Chamber of Commerce building, Colum- 
bus. His insurance experiences dates 
back to pre-war times, his first work 
being with the American National. Later 
he was in the state fire marshal’s office. 
He served as a gunner with the heavy 
artillery in France and in Germany as 
an automobile mechanic. Upon his re- 
turn to Columbus he again entered the 
fire marshal’s office, serving with T. Al- 
fred Fleming, who is now supervisor of 
the conservation department of the Na- 
tional Board. While with the Western 
Adjustment, Mr. Neff specialized in auto- 
mobile adjustments. 


New Field Club Members 


The Union Field Club of Ohio at its 
meeting at Columbus last week elected 
as new members H. H. Howarth, Jr., 
North America, Columbus, and O. P. 
Rush, of Fred S. James & Co., Cleveland. 
A memorial was adopted in honor of 
the late A. M. Cole of Alliance. He was 
connected with the Norwich 





<Q 








ILLINOIS 


Union. F. | 
W. Ransom, Chicago, assistant manager | III. 


the Providence Washington, 
pe at the meeting. 


was a 


Grothe in jin Ohio Visit 

Frank G. Grothe, manager of the auto- 
mobile department of the Trans-Conti- 
nental Fire, and Harlow G. Brown, spe- 
cial agent for Ohio and Michigan, were 
in Cincinnati this week conferring with 
the A. W. Shell Agency, representatives 
} in that city. 


Ohio Losses at Low Level 
COLUMBUS, 0O., Nov. 2.—Indications 
are that Ohio's fire loss this year 
be below that of several preceding years. 
|} In 1925, it was $19,000,000. Loss of life 
| 


| in fires also is decreasing, figures for 1924 | 


being 582; 1925, 501, 
373. The past year 


and so far this year 
the fire marshal in- 


|} as the 





will | 





' 


vestigated 703 suspicious fires, 57 ar- 
rests were made, 46 indictments were 
returned and 39 persons were convicted. 


Agency Changes in Ohio 


The D. C. Evans Company, Cleveland, 
has been incorporated, and is now known 
Evans-Huggins Company, 208 Na- 
tional-City building. 

At McClure, O., because of ill health, 
talph C. Bland has sold his agency to 
Charles E. Ingle. 

tay B. Schueler 
taken in Okee M. 


of Napoleon, O., has 
Palmer and the agency 
will be known as Palmer & Schueler. 

The Williams agency at Weston, O., 
has been sold to H. D. Basore. 

At Youngstown, the Francis-Wilson 
Company has taken in Charles Y. Far- 
rell and the agency will be known as the 
Francis-Wilson-Farrell Company. 








| CENTRAL WESTERN STATES 

















| State Farm Mutual Automobile of 
| Illinois Becomes Affiliated With 
| Michigan State Farm Bureau 


LANSING, MICH., Nov. 3.—Loss 
of the major share of whatever rural 
automobile insurance business the stock 
companies have retained after the in- 
roads of late years made by mutuals 
and reciprocals of one sort and another 
is seen by many Michigan agents in 
the announcement last week by officials 
of the Michigan State Farm Bureau 
that that organization has taken over 





A > DIRECTORY. 


INDEPE 


| the 


state agency for the State Farm 
Mutual Automobile of Bloomington, 
It was stated from the state head- 


po CREAM OF RURAL RISKS | 





quarters here that every inducement 
will be made Farm Bureau members to 
insure their cars with the Illinois mu- 
tual, and business will be 
well from rural residents who are not 
members so long as they meet certain 
qualifications. The State Farm Mutual 
was admitted to Michigan some months 
ago after it had made a surprising rec- 
ord of growth in several other states, 
it was stated by an insurance depart- 
ment official, The department had not 
been informed of the Farm Bureau 
affiliation, however, he said. 
Have Favorable Experience 


According to the bureau’s announce- 
ment, a number of southern counties 
of Michigan have State Farm Mutual 
agents who have uncovered consider- 
able rural business. The company, it 


was said, has a 
with the Farm 


similar arrangement 
Bureaus of Missouri, 
South Dakota, Indiana, Minnesota, 
and Tennessee, with the result that a 
large volume of distinctively rural busi- 
ness has been developed. Because of 
the fact, it was stressed in the an 
nouncement, that rural business alone 
is accepted, a particularly favorable ex- 


perience results and farmers, it is 
|argued, do not have to. share the 
heavier losses of city dwellers.  Resi- 
dents ‘of certain’ areas lose to the 


| 
| 


sought as | 





larger metropolitan centers are not ac- 
cepted as members because of the 
added traffic 


perils. Practically al! 
risks acceptable to other farmer mu 
tual automobile companies are ac- 
cepted, however, it is stated. Theft, 
fire, property damage, collision, and 
public liability hazards are covered. 


TO PUSH WORK IN FARM FIELD 


Illinois State Fire Prevention Associa- 
tion, Will Extend Its Agricultural 
Activities 


A meeting of the executive committee 
of the Illinois State Fire Prevention 
Association was held in Chicago Mon- 
day, for the purpose of extending the ac- 
tivities of the association more effective- 
ly into the agricultural field and to aid in 
reducing the $150,000000 annual fire 
waste on farms, of which Illinois has 
contributed its full share. 

After having the farm fire loss situa- 
tion reviewed by members of the fire 
prevention committee of the Farm As- 
sociation, including Wallace Rogers of 
the Hartford, F. H. Cornell of the 
Home and Elmer Davis of the Westches- 
ter, it was decided to create a farm com- 
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INDIANA ADJUSTMENT CO. 


George A. Henry, Mgr. 
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V. M. “ARMY” ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 
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INDIANAPOLIS 








Reliance Adjustment & Service Co. 
Philip W. McDonald, Mgr. 
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Northern Indiana, Southern Michigan and 
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.General Adjusters 
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The General Insurance Adjustment Co. 
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THE FULLER ADJUSTMENT COMPANY 


Prompt Adjustment Services 
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215 Merc. Bldg. 213 Atco Bldg. 
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Bates Adjustment Company 


“We have served the companies for 
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409 Securities Bldg. 
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Do your fellow agent a good turn—get him acquainted with 
The National Underwriter, the real insurance newspaper. 























Association of Insurance Agents, | that the Michigan department had re- 

George North Taylor, chairman of the ——— oo 
grievance committee, brought up the cut 

rate letters sent out by the Harris In- 

surance Agency of Flora. These let- 

ters offered to write insurance at re- ake a Ti 7 . 

duced rates. They were sent out not Meanwhile, 


only in the immediate vicinity of the 


Be free from pressure and 
worry later on, by making col- 
lections and bringing your bal- 
ances up-to-date now. The end 
of the year is just around the 
corner. 


agency but in adjoining towns. Mr. 
Taylor said that one of the companies 
represented was the Integrity Mutual 
Casualty, which had failed. Some of 
the reputable companies in the agency 
notified Mr. Taylor that they had with- 
drawn from the agency. According to 
reports the cut rate tactics have been 
discontinued. 


Don’t overlook your opportunities for Selling Use and Occu- 
pancy coverage. With the busy Christmas season approach- 
ing, this protection is vital. We will lend a hand if you say 
the word. 


Address Inquiries about This Coverage and Agency Connection to 


GEORGE L. RAMEY AGENCY 


J. F. Wild Building 


Convicted of Arson 


Jesse D. Hamrick, age 71, an attorney 
in Indianapolis, was found guilty of con- 
spiracy to burn his home near Indian- 
apolis and sentenced in the criminal 
court to serve two to 14 years in the 


INTERSTATE AGENCIES, Inc. INDIANAPOLIS, IND. 











XUM 





30 


THE NATIONAL UNDERWRITER 





November 4, 1926 





fused to license the concern and at- 
tributed its refusal to a prejudice on the 
part of Commissioner Hands against all 
non-resident companies. The letter con- 
tinues: “There is nothing to stop an 
applicant, however, who wishes to se- 
cure protection from this company from 
appying direct to this office for whatever 
insurance he desires. Most of our busi- 
ness written in Michigan has been ap- 
plied for directly by the applicant as we 
have not made a practice of soliciting 
business in view of the fact we are*not 
licensed to do business there.” 
Commissioner Hands was rather sur- 
prised to learn of his prejudice against 
any but resident companies. He was 
gratified, however, to discover that the 
Lloyds has altered its attitude to the | 
extent shown in the letter. 


Involved in Lloyds’ Crash 


William oO. Potter, former United 
States district attorney for the eastern 
district of Illinois at East St. Louis, who 
killed himself and his family in Marion, 
Ill., last week, was one of the organizers 
of the Industrial Lloyds of America, a 
fire insurance concern with headquarters 
in East St. Louis, which recently dis- | 
continued business. 

Suit for $5,500 in claims alleged to 





have been unpaid was filed against the 
company recently, Mr. Potter being 
named co-defendant. It is said to have | 
practically no assets, while the claims | 
against it will probably greatly exceed | 
the amount named in the suit.: 


Has Double Platoon System 


In the recent report of the Muskegon 
Underwriters Association, Muskegon, 
Mich., an error was made and it was 
Stated that the double platoon system 
had been dropped. In reality the sys- 
tem has been adopted and has been in | 


force for over a year. 
Currey Goes to LaFayette 
R. C. Currey, manager of the insur- 
ance department of the Mishawaka 
Trust Company, Mishawaka, Ind., has 


resigned to become manager of the in- 
surance department of the LaFayette 
Loan & Trust Company at LaFayette, 
Ind. Mr. Currey has been in the insur- 
ance business but three years but has 
made an unusually fine record as a busi- 


ness producer. Floyd Lux, whom he suc- | diea recently after a brief illness at his 


ceeds, resigned to become identified with | home in Indianapolis. 


the Mitchell agency in LaFayette. 


Indiana Notes 

C. T. Lawrence has bought the inter- 
est of his partner, Earl H. Suddoth, in 
the Suddoth & Lawrence agency at Mt. 
Vernon, Ind. Mr. Suddoth will continue 
the abstracting business. 

Charles J. Richman, Indiana state 
agent of the American of Newark, ac- 
companied by his wife, visited their son 
Luther Richman, last week at Cedar 
Rapids, Ia., where he is in charge of the 
musical department at the State Teach- 
ers College. 

The Indiana State Fire Prevention As- 
socation will inspect Huntington Nov. 18. 

A. W. Early, vice-president of the 
State Automobile Insurance Association, 


He had been an 


| Officer of the association for 15 years. 


| Walter A. 
| Evansville, Ind. 


|ern Indiana. 


Miss Charlotte Menden and 
were married at 
Mr. Richardt is mana- 
ger of the Richardt Insurance Agency 
at Evansville and well known in south- 
His father, A. C. Richardt, 
who is at the head of the agency, is one 
of the oldest insurance men in southern 
Indiana. 


Louise 
Richardt 


Seven business houses at Palmyra, IIL, 
were destroyed by fire Oct. 22 with a 
loss of over $40,000, only partly covered 
by insurance. The heaviest loss was 
sustained by J. M. Owens, owner of the 
frame building and housing the Kuehl 
bakery, Standifer restaurant, Moore bil- 
liard hall, Manger’s harness shop and 
Shumway hardware store. 











STATES OF THE NORTHWEST 











MINNESOTA BLUE GOOSE PLAN ; SOUTH DAKOTA AGENTS MEET 


Program for the Season as Outlined | Approve Agents 


Includes Many Recreational and 
Instructive Features 


} 


The Minnesota Blue Goose, under the | 


direction of Most Loyal Gander Louis 
L. Law, has outlined its program for 
the season. The first party will be a 
dinner dance at the Radisson in Minne- 
apolis, Nov. 27. The formal dinner | 
dances have proved popular. The next 
party will be Jan. 8, at the Columbia 
Golf Club in Minneapolis. The annual 
meeting will be held Feb. 19. It will 
be preceded by a dinner to all the mem- 
bers. It is expected that Most Loyal 


| Grand Gander Leake will be present. 


The Minnesota Blue 
luncheons every Monday noon at the 
Minneapolis Athletic Club. There are 
from 40 to 75 men present every week. 
Most Loyal Gander Law has arranged 
for some speaker to make a short talk 
at each luncheon. Already Insurance 
Commissioner Wells and Mayor George 
E. Leach, a former insurance man, have 
spoken. 


Goose holds 
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Qualification Bill— 
Elect M. E. Dowdell as New 
President 


The Insurors of South Dakota held 
its annual convention at Mitchell, S. D., 
with a quite representative, but not 
large, attendance. Several fine talks 
were made by field men who were in- 
vited. The main matter of discussion 
was the agents qualification law and the 
legislative committee drew up a pro- 
posed bill which was approved by the 
assembly and referred back to the com- 
mittee with instructions to attempt the 
passage of the bill. 

Commissioner G. H. Helgerson gave 
a talk on “Duties of an Insurance Com- 
missioner.” A dinner and_ informal 
meeting were held on the first evening. 
A general increase in dues was ap- 
proved. A further discussion was had 
regarding agents qualification and the 
secretary, A. W. Weller, was instructed 
to include in the minutes, the opinion 
of the association that state and special 
agents should exercise more care and 
diligence in appointing agents and 
should of their own accord eliminate in- 
competent agents or agents particularly 
engaged in other lines of business. 

The following officers were. elected: 
M. E. Dowdell, Mitchell, president; J. 
D. Dux, Sioux Falls, vice-president; H. 
Van Ruschen, secretary-treasurer; direc- 


tors: G. L. Erickson, Pierre, C. A. 
Heaton, Aberdeen, James A. Curran, 
Lead, S. J. Kabrud, Brookings, F. H. 
Gorder, Aberdeen, Fred B. Ray, Yank- 
ton, E. H. Lien, Platte, B. M. Beach, 
Huron. The place of meeting for 1926- 


> 


27 was left to be decided by the new 
officers. 


Munger Is in Charge 


R. P. Munger, who has been con- 
nected with the Northwest service of- 
fice of the National Union of Pittsburgh 
or two vears, has been put in charge 
of the office with the title of assistant 
succeeding George D. Van 


manager, 
Wagenen, who recently resigned. 





Milwaukee Board Committees 


MILWAUKEE, Nov. 2—Committee ap- 
pointments for the ensuing year have 
been announced by Fred J. Lewis, newly- 
elected president of the Milwaukee 
Board. The chairmen are: Conference, 
W. B. Calhoun; public affairs, August 
Rebhan; fire prevention, Henry Eck- 
stein; lezislative, B. A. Lehnberg:; office, 
Joseph Williams; patrol, Henry Eckstein. 

At the November meeting of the board 
William Caspar of the Western Adjust- 
ment will speak on “Coinsurance and 
Average Clauses and Their Application.” 


Inspection of Stoughton, Wis. 


Stoughton, Wis., was inspected Thurs- 
day by about 25 field men in the first 
fall inspection by the Wisconsin State 
Fire Prevention Association. There 
were 149 risks inspected and 111 were 
found defective. Defects totalled 32, 
none of which was serious. The school 
buildings were found to be in a fair to 
good condition with no serious hazards. 

A dinner was held in the evening 
which was attended by business men 
and other citizens interested in the work. 





President Marsh of the Stoughton Com- 
mercial Club was chairman. Charles 
Hutchinson, president of the Fire Pre- 
vention Association, was the principal 
speaker. During the day, Roy Nichol- 
son addressed the high school stuaents. 
Ten medals were awarded to schoo! chil- 
dren for the best inspection blanks. 


Law Held Constitutional 


DULUTH, MINN., Nov. 2.—P. G. Phil- 
lips, Duluth city commissioner, has lost 
the first round in the case instituted 
against him by the state of Minnesota 
to collect $2,052, the cost of fighting a 
forest fire alleged to have been started 
by him between May 12 and 16 last, on 
his property in Lakewood township, near 
Duluth. Judge Fesler in district court 
ruled that the law upon which the suit 
is based is constitutional. The ruling 
came as an answer to a demurrer filed 
by attorneys for Mr. Phillips, attacking 
the law as unconstitutional. In his rul- 
ing Judge Fesler stated that the law is 
probably a drastic form of legislation, 
but that it “does not seem to be uncon- 
stitutional in toto.” 


Criticize Officials Writing City Business 

MINNEAPOLIS, Nov. 2.—The alleged 
practice of Minneapolis city officials re- 
ceiving a commission on city insurance 
policies was recently scored by the Hen- 
nepin county grand jury in its final 
report. The criticism was general, 
specific instances of alleged illegal prac- 
tice being withheld. The paragraph per- 
taining to this matter reads as follows: 

“Our attention has been called to a 
practice which seems to exist to a 
greater or less extent among certain 
publie officials of the city of Minne- 
apolis and county of Hennepin, to accept 
commission or brokerage on insurance 
and bonds placed by contractors and 
others having to do with public works, 
and we feel that such acceptance neces- 
sarily influences such parties in connec- 
tion with public works, and is a prac- 
tice which should not exist and which 
we condemn.” 

Members of the city council, in read- 
ing the report, said that they did not 
care to comment on the matter, except 
to say that if the jurv had knowledge 
of such a condition, it should have made 
specific charges rather than indulge in 
general insinuations. 


Minnesota Notes 


Agnes Weed, wife of James H. 
Weed, veteran St. Paul insurance man, 
died at her home there at the age of 80. 
Harry Annett and William McDonough 
are awaiting trial at Madison, Minn., on 
charges of arson growing out of the 
burning of McDonaugh’'s home there. Ac- 
cording to authorities a confession has 
been obtained from one of the men. 


Mrs. 


Wisconsin Notes 
The Wilkinson 
been formed at Monroe, 


Insurance Agency has 
Wis.. by G. W. 


Wilkinson, H. E. Lanz and W. A. John- 
son, to carry on a general insurance 
agency business. 

The Mid-City Investment Co. has been 


go at Wauwatosa. Wis., by William 
J. Kochring, John F. Pergande and C. J. 
Weber to carry on a general insurance 
and investment business. 

The local agency at Darlington. Wis., 
conducted by the late M. H. Michaelson, 
who recently died, has been purchased 
by the Michaelson & Knight agency. 
Miss Michaelson, a daughter of M. H. 
Michaelson, is a member of the new firm. 
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SEE NEED OF COOPERATION 


C. S. Vance Tells Iowa Blue Goose That 
Those in Business Should Eliminate 


Evils 
DES MOINES, Nov. 3.—The lunch- 
eon of the Blue Goose Monday was 
largely attended. Most TI cyal Gander 
F, R. Sherman had mailed notices to 
each member requesting his presence 


and this brought out a fine company of 
field men. The address was delivered 
hy C. S. Vance, newly elected presi- 
lent of the Iowa National Fire of Des 
Moines. Mr. Vance took as his theme 
the importance of cooperation among 
‘urance representatives. He believes 
that a law fixing qualifications of agents 
would not be necessary if all field men 
and agents would organize in self de- 
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fense and insist that none but capable 
and deserving agents should be em- 
ployed. He spoke of the tacit allowance 
of delinquency on the part of agents 
and made quite clear the importance of 
putting matters on a better business 
basis and freezing out all unworthy in- 
surance representatives. He believed 
that the carrying of past due notes and 
unpaid collections should be made the 
subject of a cooperative effort to rem- 
edy this growing evil. 

Mr. Vance was followed by F. R. 
Sherman, who not only endorsed what 
had been said but made clear the atti- 
tude of his organization toward a re- 
medial campaign looking toward the 
righting of the wrongs to which Mr. 
Vance referred. P. J. Clancy, veteran 
insurance man, also took up the matter 
of delinquencies. He said that agents 
should be given to understand that strict 
business methods should be employed if 
the insurance industry is to maintain 
its proper relation with the business 
world. Mr. Clancy, who is a member 
of the committee having in charge the 
annual welfare drive in Des Moines, 
urged those present to make a vigorous 
effort in the early part of the campaign 
to meet the obligations expected of the 
organization. 


Sending Out Kansas Code 


Superintendent Baker of Kansas, 
chairman of the insurance code commis- 
sion, began the distribution of the new 
insurance code this week. The books 
of nearly 200 printed pages began com- 
ing from the printers early in the week. 
Copies are being sent to the presidents 
of every company doing business in 
Kansas, to other ‘company presidents 
and attorneys where copies were asked 
for and to each insurance department. 

Copies also are going forward to the 
members of the senate, which is a hold- 
over branch of the legislature. The re- 
sults of the house contests in the 125 
districts will not be known for some 
days and the distribution to these will 
not be made until next week. 


Baker Elected for Third Term 


Kansas will have William R. Baker as 
superintendent of insurance for another 
two years, making six years he will 
have served in this capacity. He was 
elected to a third term at the Tuesday 
— his opposition being only nom- 
inal, 

Captain Baker was assistant superin- 
tendent of insurance under F. L. Travis 
for nearly two years and then resigned 
to go with the Liberty Life of Topeka. 
In the primary four years ago he won 
the Republican nomination in a field of 
four candidates and was elected. Two 
years ago he had no opposition in the 
primary but did have in the election. 
This year he had a sharp contest in the 
primary but none in the election. He 
ran for a third term purely because he 
felt he could be of service to the state 
when the legislature began considering 
the new insurance code. He has an- 


nounced that he will not seek another 
term. 


Discuss Rates at Keokuk 


At a meeting of the Chamber of Com- 


merce of Keokuk, Ia., held last week, the 
insurance rates of Keokuk—how they 
are made and what they are—was the 


topic of discussion, with Harry Corcoran 
of the Iowa Insurance Service Bureau in 
charge of the meeting. 


Asks Receiver for Mutual 

TOPEKA, KAN., Nov. 2—The Kansas 
department has asked for the appoint- 
nent of a receiver for the Sterling Mu- 
tual of Topeka, organized a year ago by 
E E. McCloskey of Toneka, to write hail 
insurance. It is asserted that the com- 
Pany undertook to write frost, flood and 
drouth insurance on crops last spring 
and that it had no legal right to handle 
these classes of insurance. It is also 
charged that the officials were reckless 
in writing drouth insurance on wheat in 
north central Kansas, 

_It is further charged that McCloskey 
did not collect any salary until July 15, 
when he paid himself $4,000 from com- 
pany funds and then paid himself an- 
other $2,000 Aug. 21. Recently a check 





for $1,000 in favor of McCloskey’s son 
was issued but payment on this was 
stopped by the state when it applied for 
a receiver and secured a restraining or- 
der against the expenditures of any 
company funds. 

The petition charges that the total as- 
sets of the company are about $15,000, 
with liabilities of more than $35,000. 





Kansas Field Luncheon 


TOPEKA, Nov. 2.—The regular Mon- 
day field luncheon was held this week, 
there being 47 present including Local 
Agent R. Whipp of Concordia, Kan.; E. 
Dillenbach of Troy, Kan., and Mr. Bred- 
burg of the Western Adjustment, Kan- 
sas City, Mo. The meeting was presided 
over by Mr. Steinmetz of the Western 
Adjustment who appointed August 
Wuester of the Columbia Fire Under- 
writers to act as chairman at the next 
meeting. 


File Hughes Brief in Kansas Case 


TOPEKA, KAN., Nov. 2—There may be 
further delay in the Kansas rate case. 
The members of the court have been 
asked if they cared to read the brief of 
Charles E. Hughes in the Missouri rate 
case, before the court announced its de- 
cision in the Kansas case. The court has 
indicated its desire to read this brief and 
and also the reply brief of the Missouri 
attorneys. 

It is understood here that copies of 
the Hughes brief are on their way to 
Topeka and will be filed shortly. It is 
also understood that copies of the Mis- 
souri reply will be available and will be 
submitted to the Kansas court whenever 
the Hughes brief is filed. If the Hughes 
brief is not filed the state will not offer 
the Missouri brief. 


Will Inspect Crete, Neb. 


The Nebraska State Fire 
Association will inspect Crete, Nov. 23. 
Following the inspection it is planned 
to hold an evening meeting with the 
Crete Chamber of Commerce and the local 
Rotary Club. 


Prevention 


No Policy, But Gets Judgment 


SIOUX CITY, IA., Nov. 2—A jury in 
federal court here gave Peter Hansen of 
Pierson, Ia., judgment for $6,000 against 
the Home of New York, although there 
had never been a policy written on the 
farm home which burned. The jury ap- 
parently believed the evidence that Hat- 
field & Bare of Pierson, bankers and in- 
surance agents, had accepted payment 
for $6,000 of insurance. The agents ad- 
mitted driving out to the Hansen farm 
and getting the application signed for 
the insurance. They claimed to have re- 
turned the note and application. Mr. 
Hansen testified that the bankers repre- 
sented they could be of service to him, 
already had some of his insurance, kept 
their client’s policies in their safe and 
so Hansen gave them an order for the 
insurance, giving them also the current 
policy so that the date of the new one 
could be had. The former agent was on 
the stand and said he had solicited a 
renewal and was told the business had 
gone to Hatfield & Bare, An appeal will 
be taken. 


Dinner for R. E. Daly 


ST. LOUIS, Nov. 2.—Robert E. Daly, 
actuary of the Missouri insurance de- 
partment, was the guest of honor at a 
complimentary dinner given by the In- 
demnity Company of America in St. 
Louis last week. Mr. Daly is to be mar- 
ried this week. 

Ben C. Hyde, insurance commissioner, 
and K. O. Gillespie, an examiner for the 
insurance department, were present. 

Earl C. Thompson, vice-president and 
general manager of the Indemnity Com- 
pany of America was master of cere- 
monies. 


Iowa Fire Fighters’ Course 


AMES, IA., Nov. 2.—How can the fire- 
man put out a residence fire without 
ruining the interior and the furnishings? 

How can an oil or gasoline fire be 
quenched? 

These are some 
cussed by the 50 


of the questions dis- 
fire-fighters who en- 
rolled for the annual fire fighters short 
course held this week at Iowa State 
College under the auspices of the engi- 
neering extension department. 

Chief Will Burnett of Des Moines co- 
operated with the college in a demon- 
stration which enabled the fire fighters 
of the state to see the Des Moines first 
aid crew in action. William Matson of 
the Des Moines department was in ac- 
tive charge of the demonstration. The 
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A company that YOU 
can be glad to represent 


HERE are three fea- tion and the resources back 
tures that recommend of it; : 
the Philadelphia Fire & Second —an established 
Marine Insurance Com- reputation for dependabil- 
pany to progressive insur- ity and satisfactory serv- 

ance agents everywhere. ice; and 
They are: Third —a full line of 
; policies covering every 
form of property protec- 
tion and business risks. 


First —the strength of 
the Company’s organiza- 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 
501 Market St., Camden, N. J. 

209 W. Jackson Blvd., Chicago, III. 

200 Rush Street, San Francisco, Calif. 
8th Floor, Hurt Bldg., Atlanta, Ga. 
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MARINE AND FIRE INSURANCE COMPANY, Limited 


United States Fire Branch: 45 John Street, New York 
J. A. KELSEY, General Agent GEORGE Z. DAY, Ass’t Gen. Agt. 


U. S.—Statement December 31, 1925 


MEBETS ....2..0085 Fee Le he Pre eee ay ee ee eee $7,400,761.92 
PREMIUM RESERVE ........... ‘ weeaesesesen . 1,799,563.19 
OTHER LIABILITIES ....... EEN er Pere ee eee . 763,725.88 
Pe SED eo cnadan ees gescdcssese peksegnegtRvaetaes 4,837,472.85 


Chicago Branch: 


R. E, Schramm 
Field Supervisor 


175 West Jackson Blvd. 


Barton F. Walker 
Manager Brokerage Dept. 
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Over A Century of Faithful Service 


NEWARK 


Fire Insurance Company 
Newark, New Jersey 


A Permanent and Progressive Company 


T. L. FARQUHAR 
President 


Cc. E. TITSWORTH 
Vice-Pres. and Treas. 


WESTERN DEPARTMENT 
Chicago 
ELWIN W. LAW 
General Manager 


W. L. Lerch 
Deputy General Manager 


Horace W. Boyd 
Manager 


H. L. Dalton 
Ass’t General Manager 


A company which is truly appreciative 
of the efforts of its agents and extends 
help to'them in every way. 


Established 1811 
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interest in the work of the first aid 
crew was so great, that Chief Burnett 
promised, if possible, to give the demon- 
stration on two days in order that every 
fireman might have the opportunity to 
see this phase of the work. 


Iowa Fire Preventionists Meet 


DES MOINES, 2—The 
meeting and election of officers 
Iowa State Fire Prevention Association 
was held last week. The business ses- 
sion was preceded by the annual dinner. 
The address was given by 
Vernor of Chicago, who gave the 
ciation new developments for fire 
vention and complimented the Iowa 


Nov. annual 


of the 


asso- 
pre- 
or- 


gvanization upon the excellent record it 
made the past year. Reports were sub- 
mitted by the outgoing officers, C. E. 


Wadsworth, president, and Claude W. 
Borrett, secretary-treasurer. In order 
to make the term of office harmonize 


with the fiscal year of the National Fire 
Protection Association, it was voted that 
the term of office would expire Aug. 1, 
1927. The newly elected officers are: 
W. W. Waddell, Fireman’s Fund, presi- 
dent; A. C. Hall, Netherlands and Great 
Lakes, vice-president; C. W. Borrett, 
Hanover, secretary-treasurer. 


Bad Loss at Oberlin 

Fire at Oberlin, Kan., did something 
like $70,000 damage, destroying the larg- 
est business block in the town. The 
second story of the main building was 
used as a hotel by Charles Odell. It 
housed the Oberlin cash store, Fringer’s 
variety store and McKinzie Brothers 


Richard E. } 





grocery. The building was owned by 
V. A. Francis. The David Cole Cream- 
ery Company frame building was burned 
to the ground. 


Iowa Notes 


The Olmsted agency of Des Moines has 
taken on the Niagara Fire, formerly 


with the McKinney-Lantz Agency. 

Lester W. Basham of the Rumsey & 
Basham agency will head the annual 
Red Cross roll call drive in Des Moines 
this month. 

E. N. Van Ness, Iowa state agent for 
the Niagara, has moved from the Se- 
curities building in Des Moines to the 


Commonwealth building. 

J. R. Jones, Des Moines adjuster and 
branch manager for H. A. Jewell of 
Omaha, has moved his office from the 
Securities building to 401 Commonwealth 
building. 

Mrs. Floyd Wright, assistant manager 
of the Des Moines office of the St. Paul 
Fire & Marine, underwent a major oper- 
ation at the Lutheran hospital last week. 
Her condition is reported satisfactory. 

George Paddock of Spencer, 
joined the Paddock Insurance 
which agency will now represent the 
Iowa National Fire’ of Des Moines, in 
addition to several other companies. 

At Centerville, Ia., the Fisher Lumber 
Company, the Armory, Drake avenue 
theater and residence of Dr. Lloyd Davis 
were destroyed in a $100,000 fire Oct. 29. 
The lumber concern loss approximated 
$60,000, fully insured. 


Ila., has 
Agency, 


Frank J. Herbert, 33 years of age, an 
insurance agent of Sidney, Neb., was 
drowned recently in Harris Lake, where 
he had gone hunting with some com- 
panions. 











STATES OF THE SOUTHWEST 














QUESTION OF OCCUPANCY UP 


Issue as to Whether Tenant in Build- 
ing Violated the Provisions 
of Fire Policy 


Where fire policy provided that it 
should be enforced while building in- 
sured was occupied by owners and not 
otherwise held to cover risk of loss 
while occupied by tenants. In Dixie 
Fire vs. Henson, Commission of Ap- 
peals of Texas, 285 S.W. 265, the com- 
pany issued a policy upon a dwelling. 
It contained a provision that it should 
be in force while the building covered 
was occupied by owners and not other- 
wise. 

The policy however, also provided 
grounds upon which it should be voided, 
and in naming such grounds enumerated 
any change in possession, except a 
change of occupants without increase of 
hazards. 

A loss occurred while the building 
was being occupied by tenants. The 
company denied liability. The trial re- 
sulted in a judgment in favor of the 
insured. On appeal the higher court 
in reviewing the record and in affirm- 
ing this judgment, said: 

What the Court Held 

“Now it is true the policy stipulates 

for insurance to the owners named, 





of both the district court and the Court 
of Civil Appeals be in all respects 
affirmed.” 


South Texas Blue Goose Meets 


The South Texas Blue Goose had a 
meeting at San Antonio recently at 
which time ioslings Roger Watson, 
Ralph Greer, Newt Walraven and Frank 
Brown underwent initiation. The initia- 
tion and meeting were followed by a 
banquet. Most Loyal Grand Gander 
Leake and R. L. Daniel, Texas com- 
missioner of insurance, were present. 
Talks were made by Mr. Daniel, Most 
Loyal Grand Gander Leake and Deputy 
Most Loyal Grand Gander Herbert C. 
Ford, who is a member of the South 
Texas pond. 


Golf Tournament Held 


HOUSTON, TEX., Nov. 2.—Last week 
the local agents of Houston and the 
| members of the Blue Goose with head- 
quarters here had a joint luncheon at 
the River Oaks Country Club, after 
which a good part of those present in- 
dulged in golf. The local agents took 
practically all the prizes, the first prize 
going to Ben Calhoun of the Tucker 
Blain agency, who shot the low gross 
score of 79. The blind pig prizes went 
to Charles Westmoreland, Hal House- 
man, Jr., and Albert Breyer; while the 
foursome winning the prize for the 
lowest total gross score consisted of 
| A. B. Prescott, Val Dawson, Hal House- 
man, Jr., and Charles Westmoreland. 


while the property is occupied by the | 


owners, and not otherwise, and, if the 
instrument contained nothing else bear- 
ing upon that phase of the contract, 
plaintiff in error’s contention might 
find support. aS 

“But the policy itself subsequently 
undertakes to enumerate the grounds 
upon which it shall be void, and in that 


enumeration is included any change in | 


the possession of the property insured 
‘except a change of occupants without 
increase of hazard.’ Now, clearly, if 


the undertaking of the company did not | 
cover the risk, while the property was | 


occupied by a tenant, there 
necessity for this provision for avoid- 
ing it upon such change of occupants. 

“When the two parts are considered 
together as they should be, it is clear 
the policy is not to be void where there 
has been a change of occupants with- 
out increase of hazard. It is only by 
adopting this construction that the lat- 
ter portion of the contract is to be 
given any effect at all. . .. 

“We recommend that the judgments 


was no} 


Plans Ginners’ Mutual 


OKLAHOMA CITY, Nov. 2.—As a re- 
sult of the heavy increase in insurance 
rates for gins, R. K. Wooten of Chicka- 
sha has indicated to the Oklahoma de- 
partment his intention of organizing a 
cotton ginners’ mutual. He said he was 
preparing to ask for a charter, but could 
not say definitely when the organization 
would be launched. 

There are approximately 1,200 line 
cotton gins in Oklahoma and about 65 
percent of them are controlled by Mr. 
Wooten. Mr. Wooten told the commis- 
sioner he would have $175,000 in pre- 
miums paid in to the new company by 
the first of the year. 


Headrick Made Texas Manager 

LITTLE ROCK, ARK., Nov. 2—W. M. 
Headrick of Little Rock, superintendent 
of agencies of the Home Fire, has been 
made state manager in Texas for both 
the Home Fire and Home Accident and 
will open a branch office in Dallas im- 
mediately. Mr. Headrick was born in 
Texas and graduated from Southwestern 
University at Georgetown. He came to 
Arkansas in 1914 as athletic coach at 
Hendrix College. He served as a cap- 
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tain of artillery in the World War and 
after the war he was connected with 
the insurance department of the Bankers 
Trust Company for several years. He 
became connected with the Home in 1922. 

The establishment of the Texas branch 
is part of a large expansion program 
planned for the Arkansas companies, 
President Banks said. Similar branches 
were established at Los Angeles and San 
Francisco two years ago and other 
branches will be established in southern 
states to care for the growing business 
in the south. 


Recent Texas Losses 


Fire at Sneed Brothers gin at Kin- 
gola, Tex., destroyed 40 bales of cotton, 
20 tons of cottonseed and the gin build- 
ing valued at $20,000. Insurance partly 
covered the loss. 

Fire from an unexplained explosion at 


Beaumont wiped out 11 residences, one 
small building and a big warehouse 
occupied by a packing company and a 
bottling works. Loss is estimated at 
$75,000. 

At Bells, Tex., Bishop’s grocery, Ho- 
gan’s garage and the postoffice building 
were wiped out. The fire threatened to 


destroy the entire business district but 
was subdued when apparatus was called 
from Sherman. 

At Denton, Tex., fire originating in 
Kanady seed store spread to the City 
Cafe, the building of the Campbell The- 
aters Corporation and general store of 
Fox & Hicks, gutted the three buildings 
and damaged a structure adjoining the 
fire area, with total loss estimated at 
$35,000. 

At Amarillo, Tex., the building of the 
Western Fruit Company caught fire from 
the basement, supposedly, and is a total 
loss both to structure and contents. 
Origin is unknown and loss cannot yet 
be estimated. 


Big Texas Oil Loss 


At Sour Lake, Tex., damage estimated 
at not less than $500,000 and with loss 
of two lives and injury to ten men was 
caused by fire Sunday morning. Six 
derricks were leveled and eight tanks 
destroyed with their stored oil. Friction 





| between 
| on 


caused by the scraping of metal as tub- 
ing was lowered into a casing is sup- | 
posed to have been the origin of the | 
fire. Explosion in rapid succession of 
eight tanks, each of which contained 
500 barrels of crude oil, followed by the 
tumbling of seven derricks spread the } 
flames, which were brought under con- | 


trol only after a 12-hour 
paratus hauled to the scene 
from all neighboring cities. 


fight with ap- 
of the blaze 


Fort Smith Board Elects 


The following officers have been elected | 
by the Fort Smith, Ark., local board: 
President, Joseph Ferrari; vice-president, 
Eugene Henderson; secretary, R. 8S 


Walker. 


Point Out Houston Deficiencies 


rates because of lack of organized efforts 
to fight fire, according to Percy Bugbee, 
field engineer of the National Fire Pro- 
tection Association, and G. N. Holton, 
state fire marshal, who were in the city 
last week. 

A good fire prevention body of men 
should be organized, they said, and efforts 
are being made to see that such an or- 
ganization is formed, Houston's defects 
were listed under seven heads by Mr. 
Bugbee as follows: Salvage corps for 
fire department to protect goods from 
smoke; a new building code; a drill 
school for firemen; a fire prevention code; 
improvements in water system and cam- 
paign to eliminate “conflagration blocks.” 


Texas Rate Reductions 
Mabank, Tex., has recently 
waterworks system, which 
about a key rate 
to 68 cents, 
the State Fire Insurance 
Humble, Tex., 
credit on the key rate 
schools are teaching fire 
New fire fighting equipment 
chased recently by the 


installed a 
Commission. 
because 


was pur- 


Humble and a volunteer fire company 
organized. Humble has had an un- 
usually good fire record this fall. 
Texas Notes 
Harry I. Maxson, well known to the 
Texas insurance world, has been elected 


president of the Club in 
Dallas. 

Eric Posey of Lubbock, Tex., has been 
in Dallas looking after the affairs of the 
Lubbock Insurance Agency, which 
recently sold to Hemphill & Woods. 

Mr. and Mrs, Clarence E. 


announced the arrival of a son. 


University 


Mr. Fre- 


berg has been connected with the South- 
western Adjustment Company for some 
time. 

P. M. Dunlap of Paris, Tex., has an- 
nounced the marriage of her daughter, 


to J. E. Bush, owner and man- 
ager of the Texas Automatic 
Company, Dallas. 

The Lawrence cotton 
taining 2,000 bales of cotton at 
Tex., burned Friday with loss on cotton 
estimated at $120,000, 75 percent  in- 
sured. The warehouse covered a 
square and belonged to the G. 8. 
estate. Loss on the building was 
with $4,000 insurance carried. 

Fire that threatened the entire 
Elm street and Pacific 
North Akard street, Dallas, 
was checked after it 
damage to six business houses, the 
cafe, Oriole barber shop, C. W. 
cafe, Leo Fox restaurant, M. F. 
Watchmaking Company and the 
hotel. Efficient work of the 
corps at the Gus 
prevented heavy water 


Oklahoma Notes 


Young, assistant insurance 
of Oklahoma, has returned 
after a week's illness. 
Armstrong, Oklahoma 
the Springfield Fire 


Annabel, 


warehouse, con- 


damage. 


F. E 
missioner 
the office 

B. w. 
agent of 


brought 
reduction from 90 cents 
which has been approved by 


has received a 3 percent 
the 
prevention. 


business men of 


was 


Freberg have 


Sprinkler 


Bryan, 


whole 
Parker 
$8,000 


block 
avenue 
finally 
had caused $20,000 
Eagle 
Brewer 
Moxley 

Palm 
salvage | 
Roos Company’s store 


com- 
to 


special 
& Marine, 
was taken to Wesley hospital last week. | 





The Underwriters Exchange of Okla- 

. | homa City was chartered by F. R. Sides, 

HOUSTON, TEX., Nov. 2—Houston is | w. H. Barkow and C. B. Newell, all of 
wasting $180,000 a year in high insurance | Oklahoma City, for $25,000. 
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PLAN CLOSER COOPERATION 


Louisville Board Joins Kentucky Asso- 
ciation of Insurance Agents as 
an Organization 


LOUISVILLE, Nov. 3.—The Louis- 
ville Board of Fire Underwriters and 
Kentucky Association of Insurance 
Agents have been working for ten days 
or so on a plan for stronger cooperation 
between the local and _ state bodies, 
which will result in a stronger hook-up 
of the local and sectional organizations 
of Kentucky, and this in turn will mean 
greater opportunity in maintaining prin- 
ciples for which the National organiza- 
tion stands. 

A joint meeting was held in Louis- 
ville, between the entire executive com- 
mittee of the Kentucky Association of 
Insurance Agents, headed by Paul H. 
Eastham, president, and Charles J. 
Smith, former president, and a special 
committee of the Louisville Board, Vice- 
president A. C. Chapman and three for- 


presidents, Frank C. t 
Burckley and J. A. Viglini. 


mer 
George C. 
Board on Oct. 
whereby the 
ganization: joins the state body, 
one year’s dues for each 
agency. While a number of 
were also members of the state 
there were some who were not. 
Membership in the Louisville 


wd 


Carpenter, 


Following this meeting the Louisville 
passed a resolution 
Louisville Board as an or- 
paying 
member 
members 
body, 


Board 














CASH CAPITAL, $500,000.00 


Sve East and West Insurance Company, the Companion 

Company of the Security Insurance of New Haven, 
Conn. has been well received in the field by local agents. 
The Security has made a reputation for promptness, liberal- 
ity and service in connection with its agents. The same 
policy is adopted for the East & West. 


The East and West has been entered in all the states in 
which the Security operates. In addition to its capital of 
$500,000 it has a net surplus of like amount. It writes the 
same lines that the Security does. The East and West will 
have the advantage of the long experience of the Security. 
The same official staff and department managers and the 
same field men are guiding the destinies of both companies. 
Thus the East and West is assured of a capable experienced 
and aggressive management. 


Western Department 
ROCKFORD, ILLINOIS 
Walter D. Williams, Manager 











EDWARD MILLIGAN, President 


| THOS. C, TEMPLE, Vice-President GEORGE C. LONG, JR., Vice-President 
JOHN B. KNOX, Secretary HENRY P. WH 
FRED C. GUSTETTER, Secre' EDWARD V. CHAPLIN, 

| F. MINOT B , Ase’t Sec’y OLTone 


Cash Capital 
$5,000,000.00 


Total Assets 
$33,950,173.38 


Reserve for Reinsurance 


$12,098,449 .89 


Reserve for Outstand- 
ing Losses, $1,807,973.62 





Surplus to Policyholders - - $19,270,673.62 


Total Losses Paid Since Organization of Company 


$129, 104,557.22 




















American National Fire Insurance Co. 


8 East Long Street, Columbus, Ohio 
COLUMBUS, OHIO 


Capital $500,000 


CHARLES 

JESSE E. WHITE, Vice-Pres. 
GEORGE E. KRE! 
ALLEN W. FLEMING and E. PHILLIP TAFSON, Assistant Secretaries 
Progressive, Yet Conservative. 


Grerating Along Sound Lines. 
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OFFICE SYSTEMS 





__ | is by members of agencies, while in the 
tQe | state body it is by agencies. While the 
Louisville Board probably has about 150 
individual members, it will only mean 














Ferm ove, 


CARO 


ACCOUNT WITH 


LF. about 50 agency members for the state 





Cancelistior. «--orde should be made in red ink 


body, where figured by firms. 
At the last meeting of the Kentucky 





Aseured 








association the representation from 
Louisville was very poor, resulting in 


Ouvo 30vusNONS 





some criticism of the Louisville mem- 








xz | bers for failure to lay aside other mat- 
| ters and show a spirit of proper cooper- 





ation. The Louisville Board hereafter 





intends to give its full support to the 








state organization, and see that it is 
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well represented’ in state meetings. 
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Brokerage Account Record 


The Brokerage Record Card gives a complete record of all RT 
brokerage business as shown above. 
so designed that it can be filed either vertically or horizontally. see 
Cards are filed according to name of broker, using one card a 


month for each broker. No more simple or convenient record 
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Ruled and Printed Both Sides Alike 


of brokerage business could be desired. 


420 East Fourth St., Cincinnati 


PRICES 


Size 8Y%x11 inches. 


Brokerage Cards; 100, $3.35 


A-Z Guides, 25 Sub.; $1.95 


Blank Guides; 10c Each 
For Sale by 


The National Underwriter Co. 
1362 Insurance Exchange Bldg. 


CHICAGO, ILL. 


80 Maiden Lane, Room 613, New York 
307 Iowa National Bank Bldg., Des Moines 














R. T. GROOM WILL GIVE CUP 








Murfreesboro Local Agent Desires to 
Stimulate Interest in Attendance 
at the Annual Meetings 





T. Groom of Murfreesboro, Tenn., 
one of the wheel horses in the Tennes- 
Association of Insurance Agents, 
proposes to present a loving cup to the 
regional vice-president whose territory 
has present at the annual convention the 
most members in proportion to the num- 
ber of agents that are members of the 
state association. Mr. Groom desires to 
stimulate interest in the annual conven- 
tions. He is chairman of the casualty 
executive committee of the Tennessee 
association and is one of the strong 
boosters of the organization. He be- 
longs to the younger school of local 
agents and is making a great record in 
his historic town. 


It is 





VIRGINIA RATE INQUIRY ON 





Commission Appointed by Governor 
Boyd to Investigate Tariffs Will 
Begin Work Soon 
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INSURANCE OFFICE SYSTEMS, SUPPLIES AND PUBLICATIONS 
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} RICHMOND, VA., Nov. 3.—Inquiry 
into fire and casualty rates in Virginia 











Company 


GreatAmerican f= 
Insurance Company 


Choose 
Your 





New Pork 


INCORPORATED - 1872 


lomnmenr JANUARY L, 1926 
APITAL 


$12, 500, 000.00 


FOR Pty OTHER LIABILITIES 


21. 732, 720.96 


ET SURPLUS 


16. 541. 


LOSSES PAID POLICY HOLDERS 


$175,146,238.21 


WESTERN DEPARTMENT 
310 South Michigan Avenue, CHICAGO, ILL. 
Cc. R. STREET, Vice-President 


280.58 
50.774,001.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


is expected to start some time this 
month, according to Walker C. Cottrell, 
secretary of the commission appointed 
by Governor Byrd at the direction of 
legislature to make investigation 
determine whether the people of 
Virginia are being discriminated against 
in the matter of rates. Mr. Cottrell is 
a Richmond coal dealer. Chairman of 
the investigating commission is Dr. 
A. C. Chandler, 


president of the Col- 


Choose lege of William and Mary at Williams- 
Your burg. Commissioner Button has given 
Company assurance that he will cooperate with 


the commission in every way possible 
and supply it with all desired informa- 
tion available in his office. The com- 
mission will report the result of its find- 
ings at the next session of the legisla- 
ture. At the last session held early this 
year, it was charged that people in 
states adjacent to Virginia were getting 
cheaper insurance than those in Virginia. 
That resulted in the investigation being 
ordered. 


REGIONAL MEETING IS HELD 





Virginia Association of Insurance Agents 
Conducts Open Forum on Busi- 
ness Problems at Winchester 





RICHMOND, VA., Nov. 3—A re- 
gional meeting held at Winchester, 
Va., last week under auspices of the 
Virginia Association of Insurance 
Agents was conducted largely as an 
open forum, giving those present an op- 
portunity to become better posted on 
their insurance contracts and the or- 
ganizations represented. The program 
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ST. LOUIS ADJUSTING COMPANY wy t 


Pierce Building 


General Adjusters for Inswrance Componies 
Five, Windstorm, Automobile and Theft Claims 
Missouri, St. Lowis, Illinois or Speical Assignments anywhere 


26 years’ experience 


Promptness—Efficiency—Prudence 


was opened with remarks of welcome 


N. Good, secretary of the Win- 
; chester local board. John E. Overbey 
St. Louis, Missouri of Danville. president of the state as- 


sociation, then outlined some of the ac- 
tivities and aims of this organization as 
well as of the National association and 
local boards. Other speakers were 
Louis T. Dobie of Norfolk, former presi- 
dent of the state association; Courtney 


ag) 











W. Harris, representative of the state 
bureau of insurance; Fred L. Nesbitt of 
Atlanta, southern supervisor of the Fi- 
delity & Deposit; E. A. Clarke of 
Lynchburg, president of the Fire In- 
surance Field Club of Virginia, and 
James T. Catlin, Jr., of Danville, also 
a former president of the state associa- 
tion. 





TENNESSEE WOMEN ACTIVE 





Insurance Auxiliary Enables the Ladies 
of the Field Men’s Families to 
Get Acquainted 





It will be remembered that in June, 
1925, at the annual meeting of the 
Tennessee Field Men’s Association the 
wives and daughters present formed an 
organization known as the Woman’s In- 
surance Auxiliary. At the organization 
meeting there were 13 present, the meet- 
ing being presided over by Mrs. F. H. 
Warren, with whdm the idea of a 
Woman’s Auxiliary originated. The 
first officers were Mrs. Marshal Mellor, 


president; Mrs. F. H. Warren, vice- 
president; Mrs. A. M. Gant nee Miss 
Elizabeth Sherley, secretary; Mrs. 


Hilliary Forrester, treasurer, and Mrs. 
John O. White, chairman by-laws com- 
mittee. In September Mrs. Mellor re- 
signed as president and Mrs. Warren 
was elected in her. place with Mrs. 
White vice-president. 

Anyone is eligible to membership 
whose husband or father is eligible to 
membership in the Blue Goose. From 
the original 13 the roll has grown to 
55 members practically 100 percent ac- 
tive. There was quite a_ noticeable 
change in the attitude of the ladies to 
each other at the annual Blue Goose 
banquet and dance held in Nashville in 
January for the reason that the wives 
and daughters for the first time had 
much in common besides the fact that 
their husbands and fathers were insur- 
ance men. In August the auxiliary gave 
a swimming party, chicken dinner and 
dance for the field men at a local amuse- 
ment resort. The single men who were 
not represented in the auxiliary were 
asked to attend as guests and were al- 
lowed to bring a lady, in some cases 
possibly a prospective member. There 
were 90 present which was very grati- 
fying this being the first entertainment 
the ladies had attempted. 

Since its organization the Auxiliary 
has had the misfortune to lose eight 
members, two by death, Mrs. Walter 
Julian Bell and Mrs. Hilleard Paschall, 
five by removal from the city, Mrs. Goff 
Snyder, Mrs. Grant Bissell, Mrs. C. F. 
Copeland, Mrs. John Street and Mrs. 
Head, one, Mrs. F. X. Lawler by resig- 
nation of her husband from the fire 
insurance field. 

The meetings are held once a month 
at the home of one member with several 
acting as joint hostesses. The hostesses 
choose the form of entertainment to take 
place after the business meeting, this 
entertainment having taken the form of 
cards, contests or literary meeting. 

The October meeting was held at the 
home of Mrs. F. H. Warren with her 
daughter Mrs. Frances O’Leary, Mrs. 
William McKelvey and Mrs. H. S. Man- 
ning as joint hostesses. The annual 
election of officers was held resulting 
as follows. Mrs. F. H. Warren, presi- 
dent; Mrs. C. F. Zhender, vice-president; 
Mrs. Charles F. McLaughlin, secretary; 
Mrs. Alf Henry, treasurer, and Mrs. 
Charlton Rogers, chairman of sunshine 
committee. The duty of this chairman 
is to appoint such committees as she 
needs to see that each lady is called on 
who has recently come into the field and 
urged to join the auxiliary, that the 
ladies who are very ill are sent flowers 
and those who are not too ill are 
called on. 





Face Arson and Fraud Charges 


RICHMOND, VA., Nov. 2.—In addition 
to charges of conspiring to defraud the 
Union of Paris of $2,500 by removing a 
stock of goods, insured for that amount, 
from a clothing store operated by them 
in Richmond, shortly before it burned 
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July 19, Harry H. Mollen and his wife 
now face additional charges of arson 
growing out of the same case. The 
woman is alleged to have set fire to the 
store to collect the insurance, while 
Mollen is charged with aiding and 
abetting her in the commission of arson. 
The two sets of charges are scheduled 
to be aired in Richmond police court 
Nov. 18. 


Button Gives “Charge to Benedicts” 


RICHMOND, VA., Nov. 2.—Col. Joseph 
Button, Virginia commissioner of insur- 
ance, delivered the charge to the bene* 
dicts when field associates of Gordon 
Kyle and Daniel Coulbourn entertained 
them at a dinner prior to their wedding 
last week. Mr. Kyle was married Oct. 
28 to Miss Emma Lawson Adams of 
Richmond. He is Virginia special agent 
for the Aetna. Mr. Coulbourn, who is 
Virginia special for the National of 
Hartford, was married Oct. 30 to Miss 
Anne Muse Bigger, daughter of Mr. and 
Mrs. Thomas Bigger of Richmond. His 
bride’s father is chief clerk in the Vir- 
ginia bureau of insurance. 


Shelley Joins Louisville Board 


LOUISVILLE, Nov. 2—John T. Shelley 
of Louisville, for years engineer and so- 
licitor for Booker & Kinnaird, about a 
year ago left that office and established 
an agency of his own. For many years 
Booker & Kinnaird were active members 
of the Louisville Board. Then the agency 
went non-board in an argument over the 
bank agency matter. 

Mr. Shelley started as a non-board 
agent, representing the State of Pennsyl- 
vania. He has recently given up that 
connection and accepted the agency for 
the Law, Union & Rock, and with it 
made his application for membership in 
the Louisville Board. 





Leake Kentucky Blue Goose Guest 


Most Loyal Grand Gander Wirt Leake 
of Dallas will be the guest of honor and 


representative of the grand nest of the 
Blue Goose at the annual splash of the 
Kentucky pond, Louisville, Nov. 23. Mr. 
Leake is leaving his home in Dallas 
Nov. 20. 


Plan Kentucky Inspections 


Two town inspections are scheduled by 
the Kentucky State Fire Prevention As- 
sociation for November, the first at Pa- 
ducah, Nov. 16, and the other at Hind- 
man on the following Thursday. In the 
call for the meetings, President R. T. 
Sweeney stresses the point that “the 
standing of Kentucky is most shameful” 
in the matter of fire prevention activi- 
ties, as shown by the comparative re- 
sults in the annual report of the fire pre- 
vention department of the Western Ac- 
tuarial Bureau for the last fiscal year. 


Kentucky Hail Men to Meet 


W. P. Brock of Lexington, Ky., secre- 
tary of the Kentucky Hail Underwriters 
Association, has arranged for a meeting 
of the body in Louisville Nov. 9, at 
which time discussion will be heard re- 
garding the year’s hail experience in 
Kentucky, and plans for 1927. Most of 
the hail insurance in Kentucky is on 
tobacco. It is reported that while pre- 
miums were light this year losses were 
also small, and there was an underwrit- 
ing profit. 


Louisville Construction Drops 


LOUISVILLE, Nov. 3.—Building opera- 
tions in Louisville over the first 10 
months of this year exceed $18,000,000, 


showing better than $1,000,000 in per- 
mits issued for each month, according 
to figures of the city building inspec- 


tor’s department. April was the largest 
month with $2,791,390. Building cost 
this year is about 24 per cent under that 
of last year, when the total for 10 
months was $24,000,000. Of course, there 
has been some insured property torn 
down to make way for better and more 
costly property, but there has been a 
goodly gain in property insurance, and 
at the same time an improvement in 
fire hazard. 


Revive Roanoke Local Board 


ROANOKE, VA., Nov. 2.—The Roanoke 
local board, long inactive, is being re- 
organized and is expected to be func- 
tioning actively at an early date. 

At a meeting of local agents last week 
reorganization plans were mapped out 
and a committee named to draft a new 
set of by-laws and recommend a list 
of officers. The meeting was addressed 
by Wright Spencer, manager Virginia 





Inspection & Rating Bureau; D. E. Witt, 
chairman Virginia Advisory Committee, 
and George McG. Goodridge, past presi- 
dent Virginia Field Club. All three 
speakers stressed the value of organi- 
zation in their talks. Charles Lunsford, 
head of the largest local agency in 
Roanoke, and active in the movement to 
revive the old board, told the meeting 
that in attending the sessions of the 
National Association he had been greatly 
embarrassed by having to admit that 
the board in his home city had ceased 
functioning. 


Richmond Agencies Merge 


Two Richmond, Va., agencies 
been consolidated, Gibson, Moore & Sut- 





have | 


ton having purchased the John F. Lay & | 


Co. agency. Mr. Lay recently died and 


‘the consolidation arrangement calls for | 


the payment of 50 percent of all com- 
missions on business renewed for the 
next five years to the estate. 


Sell Home Office Department 


RICHMOND, VA., Nov. 3.—All that re- 
mained this week for the sale of the 
home office local department of the Vir- 
ginia Fire & Marine to the Davenport 
Insurance Corporation of Richmond to 
be completed was formal approval by the 
board of directors of the company. The 
directors were scheduled to meet Nov. 5 
to ratify it. For years the company has 
been selling business over its counter. 
When sale of the department becomes 
effective, the Richmond field will be left 


entirely to its local agents, and it is | 

understood that they will then be ex- 
pected to produce more business. 
Fight Arson and Theft 

The Dothan Insurance Exchange of 


Dothan, Ala., is undertaking a campaign 
to reduce arson and automobile thefts in 
the city. A motion was adopted 
create a standing reward for apprehen- 
sion of arsonists and automobile thieves. 


| A reward of $100 will be paid for appre- 








hension and conviction of each 
for burning or attempting to burn any 
building whether insured or not, and a 
reward of $50 will be paid for apprehen- 
sion and conviction of each person burn- 
ing or attempting to burn an automobile 
which is insured through any agency 
represented in the Exchange, or a reward 
of $25 will be paid for the apprehension 
or conviction of any person for automo- 
bile theft where the automobile is in- 
sured through any member of the Ex- 
change. 


Richmond Board Seeks Travelers 


RICHMOND, VA., 
mond local board has not given up hopes 
of getting the fire manager of the Trav- 
elers branch office in this city into the 
board, according to expressions heard at 
its last meeting. It was stated 
since the board had declined to amend 
its by-laws to overcome technical obsta- 
cles in the way of letting the office into 
its membership, the branch had taken the 
matter up with the home office in an 
effort to clarify the situation. So far, 
the office and the board have 
able to get together on the question as 
to whether solicitors working out of 
the office should be permitted to 


to | 


person | 


Nov. 3.—The Rich- | 


that | 


not been | 








write | 


fire business along with other lines, with | 


of the 
to get 


a regular local 
on the outside. 


agency 
How 


company 
fuller co- 


operation from members of the Fire In- | 
| surance Field Club of Virginia in getting 


more non-board agencies into the fold 


was also a subject of discussion. 


Falls Visits the South 


a | 


Laurence E. Falls, assistant secretary 
of the American of Newark, is on 
three weeks’ tour of the south. Accom- | 


panied by Special Agents Hunt and Pres- 
cott, he will call on the company’s agents 
in Texas, Louisiana and Arkansas. 

On his way back he will stop off at 
Pinehurst to attend the meeting of the 


Southeastern Underwriters Association | 
Nov. 15-17. 
Virginia Notes 
Rose & Smith, independent adjusters 


of Baltimore, are arranging to establish 
an office in Richmond. 

George A. Banta, state agent at Roa- 
noke, Va., for the New York Underwrit- 
ers, is moving his offices to Richmond. 

Leonidas S. Jones, chief of the city 
fire prevention bureau of Richmond, is 
bereaved by the death of his mother, 
Mrs. Susanna Jones. She died at her 
home in Richmond last week at the age 
of 90 

Frank S. Blanton, local agent of Farm- 
ville, who is secretary of the Virginia 
Association of Insurance Agents, is in- 
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cluded in a list of prominent citizens of 
that town who are organizing the Farm- 
ville Golf Club there. 


Name of the Richmond local agency of 
T. Garnett Tabb & Co. has been changed 
to Tabb, Brockenbrough & Ragland. The 
two new names represent Thomas ‘ 
Brockenbrough and Stuart Ragland. 
They have been members of the firm for 
Several years. 

Fire which destroyed the new high 
school building at Parksley, Va., last 
week, entailing estimated property loss 
of $87,000, is believed to have been of 
ince -ndiary origin. Operatives of the 
state bureau of insurance are conducting 
an investigation in cooperation with the 


local authorities, 
Arlington county, Va., is preparing to 
install a water supply system for the 


entire 


; county. Voters of the county 
lave 


already authorized a $750,000 bond 


issue for this purpose. A friendly suit 
to clear away a technical obstacle in 
the way of floating the bonds is now 
pending in the courts. It is expected 
that the issue will be floated as soon as 
the case is decided. 
Tennessee Notes 

Booth, Runnion & Co., of Erwin, Tenn., 
have sold their business to the Toney 
Insurance Agency. 

A heavy loss, approximately $100,000, 


was incurred in a fire at 
Tenn., the garage of the G. 


Maryville, 
Greer 





| Starks building, 


| 





Motor Company being totally destroyed. 
The cause of the blaze has not been 
definitely ascertained. 


Damage estimated at $10,000 was in- 
curred in the destruction by fire of the 
home of E. S. Brugh, at an eary hour 
one morning last week. Mr. Brugh is 
president of the Brugh-Harnett Insur- 
ance Agency of Nashville. The loss was 
covered by insurance. 


Kentucky Notes 


Ed Keykendall of Paducah, Ky., has 
recently purchased and will operate the 
E. O. Thompson agency at that place. 

T. I. Glasscock, local agent at Hard- 
insburg, Ky., and Miss Judith Wadling- 
ton of that place were married last week 
at Paris, Ky. 

Fire loss of around $50,000 was re- 
ported in a blaze Sunday evening at the 
home of Harry S. Thomas, vice-president 
and general manager of the Bray Robin- 
son Clothing Co. of Louisville, located 
in the county at Lynnhurst. Very little 
insurance was carried. 

H. L. Maury, independent adjuster for 
the companies at Louisville, has moved 
his office from 1104 to 1170 Starks build- 
ing. The Springfield Fire & Marine and 
allied companies have moved to 1275 
while the North Amer- 

Fire & Marine and 
moved to 1172 Starks 


ica, Philadelphia 
Alliance have 
building. 
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DEALERS WANT HIGHER RATES MANY NON-BOARD COMPANIES 


Seek Relief from Regular Carriers After | 


Forming Company of Their Own 
for Auto Business 


SAN FRANCISCO, Nov. 3.—Appar- 
ently dealer companies are feeling the 
pinch of the low rates at which automo- 
bile business is being written in this 
territory for at a recent meeting of the 
Motor Car Dealers’ Association of San 

‘rancisco the following resolution was 
adopted: “We, the Motor Car Dealers’ 
Association of San Francisco, are of the 
opinion that the present rates charged 
for automobile insurance coverage are 
not adequate to give the insurance car- 
riers a reasonable underwriting profit 
_ properly protect the motoring pub- 
ic. 

“Resolved, That we, the Motor Car 
Dealers’ Association of San Francisco, 
hereby go on record and instruct our 
secretary to notify the various insurance 
carriers that it is our wish that they use 
their best efforts to increase insurance 
rates for automobile coverage so as to 
maintain a high standard of service to 
the motoring public and earn a reason- 
able underwriting profit for themselves.” 

This action is highly interesting to 
the managers and general agents in this 
territory, for some years ago these same 
men defied the companies by organiz- 
ing a company of their own, making 
dealers and garage men their agents and 
in the legislature were instrumental in 
bringing enough pressure to bear to se- 
cure emasculation of the agents’ quali- 
fication bill endorsed by the California 
Association of Insurance Agents, so that 
it did not apply to agents writing motor 
vehicle insurance. Now apparently they 
find that they cannot successfully han- 
dle the business at the current rates and 
go record as being in favor 
raise, hoping to be towed from the mire 
by the companies they originally defied. 


on 


Henderson Los Angeles Manager 


William K. Withers, of 
Pacific Coast Adjustment Bureau, 
nounces the appointment of F. A. 
derson, formerly of the Butte 
the bureau, to succeed George 


the 
an- 


manager 


office of 
A. Mang- 


son as manager of the Los Angeles office. 
Mr. Withers spent several days in Los 
Angeles last week supervising the change 


in management. 


Bird on Coast Trip 


vice-president of the Mil- 
-Mechanics, is on a month's tour 
through the west, where he is visiting 
the agencies of the company. Among 
» cities which he will visit during his 
trip are Salt Lake City, Los Angeles, 
Francisco, Portland, Spokane and 
Seattle. 


Robe Bird, 
waukee 
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Names of the Insurance Institutions 
That Are Not Members of the 
Pacific Board 


There are 39 non-board companies op- 
erating on the Pacific coast, they not 
being members of the Pacific 
The applications of the Allemannia, 
Palmetto, Peoples National and Repub- 
lic of Pittsburgh in the Pacific Board 
are pending. The other non-board 
companies are the American Druggists, 
Canadian Fire, City of Pittsburgh, Chi- 
cago F. & M., Columbian National, Du- 
buque F. & M., Equity Fire, Eureka- 
Security, Fidelity Union, General Ex- 


change, General of Seattle, Great Lakes, 
Great W estern, Hampton Roads, Home 
Fire of Little Rock, Iowa National, 


Marquette National, Merchants of Den- 
ver, Merchants of New York, Millers 
National, Milwaukee Mechanics, Na- 
tional Reserve, National Union, Nether- 
lands, Northwestern National, Ohio 
Farmers, Peoples of Maryland, Pitts- 
burgh Fire, Preferred Risk, Presidential 
F. & M., Republic of Dalls, Retailers 
Fire, Security National, Travelers Fire 
and United American. 


Williams Case Again Postponed 

SAN FRANCISCO, Nov. 2—After two 
postponements the hearing in the case 
of the Williams Agency of Los Angeles 
and Long Beach vs. Pacific Board and 
were in the 
Williams agency has been set for Nov. 4. 
Following the granting of a temporary 
injunction to the Williams agency 
against the companies remaining in the 
agency and the board the original hear- 
ing to show cause why the injunction 
should not be made permanent was set 
for Oct. 14. It was then postponed to 
28 and again put over. 


North America’s New Marine Manager 


SAN FRANCISCO, Nov, 2—Supplement- 
ing the recent announcement of the 
of G. Kirkham Smith as 
marine general agent, McClure Kelly, 
manager of the Pacific Coast department 
of the North America, announces the ap- 
pointment of Horace J. McCauley, former 
marine manager at the 


be in full charge of the activities of the 
marine department of North America 
allied companies on the coast. 

This arrangement will in no wise 
turb the present close cooperation 
tween the fire and marine branches, 
will relieve Mr. Kelly of his responsibili- 
ties in connection with the marine de- 
and enable him to devote his 
time to the growing needs of 
and automobile departments, 
business of which has more 
under his management 
years. No change in 
of the marine branch 


dis- 
be- 


entire 
the 
than doubled 
in the last eight 
the 


offices at Van- 


Board. | 


couver, Seattle 
templated. 


and Los Angeles is con- 


No Appointment Yet by Barbour 


SAN FRANCISCO, Nov. 2—No an- 
nouncement has as yet been made by 
Robert P. Barbour, United States attor- 
ney for the Northern Assurance, who has 
been in San Francisco for the past week 
for the purpose of selecting a successor 
to the late F. C. H. Robins, Pacific Coast 
manager of the company. It is expected 
that the appointment will be made this 
week. 





Raises for Montana Cities 


Deficiencies in the fire protection sys- 
tems of two Montana cities have re- 
sulted in increased fire insurance rates. 
Toston rates have been raised 30 per- 
cent following failure to provide a new 
water system or rehabilitate the old one 
which was destroyed by an earthquake 
in June, 1925. The fire department and 
equipment has also been allowed to de- 
teriorate. Broadview, Mont., rates have 
been increased 10 percent on mercantile 
buildings and from 65 percent to 75 per- 


— 


cent on frame dwellings following a re- | 
cent survey by the Pacific Board, which | 
showed that the water system and fire 
department have been permitted to be- 
come deficient. | 
——___——_ j 

° | 

Montana Blue Goose Session 

A big gathering will be held by the | 
Montana Blue Goose, Nov. 20, at Great | 
Falls. The semi-annual meeting of the | 


Montana Special Agents’ Association will 
be held in Great Falls, Nov. 19, and the 
ganders will remain over for their meet- 
ing the following day. A number of 
goslings will be initiated. The meeting | 
will close with a good-fellowship dinner. | 
| 


Report on Berkeley 


The report of the National 3oard 
covering Berkeley, Cal., following a sur- | 
vey recently, contains many recommen- | 
dations looking toward proper fire pro- | 
tection facilities for the city to keep pace 
with its remarkable growth. 
principal recommendations is that com- 
bustible roof coverings be _ prohibited 
throughout the city on all new or re- | 
paired roofs. Other improvements recom- 
mended include the addition of 12 men | 
to the fire department; amendment of 
the building laws to conform to modern 
requirements for construction and fire 
prevention as given in the National 


| 
One of the 
| 
| 
| 
| 


| nullified 


| ing continued evidence 


|} den, 


| far 
jare 


| North British and in 


Board building code, and the installation 
of automatic sprinkler equipment. The 
building laws of the city were severely 
criticized. The report stated: “The 
building laws are seriously deficient on 
a number of the most important fire pro- 
tection features and considerably weaker 
than regulations which they superseded; 
restrictions on areas, requirements for 


window protection, protection to com- 
municating openings and for parapets 
have been abandoned. The area allowed 


for frame sheds in the 
twice the usual limits, which at best are 
not of sufficient extent, and has been 
to a considerable extent, by 
permitting the replacement of present 
combustible roofs with like construc- 
tion.” 


fire limits is about 


Finds Northwest Conditions Good 


SAN FRANCISCO, Nov. 2.—John P. 
Breeden, Pacific department manager 
for the National Liberty, has recently 
made an extended tour of the Pacific 
Northwest and mountain territory with 
a report that industrial and agricultural 
condftions continue favorable and that 
there is confidence in the outlook for 
the balance of the year. Accompany- 
of prosperity in 
northwest, says Mr. Bree- 
developments in agriculture in Mon- 
tana have not been so favorable. Never- 
theless, Mr. Breeden has displayed his 
confidence in the state by dividing his 
field force there in order to cultivate 
Montana business more intensely. 


regions of the 


Coast Notes 


E. C. F. Knowles, general agent for 
the Phoenix of London, has returned 
from a month's tour of the Pacific north- 
west. 

Harry L. 
Pacific 


Simpson of Dick & Simpson, 
Coast managers for the Connec- 
ticut and Westchester, has sufficiently 
recovered from his recent operation to 
spend a few hours each day at his desk. 

Three teams in the Insurance Basket- 
ball League of San Francisco have so 
retained a pe reentage of 1.000. These 
in Division “A” March & McLennan, 
the 1925 season, and the 
Division “B” the 


champions of 


Fireman's Fund 

Twelve goslings took the plunge (lit- 
erally and figuratively) at the Athens 
Athletic Club at Oakland, Oct. 30, when 
the San Francisco Blue Goose put on a 
special ceremonial. The arrangements, 
which were under the direction of A. W. 
Johanson and Milt Pinney, included a 
dip in the club swimming pool. 








| 
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IN THE MOUNTAIN FIELD 
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| tion fee and to consider the desirability 


management | 


REORGANIZE COLORADO POND | 


Blue Goose Is To Be Revived Follow- 
ing Enthusiastic Dinner Meet- 
ing Held in Denver 


DENVER, COLO., Nov. 2.—A re- 
vival of the Colorado Blue Goose has 
been put under way by the members 
since the visit of Past Most Loyal Grand 
Gander E. D. Marr of Kansas City, who 
represented the grand nest at a special 
meeting in Denver last week. The pond 
had not been functioning as actively as 
others for several months but due to 
the efforts of some of the ganders who 
have the interests of the organization 
at heart, a reorganization movement was 
started. The grand nest was requested 
to send a representative to go over the | 
affairs with the ganders and make sug- , 
gestions to liven up the pond. Mr. Marr 
stated that it will take some work to 
get the pond back to an active standing 
but expressed confidence in the officers 
and other ganders to bring it to its for- 
mer position. 

Most Loyal Gander B. E. Wuersch 
Cyrus K. Drew of the “In- 
surance Report” having charge of the 
after-dinner part. Mr. Marr made an 
inspiring talk with many valuable ideas 
on pond management and hints for 
quickening interest. 

There were 42 at the dinner given in 
his honor and they adopted resolutions 
providing for an increase in the initia- 


of increasing the annual dues. A com- 


mittee of five was appointed, headed by 
two general agents to act as a commit- 





tee to collect the back dues of the gan- 
ders. Another committee of three was 
appointed to consider the advisability of 
| inaugurating a Monday-noon luncheon 
club to aid in promoting the spirit of 
Blue Goosedom. The grand nest has 
promised the utmost cooperation to the 
Colorado ganders in aiding them to re- 
organize the pond. 


Bennett to Speak in Denver 


DENVER, Nov. 2.—Walter H. Bennett, 
secretary and counsel for the National 


Association of Insurance Agents, will be 
the principal speaker at a luncheon to 
be given in his honor when he visits 
Denver this week. David Main of Den- 
ver, a member of the national executive 
committee, and Max S. Schayer, also of 


Denver, regional vice-president of the 
association, are in charge of the ar- 
rangements incident to Mr, 3ennett’s 


Denver visit. 
Osborn Still Faces Five Charges 
DENVER, Nov. 2.—Ward C. Osborn, 
charged with obtaining money through 
hail fraud, who was found guilty of oper- 


ating a confidence game by a jury at 
Burlington, Colo., last week, has five 
other charges pending against him as 
the result of his alleged hail fraud ac- 
tivities in eastern Colorado last year. 
These charges include two informations 
for forgery and one other for operating 
a confidence game filed in Kit Carson 
county and two other forgery charges 
filed in Elbert county. After the jury 
found him guilty he was allowed ten 
days to ask for a new trial. 

The charge on which Osborn was found 
guilty carries with it a penitentiary sen- 
tence of one to 14 years. After he is 


sentenced on this charge he 
upon the other five 
against him. 


will be tried 
charges now pending 
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‘ S. Caldwell, assistant manager New Eng- 
Baltimore Real Estate Board Presents | land Insurance Exchange; H. N. Rasely, 











Comperiaen With Fice Lecce secretary Burdette Business College, | Specializing in Insurance Accounting 
> gh oston; ° ° orbes, specia agen anc | 
in Other Cities engineer North America; Fred A. Wil- 
siete liamson, electrical inspector New Eng- 29 South La Salle Street 
om » gr _— Q land Insurance Exchange; Percy E. 
BALTIMORE, Nov. ae I he report | Usher, inspector Underwriters’ Bureau | CHICAGO 
prepared by the special committee of the | of New England. 
real estate board covering the high cost insite 
of fire insurance on dwellings, which L “Aa” 
- Xe te) 
was turned in to the board some weeks ngnecker “Ad” Club Speaker 
ago as completed, has since been re- J. W. Longnecker, advertising mana- | 


turned to the committee at the request | &€T of the Hartford Fire, will be one of 
the principal speakers at the New Eng- 


of local insurance interests who wished |),,4 advertising clubs’ convention at INCORPORATED 1852 
to urge further reasons for charging two | worcester, Mass. Nov. 8 At this con- 


ansurance in Baltimore ae fa Philadel: | Sentence wonenecker, wil retire as!) MAT ELWAUKEE MECHAN ? 
insurance in Baltimore as in Philadel- | district chairman of New England. 
phia. These reasons have been stated, aceon 
tad he nea comic commits sow'|  Bakmuea'y Gamba INSURANCE COMPANY 
going over its report. It will again be 
sente he direc f 
present d to the directors of the real tiver, Mass., for the Aetna Life and MILWAUKEE, WISCONSIN 
TI . & a j affiliated companies, again conducted his | 
aie report quotes figures Irom, the | annual clambake for all agents and spe- FIRE TORNADO AUTOMOBILE 
«J } 


estate board at the November meeting. 

fire statistics in American cities. | cial agents. This clambake has become 
In 1925 there were 7,702 fire alarms in ]an “institution.” The agents of Fall | 
Boston and only 4,471 fire alarms in | River have had to go through quite a | TIME-TEMPERED, STRENGTH, SECURITY AND SERVICE 
Baltimore. The number of fires to each | period of reconstruction due to the loss | 
1,000 population was 7.86 in Boston and | of the cotton and textile industries, but, | 
5.81 in Baltimore. The total loss by fire | 2°CoTding to Jim Buffinton, “Ed” Cole | 
per capita in Boston was $6.97. In Bal- and other live Fall River agents, things | 

* ee ee are coming back and improving. 


timore it was $2.66 per capita. In other Organized 1867 
words, there were nearly 75 per. cent : vas ; 
Charge Delay in Giving Alarm 


more fire alarms in Boston; the number | 
of fires to each 1,000 of the population | BALTIMORE, Nov. 3.—Assertions that | WHEELIN( FIRE INSURANCE 0 
was 40 per cent greater; the loss by | oil concerns delay sending fire alarms | A e 


| until fires have the appearance of get- 


ting beyond control have been made to WHEELING, WEST VIRGINIA 


the fire board by Sydney T. Manning, | 


one of its members. That these con- | 
cerns wish to conceal the number of Capital $200,000.00 
2 fires at their plants was given as the | n 
The Philadelphia fire loss jumps to | reason. Mr. Manning’s charge was cor- | Surplus to Policyholders $360,061.08 
$6,000,000, with a loss per capita of $3.23 | roborated by Chief Engineer August | 
as opposed to a per capita loss of $2.66 | Phrich in, the case ot tne a he Chie. 0. E. STRAUCH, Secy. WM. V. FISCHER, Asst. Secy. C.W VOELLGER, State Agent 
. > lee OV * | fire Oct. 9. This blaze, said the chief, | . * o— ° “ P id 
in Baltimore. What is there about Da Ree ce ee ee ae te TR ee 
that situation which would seem to juS- | pany several blocks away before the | SAFE SOLID SOUND 
tily the charge of $2.50 for msurance | alarm came in. The practice of delay-! 
in Baltimore as opposed to a charge of |ing alarms has been denied for the | 
$1 for exactly the same thing in Phila- | Standard Oil Company by John F. 


J. N. Buffinton, general agent at Fall 

















fire per capita in Boston was more than 
150 percent larger.than in Baltimore. | 
The total fire insurance loss in Boston 
was $5,000,000. In Baltimore it was 
$1,840,000. 








| 
delphia?” concludes the report. | Ewing, assistant to the general manager | 4 
. : ' fof the Baltimore refineries. He said: | R. M. BISSELL, President WILLIAM WALSH, Secretary 
— !“We have always been accused of such | 
’ Benallack Visits Chesapeake Pond j 201; * ‘ 


}actions by the fire department. Our | 
| ghin Benaan of tee | Stem ou emmovet Renee act TWIN CITY FIRE INSURANCE COMPANY 
deputy at large for the Blue Goose, at- | turn in alarms on all —s no ages 
tended the luncheon of the Chesapeake | how small, the moment they are dis- | EAP OT 
1 pond in Baltimore Monday. Mr. Benal- | covered.” MINN OLIS, MINNES A 
lack arranged his tour through the east | — 
so that he could be in Baltimore on that . : | ° . * 
| ‘0 Tl 
date to meet the ganders in that section. | Brokers in Red Cross Drive The Company That Aims to Excel im Service 
| NEW YORK, Nov. 2—Reuben E. Kipp 


: |is chairman of the committee recently 
Boston Fire Insurance Lectures | named by the Fire, Marine and Liabil- | FIRE TORNADO FARM 
BOSTON, Nov. 2.—The Insurance Li- | ity Brokers Association of the City of R 
brary Association of Boston announces New York to solicit the subscriptions | HAII U oO oO RA oO 
evening lectures in fire insurance, cover- | of insurance brokers to the annual roll | A T M BILE T CT 
ing the subjects recommended in the in- | call of the Red Cross. In addition to 
! 
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termediate year of the course of the | making firm subscriptions each broker- | 


. . . - . . | 
Insurance Institute of America, to begin | age office will be asked to appoint a | 
Friday evening, Nov. 5. 


a ee, ities a |} house captain to seek individual mem- | DET ROIT NATIONAL FIRE 


bership subscriptions to the relief or- | 
Medlicoft, former general agent Atlas 


ganization. Insurance Company 
Assurance and lecturer on insurance at 
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Since its organ- 
ization in 1853 
The Home of 
New York has 
paid over three 
hundred and 
sixty-six mil- 
lion dollars in 
the settlement 
of losses. 














the following officers were elected: 
President, Jacob Rosen of Markel & 
Rosen; vice-president, Fred Epplinger; 
treasurer, Ferdinand Maillard; secretary, 
S. Steinfeld. The organization started 
with a membership of 50 and expects to 
increase this to 500 shortly. It will in- 
clude life insurance men as well as fire | 
and casualty men. It is planned to ex- 
tend the membership both to company 


officials and men in the field. It is a 
part of the Business Men’s Council of 
Brooklyn. 


William J. Freckleton, member of the 
James Johnston Insurance Agency, 
Rochester, N. Y., died recently at his 
| home there following a brief illness. At 
| the time of his death he was treasurer 

of the company. He had been connected 
| with the agency for 41 years. 
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GIVES TALK ON SUPERVISION 


Superintendent G. D. Finlayson Traces 
Growth of Fire Insurance in 
Dominion of Canada 


TORONTO, CAN., Nov. 3.—G. D. 
Finlayson, superintendent of insurance 
of the Dominion of Canada, spoke at 
the meeting of the Insurance Institute 
of Toronto last week on “Insurance 
Supervision in Canada.” He traced the 
development of supervisory legislation 
from 1875, when the first act was passed, 
to the present. He also presented figures 
showing the growth of fire insurance in 
Canada in the 50-year period from 1875 
to 1925. Superintendent Finlayson said 
in part: 

Increased 15 Fold 


“In 1875 the premium income of Cana- 
dian fire companies in Canada amounted 
to $1,646,000, that of British companies, 
$1,683,000, and that of foreign com- 
panies, $264,000. Canadian companies 
therefore received about 46 percent of 
the total fire insurance premiums in 
Canada. In 1925 the fire insurance pre- 
miums were distributed among the three 
classes of companies in the proportion 
of $6,705,000 for Canadian companies, 
$24,055,000 for British companies and 
$20,279,000 for foreign companies. Cana- 
dian companies received about 13 per- 
cent of the total business. Fire insur- 
ance premiums increased about 15 fold. 
The business of Canadian fire insurance 
companies is at the present time to the 
extent of 69 percent controlled by Brit- 
ish and foreign capital, or individual 
capital. This means that of the total 
fire insurance premiums in Canada only 
approximately 4 percent is now paid to 
companies controlled by Canadian cap- 
ital, as compared with 46 percent in 1875. 
The conflagrations in Canada of 1877, 
1900, 1904 and the San Francisco fire in 
1906 seriously affected Canadian com- 
panies.” 


Storm Losses on East Coast 


Tremendous gales did damage on the 
east coast of Canada the past week, and 
icebergs were reported off the coast of 
Newfoundland. Two vessels were ren- 
dered total wrecks. At Montreal one 
person was killed and three injured, tele- 
graph wires and poles were blown down, 
and serious property damage was done 
by a gale. A portion of a brick wall of 
a building under construction crashed 
into the street and injured two men 
passing by in an automobile. Streets in 
Frederickton, N. B., were flooded by an 
overfiow of the St. John river. 

The British steamer Torhamvan, ac- 
cording to a report from St. Johns, N. F., 
crashed on the rocks during a dense fog 
at Ferryland, 50 miles from the port of 
St. Johns, and it is believed the vessel 
will probably be broken to pieces on the 
rocks. 


Blue Goose Golf Tournament 


The Ontario Blue Goose recently held 
a golf tournament at Toronto. The chief 
event, the Ross Stewart cup, was won 
by Hugh Johnston. In the evening a 
dinner was held, at which H. Churchill- 
Smith, most loyal grand gander, gave a 
report of the grand nest meeting at Mil- 
waukee. 


Canadian Losses Compared 


According to the “Monetary Times,” 
fire losses in Canada for the week ending 
Oct. 20 are estimated at $76,000 as com- 
pared with $116,800 for the correspond- 
ing week of last year. There was not a 
single loss recorded above $10,000. 


CONSIDER OVER - INSURANCE 


Canadian Commissioners Have Special 
Committee on Subject—May Bar 
Underwriters’ Agencies 


At the annual meeting of Canadian 
superintendents of insurance a special 
committee was appointed to consider 
the question of over-insurance of fire 
risks. There seems to have developed 
considerable agitation in western Can- 
ada arising out of the practice of some 
insurance companies and agents selling 
a policyholder more fire insurance than 
he could possibly recover in case of a 
total loss of the property insured. This 
has resulted in the demand, in some 
quarters, for a valued policy. The earn- 
est consideration of this problem will be 
undertaken. 

Notice was given that at the next con- 
ference, a resolution will be presented 
recommending that legislation be gener- 
ally adopted, prohibiting the issuance of 
insurance contracts through underwrit- 
ers’ agencies, the prohibition to become 
effective upon the expiration of not more 
than two years after the enactment of 
the legislation so recommended. 

After discussing several proposed 
amendments to statutory conditions, 
which are now uniform in five provinces, 
it was resolved that none of the sug- 
gestions was of sufficient importance to 
warrant any change being made, and 
therefore no recommendations in the 
way of amendments will be dealt with 
until the next conference. 

Henry Brace, superintendent of insur- 
ance for Alberta, was elected president, 
Superintendent Sharpe of Quebec, vice- 
president, and R. Leighton Foster of 
Ontario was continued as_ secretary- 
treasurer. The next meeting probably 
will be held in either Quebec or Mon- 
treal next September, or it might be 
held at Toronto, following the annual 
meeting of the Canadian Bar Associa- 
tion. 


Report on Manitoba Inspections 


WINNIPEG, Nov. 2.—Fire Commis- 
sioner McGrath of Manitoba has just is- 
sued a report of the results of the in- 
spection of risks throughout the province 
during Fire Prevention Week. Inspec- 
tions of Winnipeg shops, factories and 
other premises totalled 256, and 95 orders 
were issued by the department to re- 
move fire hazards. Outside Winnipeg, 
there were 130, inspections made at 
various towns, and 122 orders issued. 
These orders are being checked up by 
the department to see that they are com- 
plied with. 


Alberta Blue Goose Banquet 


The Alberta Blue Goose held a banquet 
in Calgary Friday night, which was well 
attended. This was the first meeting 
since the grand nest session in Milwau- 
kee and a report on that meeting was 
made by Ganders Sweet and Malcolm 
who represented Alberta at the meeting 
The golf trophy was presented at the 
meeting also, and a good program of en- 
tertainment was provided. 


Canadian Notes 


.C. S. Hyndman of Edmonton, Alta., has 
been appointed to represent the Patri- 
otic. 

J. W. Wilson of Prince Albert, Sask. 
has been appointed to represent the Fire 
Association. 

J. F. Bole Agencies of Regina, Sask.. 
have been appointed to represent the 
Union of Paris. 





American Lloyds has been licensed in 
Canada to write fire and sprinkler leak- 


age. The head office is at Montreal, un- 
der the management of J. E. Clement. 

Anderson & Mason of Regina, Sask., 
have been appointed to represent the 
Union of Canton, Ltd. 


Four business houses in Sudbury, Ont., 
were wiped out by a fire of unknown 
origin. The fire started in the base- 
ment of a restaurant and then spread 
to a hardware store, clothing store and 
cafe and damaged a new hotel. The 
damage is estimated at $50,000. 








RUBBER STAMPS 
SAVE YOU TIME! 


In all clerical operations, whether ledger, jour- 
aal, statements, time cards or any detail where 
the same information is repeated, rubber stamps 
save minutes and hours over handwriting. 

Swisher’s rubber stamps will help you save 
this time. Deeply molded printing dies in high 
grade, tested rubber combined with our patent 
cellular pneumatic cushion not only insure clear 
imprints but unusual, lasting quality. With 
these stamps, no pounding is necessary 

The Index is an exact reprint —— celluloid 
cover on top of the stamp, a visible convenience 
that enables quick, accurate selection and pre- 
vents stamping up-side-down. 


The quality is economical 


Why not test out one of these C. M. B. Index 
stamps today? Write or print the copy you 
want on a piece of paper and mail it to us. The 
ttamp will go forwarc teamediinnsty. manu. 
ae ogee | schedule is on a “24-hour service” 

test will surely convince you that in 
Swisher quality there is economy. 


R. D. SWISHER MFG. CO. 


411 S. Clinton St., Chicago, Ill. 
Established 1888 


You should have our cata é 
It is filled with suggestions and illustrations of 
time saving utilities. Rubber Stamps, Seals, 
Stencils, Steel Stamps, Numbering Machines; in 
fact, a complete line covering an unusually wide 
range of needs. It is yours on request. 


No. 186-A-26. 








TEART-G RAETS | 
ENGRAVING @) 


Canal 268-9 
32 CINCINNATI 











RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oil Waste Cans 


Each can bears the label of the 
Underwriter’s Laboratories and 
the Associated Factories Mutual 


Fire Insurance Companies. 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, III. 


Pay 720 Pic. and get * QO 


when Ean Kegvclat gtock in this government supervised Building pnd 
jon matures in 4 years and 9 months. A yield 











Wg et withdrawable ate any time before maturity of 
i percent. Funds coe only in conseqvetive First Mortgages 
on Chicago W-ite for deta’ 
Cor. RNELIUS TENINGA, — 
ROSELAND Home BUILDING ASSN. 
Established 1910 
113 46 Michigan Avenue, Chicago 
Under Supervision of Auditor of Public Accounts, State of Il. 
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MOTOR INSURANCE NEWS 
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EXPERIENCED AS DETECTIVE 





John Purdie, Manager of National 
Automobile Theft Information 
Bureau, Is Well Qualified 





NEW YORK, Nov. 3.—John Purdie, 
who has been selected as manager of 
the National Automobile Theft Infor- 
mation Bureau, newly launched by the 
Independent Board of Automobile Un- 
derwriters, has had years of experience 
in tracing criminals, first as a member 
of the police department of this city 
and later as an attache of the secret 
service division of the federal govern- 
ment. He is known in police circles 
the country over, a fact that should 
prove of material advantage in his pres- 
ent connection. With chief offices here, 
the bureau has established branches in 
Chicago, Atlanta and San Francisco. In 
its search for stolen cars it will employ 
no detectives of its own, but will work 
through the police of the United States, 
Canada and Mexico. 

An important feature of its service 
will be the moral hazard division. For 
this a constant record will be main- 
tained of undesirables, who for one rea- 
son or another should be refused auto- 
mobile insurance. Data will be coded 
promptly and‘supplied all member com- 
panies to check the issuance of policies 
to all such, or, should indemnity have 
been granted, to enable prompt cancel- 
lation. Membership in the organization 
is open to carriers of any description, 
stock companies, mutuals and recipro- 
cals, the desire being to get the largest 
possible collection of character informa- 
tion and to checkmate the activities of 
the professional automobile thief. 





MOTOR CLUB’S COMPETITION 





Agents Find the Insurance Exchange 
of This Institution Becomes Keener 
in Chicago Territory 





The competition of the Chic-z0 Mo- 
tor Club through its inter-insurance ex- 
change in writing automobile insurance 
is one of the most serious factors con- 
fronting stock company agents in a ra- 
dius of 200 miles or so of Chicago. The 
Inter-Insurance Exchange is establish- 
ing branch offices in the various points 
and is localizing its activities. Inas- 
much as its rates are below stock com- 
panies’, agents are finding it hard com- 
petition. The Chicago Motor Club has 
traffic signs in various cities. Recently 
the insurance division of the Waukegan 
Chamber of Commerce inaugurated a 
movement to have the city of Waukegan 
order these signs removed. The city 
council followed the recommendation of 
the Chamber of Commerce, taking the 
Position that the signs were illegal 
within the corporate limits. The city 
has had them all removed or reconstruct- 
ed into city signs. 





To Discuss Finance Problems 


The question of automobile financing 
will be thoroughly analyzed at the meet- 
ing of the National Automobile Financ- 
ing Conference, to be held in Chicago 
Nov. 15-16. Among the talks, covering 
all phases of automobile financing, are 
the following: “A Banker’s Views on 
Automobile Financing,” by Harry A. 
Wheeler, president Union Trust Company 
of Chicago; “The Automobile Outlook,” 
by Alfred Reeves, general manager of 
the National Automobile Chamber of 
Commerce; “The Dealer’s Position in 
Automobile Financing,” by C. A. Vane, 
general manager, National Automobile 
Dealers Association; “Installment Selling 
and Its Financing,” by Milan V. Ayers, 
Chicago economist and analyst; “Legal 
Points of Interest to Finance Com- 
panies,” by John W. Creekmur, counsel 
for the National Association of Finance 
Companies; “Insuring and Bonding Prac- 
tices in Relation to Automobile Financ- 
ing,” by W. S. Mays of New York. 











RECIPROCALS IN CONFERENCE 
McMurray and Wysong Address Offi- 
cials of Inter-Insurers at In- 
dianapolis Meeting 





_The members of the National Asso- 
ciation of Automobile Inter-Insurers 
held their monthly meeting in Indian- 
apolis last Friday. In addition to the 
meeting of the members of the Na- 
tional association, it was in reality a 
general reciprocal meeting as a number 
of managers of reciprocal exchanges 
that are not now affiliated with the as- 
sociation were present at the meeting. 

At the business session general mat- 
ters dealing with insurance problems 
were discussed. A luncheon was served 
which was attended by former Commis- 
sioner McMurray of Indiana and his 
successor, Clarence C. Wysong. 

F. M. Rice, president of the National 
association, presided and first introduced 
Commissioner McMurray, who made a 
splendid address dealing in general with 
problems confronting the insurance fra- 
ternity and strongly urging the close 
cooperation of all those engaged in the 
same class of insurance business. 

Mr. McMurray introduced Commis- 
sioner Wysong, who made a very fine 
address. He discussed the work of his 
office and stated that he was there as 
an official to serve both the public and 
the insurance companies, looking to the 
statutes of his state for guidance as to 
his official conduct. He stated that he 
was not a commissioner for any one sys- 
tem of insurance but was commissioner 
of insurance for all systems of insur- 
ance that were operating in his state. 

Harry Fenton, general counsel for the 
State Auto Insurance Association of In- 
dianapolis, made an address and was fol- 
lowed by L. E. Slack, generai counsel 
for the Federal Auto Insurance Asso- 
ciation. 


MAY DROP INSURANCE PLAN 





Motorists Association of Illinois Likely 
to Operate in Future on 
Service Basis Only 





There are rumors in insurance circles 
that the Motorists Association of IIli- 
nois, which has had a very rapid growth 
during the present year, will drop its 
present insurance connections and oper- 
ate purely for club service. It now has 
a connection by which its insurance is 
carried by the Union of Los Angeles 
but it is said that only 10 percent of the 
members use the insurance service and 
there is talk of dropping it altogether. 
In campaigning for membership nothing 
is said about the insurance feature at 
the present time, although it is available 
to members. 

An element in the new association 
contends that insurance connections for 
motor clubs are in bad order. This ele- 
ment declares that a club that would 
operate without a private “drag” for in- 
siders would have a strong appeal. 

Arrangements are being made to take 
over the old building of the Standard 
Club, which has erected a new skyscrap- 
er club house for itself in the loop. The 
old club house is on south Michigan 
avenue in the automobile district and is 
a handsome, commodious structure. 

The Motorists Association of Illinois 
now has about 30,000 members, all put 
on this year. With the insurance fea- 
ture eliminated one element believes it 
would win the support of many now 
opposed to clubs as private enterprises, 
and might even secure the active sup- 
port of insurance agents and brokers. 





Can’t Cover Confiscation 


The United States Supreme Court has 
upheld the insurance commissioner of 
Oregon in his ruling against the con- 
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A Company for Good 
Agents 


Twenty-one years of continuous prog- 
ress have molded a reputation for the 
Home Fire Insurance’ Company of 
Arkansas that commands the conf- 
dence of every local agent. From an 
idea in 1905 this institution has grown 
to one of $1,750,711.46 assets and 
$500,000 paid up capital. 


Wherever the Home Fire is located 
you will find a satisfied agent. 


We have excellent agency oppor- 


tunities in Arkansas, Louisiana an } 
Mississippi. 


Home Fire Insurance Co. 
of Little Rock, Arkansas 
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Fort DEARBORN AUTOMOBILE 





HOME OFFICE 


231 SouTH LASALLE STREET CHICAGO. ILLINOIS 




















The Metropolitan Motor Insurance Company 


CLEVELAND, OHIO 
An Ohio Company Writing Automobile Insurance Exclusively 
Fire & Theft—Collision—Public Liability—Property Damage 
OHIO AGENTS WANTED 


A Company Who Truly Helps its Agents Sell 
Automobile Insurance 








ARCHITECTS IN INSURANCE PROBLEMS 


L. A. Wiweke & Co. 


(Pronounced: Wee-wick) 
175 W. Jackson Blvd., Chicago 


— _—" — Automobile BLANKET Fire — Aute- 
EXCESS: notlle oan General "public Liability — Workmen’s Compensation 
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fiscation for violation of the liquor laws 
among the other hazards insured. The 
Oregon commissioner demanded that 
the companies exclude compensation 
from their coverage and has now been 
upheld by the United States Supreme 
Court. 





Seek Motor Blue Sky Law 


ST. LOUIS, Nov. 2.—A motor associa- 
tion blue sky law will be presented to the 
Missouri general assembly when it con- 
venes at Jefferson City in January. The 
measure, Which will have the backing of 
the Automobile Club of Missouri, is de- 
signed to combat alleged “gyp” automo- 
bile clubs and so-called service associa- 
tion, many of which hold forth the lure 
of “cheap” automobile insurance to catch 
unsuspecting members. Under the pro- 
posed bill all such organizations would 
be compelled to conform to certain rigid 
requirements from the state finance and 
insurance departments before being per- 
mitted to do business in the state. 

The Automobile Club of Missouri will 
also ask the general assembly to pass 
a bill designed to protect automobile 
owners from incompetent automobile 
mechanics. Records of the state high- 
way officials, the automobile club, the 
various safety councils and others inter- 
ested in highway safety have revealed 
that many persons are killed and in- 
jured because of mechanical defects in 
their machines. 


Complain of Fleet Rate Abuses 


BALTIMORE, Nov. 3.—Complaint has 
been made against certain insurance 
companies adding employe-owned cars 
to fleets owned by corporations when 
such employe-owned cars were not used 
for the employer’s business. The com- 
plaint was made to the insurance de- 
partment, but the inadequacy and am- 
biguity of the Maryland law governing 
discrimination makes it impossible for 


the department to take any action. 


Attack on Licenses 


Commissioner Barfod of Pennsylvania, 
who was appointed last summer and who 
has been stirring up things in every 
direction in that state, has cited a great 

(CONTINUED ON PAGE 48) 
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ANALYTICAL COMPARISON OF INSURANCE STOCKS 


Name 
Aetna 


Agricultural ..... 
BESO cccccocccee ecccccecce 

American Alliance 

American of Newark 


of America.... 


Assurance Co. 
Automobile 
Bankers & 





Carolina . 
Chicago Fire & Marine... 
City of New da Spe anenade 
Commonwealth, N. Y. ........ 
Continental ........ cocecceoce 


Detroit Fire & Marine ...... 
Dubuque Fire & Marine...... 
Federal Coceccvcceccce 
Wdelity- PRONID cccccccccccecce 
Fire Association .......ceeees:> 


Fireman’s Fund ........ees0. 
PEE ERO cacccceboceceoce 
Glens Falls ..... on 
Globe & Rutgers 
Great American 


Hamilton Fire 
DOVES DD ccccccccceseses e 
Harmonia Fire 
tford Fire 
BE Pr ere oe 


Homestead Fire ........ eecce 
Importers & Exporters...... e 
Independence Fire ......... 
{ns. Co. of North America. 
Ins. Co. State of 


Milwaukee Mechanics ........ 
National Fire ..... 
National Liberty 
National Union Fire 

New Hampshire Fire 


New Jersey 
TS SSS eee 
Derameen Ge Th, Zo ccscccccode 
POSE TRIVEP cosccccccece eoccee 
Pacific Fire . 


DE cis viene thcee ° 
Providence-Washington 


ooeoe 


eee eeeereee 


eee eee eee eee eee) 





Pas ane oaeseen0eeeceos 
Springfield Fire & Marine. 

Stuyvesant 
United States Fire ........... 
U. S. Merchants & Shippers.. 
Westchester Fire 
* Figures not available. 

a Not including reserves. 


ona 
tion 


Capital 


80 3,500,000 
29 500,000 
13 4,000,000 

1 osroes 


87 "500,000 

1,000,000 
21 1,000,000 
40 500,000 
73 = =10,000,000 
60 800,000 
43 500,000 


25 1,000,000 
16 5,000,000 
3,000,000 


63 5,000,000 


55 12,500,000 


74 200,004 
74 1, she’ 600 
8 0,000 
116 = 10, 000, 000 
73 18,000,000 
4 250,000 

8 700,000 
16 310,000 
134 7,500,000 
132 1,000,000 
74 1,250,000 
55 3,000,000 


0.000 


15 seeneee 
76 8,000,000 
26 1,000,006 
2,000,000 
75 1,000,000 
72 5,000,000 
2,000,000 
35 3,000,000 
85 1,500,000 
75 3,500,000 
75 1,000,000 
2,000,000 
54 1,000,000 
89 1,500,000 


Total Unearned 1925 Curren 

Net Admitted Premium Par Invest. Dividend —Recent Mkt.- 

Surplus Assets Reserve Value Income Rate Bid Askeé 

c————As of January 1, 192 -—————Dollars per share——————_.. 
107 $ 6,000,000 $11,898,683 $47,319,227 $25,858,362 $100 oy 91 $24Q J 480 500 
63 1,000,000 2,406,709 9,826,477 4,795,752 50 20.35 11 QJ 240 266 
2,652,621 7,258,467 2,730,736 10 2.79 27J7&79 49 61 
3,278,236 7,225,352 1,693,683 100 =16.51 16 QJ 290 300 
3,789,2 23,557,284 138,356,651 5 1.35 1QJ 20 25 
605,624 2,004,296 686,582 100 16.52 8QF 210 eee 
2,106,222 23,853,216 11,492,208 100 pt Beerreer 190 210 
1,020,162 5,140,974 2,368,720 100 21.55 10 QM 290 310 
5,092,096 15,528,066 5,946,633 100 ©3000 163J &J 450 470 
2,155,101 10,324,702 5,015,178 5 114 T7WcIJI&J 13 15 
661,042 1,558,101 309,585 10 1.26 1207 &J 28 31 
154,027 2,636,822 1,305,882 10 1.15 80c QI 14 17 
1,145,587 5,072,007 2,080,179 100 20.09 2z2IJI&J 280 295 
2,279,067 6,321,417 2,902,990 100 46.40 10 Jan. 600 adh 
23,260,755 67,774,523 26,213,991 25 6.94 6J&JI 126 130 
1,898,187 3,561,784 1,453,845 80 16.61 8Qd 145 eee 
1,108,528 4,241,332 2,382,427 100 3=—6. 440.81 203 ad] 300 aoe 
3,887,542 9,569,274 2,364,185 1006 37.47 2a3aJ 556 ae 
19,001,462 61,324,539 20,967,676 25 10.25 6J&J 185 190 
7,138,744 20,938,281 9,218,833b 50c 15.60 250 J &J 52 55 
6,223,424 30,191,341 15,004,325 25 6.85 56QJ 92 95 
3,030,920 ,919,943 3,802,355 25 9.94 8J&J 170 178 
3,408,546 15,108,030 7,201,058 10 2.79 1.60 Q J 3$ 41 
30,166,944e 67,922,097 20,265,573 100- 61.22 36 Q J. 1400 1475 
16,541,281 60,774,002 18,221,588 100 17.04 16 QJ 276 282 
2,268,912 4,168,440 650,030 15 14.55 3QJ 156 — 
3,085,210 10,289,273 4,640,007 50 16.03 § QJ 180 185 
398,974 900,014 195,322 10 1.81 160 J &J 47 53 
16,486,980 85,727,772 48,896,624 100 28.95 20Q J 460 470 
20,520,654 86,935,154 38,112,398 100 19.96 iiaJjJ&J 330 338 
134,934 402,528 8,064 10 .82 40c Q J 23 30 
611,360 3,306,272 1,662,087 25 5.51 3.50 M&S 65 70 
294,131 728,031 10 1,965 10 1.09 60c J& J 20 26 
20,346,055 58, 876, eee 22,781,373 10 2.89 27&14 50 52 
1,719,385 5,861,5 2,047,950 100 8 §=25.32 6Ja&J 200 ian 
2,428,994 becom 5,666,197 10 1.64 2.20 Q J 34 38 
11,429,173 8,202,777 19,324,218 100 46.23 20 QJ 680 700 
6,552,501 16,689,381 8,447,976 50 15.42 10J&J 355 ae 
1,419,925 12,812,994 7,296,616 100 19.04 12QF 210 220 
3,736,795 12,745,435 .619,969 100 22.67 16 QJ 350 aos 
486,250 3,192,833 1,422,680 20 2.89 1.830Mé&S8S 34 40 
5,099,969 20,733,741 10,623,107 100 46.23 20 QJ 220 230 
1,212,785 4,913,564 2,367,181 100 20.71 109J&J 265 ag 
3,801,653 16,949,742 8,845,461 25 11.01 5 QM 107 115 
1,025,886 4,796,783 2,226,202 25 4.64g 3.50 Q J 95 110 
14,270,674 33,950,173 12,098,450 100 29.89 20 QJ 560 575 
6,098,745 14,425,926 4,892,568 100 29.19 12Q J 300 315 
6,137,1 20,348,549 9,249,628 166 25.99 23.33 J & J 300 ee 
2,486,230 10,179,904 5,310,353 25 7.96d 3QF 85 90 
6,692,360 25,763,269 13,258,078 100 28.66 wJ&J 450 460 
746,133 4,144,641 1,943,943 100 17.414 6Q JI 190 200 
7,045,267 25,119,697 12,980,412 100 17.414 6QJI 190 200 
,297,17 4,976,781 1,539,412 100 20.68 8QJ 240 250 
3,101,758 13, 427,755 7,423,316 10 3.5 2.50 Q F 43 45 

dOn 1925 Capital. 
elIncludes Reserves. gOn New Capital. 


b Includes pocmepneetie Gene. 


c Being 


reduced to $ 








Dealers in 
Fire Insurance Stocks 
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J. K. RICE, JR. & CO. 
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Dealers in 
Unlisted and Inactive Listed 
Stocks and Bonds of 
Industrial, Railroad, Utility, 











50 Home Ins. 
50 American Alliance 


100 Camden Fire 
100 Homestead Fire 
100 Harmonia Ins. 


Mercantile and Other Corporations, 
Insurance, Bank & Trust Co. Stocks 


75 Pacific Fire 
50 Hanover Ins. 
30 FEtna Life Ins. 


We Offer Subject to Prior Sale: 


75 Fidelity-Phenix 
50 Continental Ins. 
100 Independence Fire 
100 Westchester Fire 

50 Firemen’s Ins. 


100 Carolina Ins. 


50 Great American Ins. 


120 Broadway 


New York City 


J. K. RICE, JR. & CO. 


EQUITABLE BUILDING 
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DAMAGES PAID AFTER 
TWO MONTHS IN JAIL 





Imprisonment of Motorist Led to 
Collection in Full on Auto- 
mobile Claim 


ARRESTS MORE COMMON 


Appellate Court Classifies Illinois Law 
Which Forbids Release Where 
Malice Is Alleged 


An obscure item in the Chicago 
“Tribune” of Oct. 31 has great ‘sig- 
nificance in the automobile liability situ- 
ation in Illinois. The item reported that 
Gus Fetz, held in the Cook county jail 
for nonpayment of a judgment in an 
automobile accident claim, had been re- 
leased upon full satisfaction of the judg- 
ment. 

Fetz’s story received publicity last 
summer when newspapers printed pic- 
tures of him behind the bars, where he 
was presented with a golf trophy. Fetz 
is a noted athlete. Three or four years 
ago while he was driving an automobile 
the car struck and injured a woman. 
She brought suit and won a verdict and 
judgment for $3,000. Fetz was unable 
to pay and after failing in other methods, 
the plaintiff's lawyers invoked the IIli- 
nois imprisonment law in order to get 
the money. 


Shows Effectiveness of Law 


The Fetz case is notable in several 
ways. It shows that the imprisonment 
law is an effective means of securing 
payment. Fetz originally made no de- 
fense to the damage suit, possibly feel- 
ing, as many others do, that he was 
judgment proof. The jury fixed the 
damages at $3,000 in an uncontested 
suit. Second, when Fetz found a 
“capias” issued against him he began 
to defend himself and his case went to 
the appellate court. Thus it became the 
“leading case” in the modern applica- 
tion of the Illinois imprisonment law 
in automobile damage suits. Finally, the 
prominence of Fetz has given great 
publicity to the law and will undoubtedly 
lead to the imprisonment of many other 
automobile drivers who fail to carry in- 
surance and who are unable to pay dam- 
age suit judgments. 

Dangerous to Be Uninsured 


As more cases attain publicity more 
lawyers will appreciate the effectiveness 
of the law in getting the money out of 
defendants, and the county jails are apt 
to fill up with motorists. 

A motorist who fails to carry insur- 
ance not only exposes himself to im- 
prisonment, but in effect exposes his 
relatives to financial ruin. They will 
naturally put up their own money to 
get him out of jail and thus a mother 
or other relative may sacrifice a home, 
or incur a heavy mortgage, for a loss 
that could have been insured at small 
cost. 

The significance of the Fetz case in 
the appellate court is that it shows there 





INCREASE ANTICIPATED FIDUCIARY IS LIABLE| WANT RATE BALANCE 


CITE NEW YORK PROSPECTS 


Comment on Compensation Business in 
State Which Offers One-third 
of Total 


NEW YORK, Nov. 3.—Of the total 
premiums had from the country as a 
whole upon workmen’s compensation 
insurance, New York contributes almost 


CAN BE HELD FOR ANY TORT | 


a third, its returns last year being $55,- | 


000,000 in round figures. This figure 
embraces the collections of mutuals and 
the state fund as well as the stock of- 
fices, although that of the last named 
class was infinitely greater than of the 
other two combined. What the returns 
for 1926 will disclose will, of course, not 
be known for several months yet, but 
present indications point to the same 
percentage increase as that of 
years, namely, 10 percent. 
Experience Is Varied 


As to the profitableness or the re- 
verse of the New York business, the 
experience of stock companies of this 
city varies. Some hold that the loss 
record shows a slight improvement over 
that of 1925, while others assert the 
contrary and show figures in substantia- 
tion of their allegation. Under the daw 
all compensation carriers, save self-in- 
surers, are required to report their ex- 
perience to the Compensation Inspection 
Rating Board of .this city, of which 
Leon S. Senior is manager. Predicated 
upon the combined return of the carriers, 
the board prepares rates which are sub- 
ject to review by the insurance depart- 
ment and become operative upon its ap- 
proval. 





Not All Optimistic 


One important stock company, dis- 
couraged with its record in this state, 
reduced its acceptances very substan- 
tially since the beginning of the present 
year, while another, holding its income 
about level, was able to reduce its for- 
mer loss ratio by nearly 2 percent. Yet 
a third company, increasing its business 
but slightly, reports a serious loss. By 
and large, however, in the absence of 
anything like complete analysis, the rec- 
ord on compensation business in New 
York this year promises to parallel 
closely that of the country as a whole, 
and to show a slight reduction in the 
loss ratio. By this it must not be in- 
ferred that the carriers will break even 
on the line. Rather must it be under- 
stood that they will not lose as much 
money as in former years, from which 


recent | 





Administrator 
Carry Liability Insurance on Prop- 
erty Under His Care 


Executor or 


BALTIMORE, Nov. 3.—‘It is gener- 
ally provided in the civil code of most 
states that a fiduciary in performing his 
duties can neither profit nor lose indi- 
vidually by reason of enhanced value or 
shrinkage of the estate he supervises, 
but recent court decisions indicate that as 
the representative of the estate he can 
be held individually liable for any tort 
committed by him,” declared J. W. 
Hartley, executive representative, com- 
pensation and liability department of the 
United States Fidelity & Guaranty. 

Is Responsible for Estate 


“An executor or administrator has le- 
gal duties imposed upon him regarding 
the estate. As such administrator, if 
real property is lawfully in his posses- 


sion, it is his duty to keep it in a safe | 


condition to protect pedestrians on the 
sidewalks and immediate ways adjacent 
to the estate, as well as to protect the 


occupants of any dwelling or other 
structure that may be located on the 
estate. If he fails in this duty and an | 


accident occurs whereby some person is 
injured, the executor or administrator is 
liable individually and not in his repre- 
sentative capacity. 

“A fiduciary’s duties vary in degree 
with reference to the character of the 
premises and with reference to whether 
the persons injured by any defects are 
trespassers, guests or tenants. Liability 
under the management of real estate 
generally arises in connection with un- 
guarded excavations, unprotected stair- 
ways, trapdoors, hatchways, fire escapes, 
swing doors, defective floors, congested 
conditions, slippery aisles or other places, 
the operation of escalators and elevators, 
as well as from falling objects, both in- 
terior and exterior. The courts have 
ruled that persons in control of prem- 
ises also must take reasonable care to 





prevent injuries from defects or unsafe | 


conditions and dangerous places in and 
about the premises. 
Insurance Safeguards Interests 
“A fiduciary should purchase a blanket 
public liability policy covering the en- 
tire estate, carrying at least $10,000-$20,- 
000 limits, the policy being endorsed to 


| increase the limits for premises where 


prediction underwriters may derive what | 


consolation they can. 


is no relief for the defendant in the in- 
solvency court. There have been two 
cases in the appellate court, one besides 
the Fetz case, and between them the law 
is fairly well clarified. 

When a defendant is arrested for fail- 
ure to pay a damage suit judgment, the 
first normal move is for his lawyers to 
apply for his discharge by the county 
court as an insolvent debtor. The law, 
however, forbids his discharge unless he 
can show that malice was not the gist 
of the action. As it is almost universal 
to allege in a damage suit case that the 
defendant acted “willfully, maliciously 


there are extra-hazardous conditions, 
such as the operation of elevators, esca- 
lators, etc. Insurance coverage should 
be carried for each individual piece of 
property or each individual trust. Polli- 
cies can he issued either in blanket form 
or covering the individual pieces of 
property. The cost of insurance is a 
proper expenditure to be charged against 
the estate or individual piece of property 
by the administrator. The coverage 
given under such policy protects the in- 


| the 


SWUNG INTO POSITION 


ce Casualty Companies Say National 


Council Should Recognize 
the Present Situation 


SEE EFFECT OF CREDITS 


Workmen’s Compensation Business 
Needs More Careful Attention from 
the Men Higher Up the Scale 


The actuarial committee of the Na- 
tional Council on Workmen’s Compen- 
sation will meet this week 
when it is expected that the subject of 


harmonizing the credits for manual and 


Insurance 


experience rating in order to preserve 
the proper be taken up. 
Compensation rating is supposed to be 


balance will 
based on a 60 percent loss ratio which 
40 percent The 
fact of the matter is, however, that the 
loss ratio has run far above 60 percent. 
During the last three years some $30,- 
000,000 have been lost on compensation 
underwriting by the combined com- 
panies. This is a frightful deficit and 
the continuous strain cannot be endured. 


leaves for expenses. 


Should Have Proper Loading 


Many company officials have taken 
the position that the rates should be 
properly loaded to take care of the cred- 
its. Agents will go to all lengths to get 
a credit under the rating schedule or 
will insist on a good experience rating, 
but companies never hear of rates being 
increased for deficiencies. The selection 
is entirely against the companies. The 
result is that the loss ratio runs up in 
different states from 5 percent on. Per- 
haps the average off balance is some- 
thing like 8 percent. The recent com- 
pilation of Massachusetts experience 
shows that the off balance is 6.4 percent. 

Company officials state that perhaps 
50 percent of this excess is due to cred- 
its in rating. Some of the rating offi- 
cials have declared that the lack of bal- 
ance is due to companies cutting rates, 
not getting proper initial deposits and 
other competitive factors. 


Officials Take More Interest 


Undoubtedly casualty company offi- 
cials are taking a far deeper interest in 
rate situation, realizing that the 
deficit cannot continue from year to 
year and be justified. It is understood 
that a movement has started to group a 
number of leading companies in a move- 
ment to insist on the proper rating bal- 
ance being maintained. Some companies 


| have made their demands known in no 


| projection 


dividual liability of the administrator, as | 


well as the estate, without 


ditional interest.” 


and wantonly,” and a verdict against 
him means that he is found guilty, the 
(CONTINUED ON PAGE 48) 


additional | 


charge for the administrator as an ad- | promulgation is used without projecting 


uncertain style to the National Council 

Companies realize the fact that the 
factor not used in rating. 
The actual experience of the last three 
years previous to the one preceding the 


is 


into the rate of the constantly increas- 
ing ratio tendency. Statisticians 


loss 


| realize the fact. that medical cost is in- 
| creasing and as the year go by the claim 


(CONTINUED ON PAGE 52) 
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PRODUCERS HARD HIT 


MASSACHUSETTS LAW EFFECT 





Objection Made to Any Commission 
to Agents Under Compulsory 
Automobile Insurance 


At the regular monthly meeting of 
the Casualty Field Club of Chicago 
on Monday, A. L. Kirkpatrick, secre- 
tary of the Casualty Information Clear- 
ing House, gave some interesting in- 
formation about the compulsory auto- 
mobile insurance law of Massachusetts. 
Mr. Kirkpatrick spent two weeks in 
the east investigating the operation of 
the law, which takes effect Jan. 1. 
After that date no one in Massachusetts 
can operate an automobile unless he 
is carrying automobile liability insur- 
ance or furnishes other evidence of 
ability to pay claims for damages. 


Reduction in Commissions 


One of the greatest hardships of the 
law is the reduction in agents’ commis- 
sions enforced by the Massachusetts 
authorities. Under the law the rates 
for the insurance are made by the 
state. In fixing the rates the commis- 
sioner has to determine how much 
should be allowed for acquisition ex- 
pense. The commissioner allowed 15 
percent. The companies, however, by 
saving on other expenses determined 
that a total or gross commission of 17.2 
percent should be allowed. This meant 
that agents get 10 percent or less and 
regional agents 12 percent. Rates were 
also reduced about 20 percent. Thus 
the compensation of the agent is re- 
duced practicall y to a very small policy 
fee, while the work is enormously in- 
creased. 


Outery Against Commissions 


reduction en- 
commissioner, there is a 
public outcry against any commission 
higher than 5 percent. Those who are 
agitating this question inquire why 
anyone should be paid a commission on 
the business. They declare there is no 
ground for any pay for agents beyond 
1 very small fee to cover clerical work, 
and it 5 percent would 


Not satisfied with the 
forced by the 


ind it is alleged that 5 
be sufficient. 


Some of the Massachusetts agents 
were indifferent when the compulsory 
insurance act was before the legisla- 
ture. They did not know how it would 
work, but were aware that it would 


mean a large number of additional cars 





to be insured, and some of them 
tho that probably they would 
e! The result is, however, that 


have perhaps three times as 
nany policies to issue, with several 
much detail work on each 
their compensation per car is 
cut in half and it is a doubtful ques- 
tion whether their commission covers 
their office expenses on the business. 


mes as 


policv, 


Movement for State Fund 


difficulties 
operates, there 
ement for a 
nee fund for automobiles, just as there 
has been in every state under the com- 
pensation laws. Naturally if the state 
zdopted a monopoly automobile insur- 
ance fund the agents would lose not 
only the additional cars they are writ- 
ing under the law, but they would also 
lose the business they formerly had on 
their books. If the compensation to 
agents is cut down to a mere clerical 
fee or down to 5 percent on the prem- 
ium it will amount to a policy fee of 

Every 


Besides these 


aw as it now 


under the 
is a rather 
state insur- 


ecided mov 


about $1 to $2 on most cars. 
car has to have a separate policy, so 
there is no “fleet” business to save 
work. 

Opposite Stand of Two Companies 


Companies seem to be somewhat in 
doubt as a whole regarding the law 
One company has. instructed its gen- 
eral agents that it will not write any 
of the business under the compulsory 





TO ISSUE NEW STOCK 





CENTRAL SURETY EXPANDING 


Company Recently Organized in Kan- 
sas City Increases Capital and Moves 
Into Larger Quarters 


KANSAS CITY, MO., Nov. 3.—The 
Central Surety & Insurance Corpora- 
tion, recently launched here, has had 


such a large growth in its short history 
that directors have just voted to increase 
the capital stock from $900,000 to $1,- 
500,000. Fred W. Fleming, president, 
and the board of directors, are encour- 
aged by the response to the efforts of 
the organization. Stockholders can sub- 
scribe for the new stock at $60 a share 
in proportion to their holdings. The 
officers are authorized to dispose of un- 
subscribed stock at $70 a share. 

“The growth of the business has ex- 
ceeded our expectations,” said Mr. Flem- 
ing. “Our business in these first few 
months has been nearly three-fold what 
we anticipated. And I appreciate the 
demand in the field we were entering 
Was greater than the coverage.” 

The corporation entered new offices 
Monday on the fourth floor of the Kirk- 
wood building, taking the entire floor. 


Question of Binding Company 


When Company is Bound by State- 
ments of Agents.—Action for balance of 
premium alleged to be due on bus pol- 
icy. Held that an insurance company 
was not estopped by statements of agent 
as to contents of policy, as all verbal 
arrangements are presumed to. be 
merged in written instrument, but triai 
court should recive evidence of defend- 
ant as to statements at time of and sub- 
sequent to delivery of policy so as to 





| principally 


FORM NEW COMPANIES 
MANY MUTUALS SPRINGING UP 


New Crop Appears in Massachusetts to 
Write Auto Insurance Under Com- 
pulsory Liability Law 


BOSTON, Nov. 3.—The following 
are the officers and directors of the Lin- 
coln Mutual Liability, which has been 
given a charter to write business in Mas- 
sachusetts and which will handle princi- 
pally automobile liability insurance 
under the new compulsory act: Presi- 
dent, Sidney C. McIntire, Boston; vice- 
presidents, George L. Dillaway and 
John C. L. Dowling, both of Boston; 
treasurer, Robert V. Coleman, West 
Medford; secretary, Manson M. Dilla- 
way, Boston; directors, Thomas A. Don- 
nelly, Dorchester; Edward W. Malley, 
Newton; Percy R. Whynott, Boston; 
Frederick S. Deitrick, Boston, and 
George E. Page, West Medford. The 
company may begin doing business 
when it secures $50,000 of premiums and 
gets its certificate of authority. 

A charter for still another mutual 
liability company which will handle 
insurance under the new 


| compulsory automobile liability act has 


determine if there was a question to sub- | 


mit to the jury. 
anty v. Jefferson Trans Co., U. 
Ct., Minn, Sept. 8. 


S. Dist. 





Officials Held Meetings 


A number of officials of the United 
States Fidelity & Guaranty have been 
making the rounds of some of the large 
cities in the west holding agency meet- 
ings. There were present in the party, 
President R. Howard Bland, Vice-Pres- 
idents Sydney Hall, Hartney Marshall, 
3lount Mason and W. A. Edgar, Medi- 
cal Director Dunott, and Associate 
Agency Director P. F. Lee. 


Sue Preferred Underwriters 


Suit has been 
ferred Underwriters in Chicago by a 
policyholder who claims she has been 
refused settlement of a loss claim, al- 
though liability has been admitted. The 
suit has been filed by E. E. Lilliander 
of Urion, Drucker, Reichmann & Bou- 
tell, which firm has handled a number 
of reciprocal suits. 
for is $1,200, 
Smitl 


the claimant, Mrs. Etta R. 
h claiming that a diamond bar pin, 
valued at $1,075 was stolen and a claim 
filed under a burglary policy. A claim 
check was made out to. her by the recip- 
rocal, but was not honored and repeated 
attempts to recover failed. 

Suit has now been filed to recover the 
amount of the claim plus interest. 








act, and that it will be outside of the 
state after Jan. 1 so far as automobile 
insurance is concerned. Another com- 
pany has not only urged 
get all the business it can, but 


U. S. Fidelity & Guar- | 
| trial safety 
| day evening. 


| in’ Duluth factories, 
| well as a large 


been granted the Bristol Mutual Liabil- 
ity, formed by interests connected with 
the Simmonds & Co. agency of New 
Bedford. Officers and directors are: 
President, William L. Donahue, New 
Bedford: vice-president, Finley H. 
Squire, Fairhaven; secretary, Walter S. 
Attridge, New Bedford; treasurer, Jo- 
seph A. Murnhy, New Bedford: direc- 
tors, Harry Fielding, Graff W. Simons, 
Frank W. Dafgard, Milton S. Coffin. 


Safety School at Duluth 


DULUTH, MINN., Nov. 2.—The open- 
ing session of the third annual indus- 
school of the Duluth Cham- 
ber of Commerce will be held Wednes- 
Several hundred workers 
shops and mills as 
number of truck drivers 
are expected to enroll for the course. 
The school will meet once a month dur- 
ing the winter. the other sessions being 
scheduled for Dec. 1, Jan. 5, Feb. 2 and 


| March 2. 


filed against the Pre- | 


John A. Oartel of Pittsburgh, chief of 
the safety bureau of the Carnegie Steel 
Co., will be the principal speaker at the 
opening meeting. His subject will be, 
“Cooperation, the Keystone of Safety.” 


Managers to Meet 


YORK, Nov. 3—The 
Norwich Union 


NEW 
of the 


managers 
Indemnity 


| throughout the country will meet at the 


|} ideas for general ope 


The amount asked | 


its agents to | 
it has | 


put on some extra special agents in the | 


The 
is that 
making the 


state to help run up the volume. 
theory of the second conipany 
inasmuch as the state is 
rates it will necessarily have to make 
adequate rates. Thus even if money 
is lost the first year or two the rates 
eventually will have to be put on a 
nrofitable basis and the more business 
it has on its books the better its sit- 
tation will be when the business is 
made profitable. 
. 





office here Nov. 17-19, for a “Man- 
Meeting,” at which plans for the 

year will be mapped out and 
rations will be ex- 
changed. The meeting will be in charge 
of President H. P. Jackson and Vice- 
President F. P. Stanley. 


home 
agers’ 
coming 


To Open Philadelphia Branch 


The Century Indemnity, running mate 
of the Aetna Fire, is arranging details 
for the opening of a branch office in 
Philadelphia. 


Continue Medical Protective Hearing 


LANSING, MICH., Nov. 2.—An evident 
effort to prove to Commissioner Hands 
that attacks on the Professional Under- 
writers, Grand Rapids reciprocal, were 
justified, featured the hearing on the 
citation of the Medical Protective of 
Fort Wayne to show cause why its 
Michigan license should not be revoked. 
Taking of testimony was scarcely 
started, however, until adjournment was 
taken to Dec. 1 

Lengthy cross-examination of E. H. 
Brink, secretary of the attorney-in-fact 
operating the Professional Underwriters, 
marked the day’s session. 

The Fort Wayne company apparently 
has no disposition to deny the charges 
preferred by the reciprocal but it will, 
it is indicated, do its utmost to prove 
that its assertions about the exchange, 
contained in letters sent to Michigan 
medical men, were both true and justi- 
fiable. 








STATE FUND IS URGED 


LABOR LEADERS BEHIND PLAN 





High Officials of American Federation 
Support Proposal at Hearing Held 
in Massachusetts 


BOSTON, Nov. 3.—An_ exclusive 
state fund for the payment of claims 
for disabilities under the workmen’s 
compensation act of Massachusetts has 
been argued before a special legislative 
recess commission the past week by 
high officials of the American Federa- 
tion of Labor, backed up by officials 
and former executives of the Ohio state 
fund department. National President 
William Green of the American Federa- 
tion of Labor was unable to be present 
but. he sent Matthew Woll, vice-presi- 
dent, and the latter was supplemented 
by President John Van Vaerenewyck of 
the Massachusetts state branch; Frank 
H. McCarthy, New England organizer; 
Vice-president Robert Fechner of the 
International Association of Machinists, 
President John P. Frey of the Ohio 
state branch of the American Federa- 
tion and Thomas J. Duffy of Columbus, 
former head of the Ohio state fund com- 
mission. 


Labor Behind State Fund Idea 


Vice-president Woll put the labor 
movement of America on record as fa- 
voring an exclusive state fund in work- 
men’s compensation. President Van 
Vaerenewyck declared the workers of 
this state were unanimously for an ex- 
clusive state fund “in order entirely to 
eliminate profits for private insurance 
companies.” He said the industries of 
the state were handicapped unfairly by 
the necessity of paying $2 in premiums 
for every dollar that is paid in benefits 
to injured workers. He said injured 
workers in Massachusetts received 
about 37 percent of the insurance pre- 
miums paid in since 1919, whereas in 
Ohio, under the exclusive state fund sys- 
tem, workers during the same years have 


| received upwards of 90 percent of the 


premium. 

President Frey said that last year 
employers in Ohio paid in $12,692,355 
to the state fund and he quoted Miles 
Dawson, New York actuary, as calculat- 
ing that under private insurance they 
would have paid $20,472,769 to private 
carriers. 


“Private Carriers Should Step Aside” 


Mr. Duffy declared the private insur- 
ance carriers should step aside and let 
society benefit by the elimination of 
wastes that would result from the es- 
tablishment here of a system similar to 
the Ohio state fund plan. The savings 
in Ohio under the state fund he placed 
at about $7,000,000 last year. The in- 
dustries, he said, paid into the state fund 
$15,000,000 last year, and he declared 
that they would have had to pay $7,- 
278,000 more if the private companies 
had been writing the insurance. Out 
of the saving of $7,278,000, he said, there 
should be deducted from $10,000 to $12,- 
000 for services of the attorney gener- 
al’s office on compensation cases, also 
about $5,000 for clerical help in the state 
treasurer’s department, besides $300,000 
set aside as a fund for the application 
of safety devices. 

Operation of Ohio Fund 


The cost of administering the state 
fund in Ohio he gave as 3.8 percent 
of the premiums. The fund at the close 
of last year, he said, amounted to $51,- 
995,000 and it is earning $2,000,000 a 
year. 

In answer to a question from Chair- 
man Curtis of the legislative committee 
as to whether the operation of the state 
fund plan in Ohio resulted in much liti- 
gation. Mr. Duffy said that up to Sept. 
1 of this year there were 68 cases of 
appeal from the decision of the com- 
mission before the courts, out of a total 
of 130,000 claims paid. 
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AGENCY SERVICE IS 
VALUABLE TO ASSURED 


Edson S. Lott of the United States 
Casualty Pays Notable 


Tribute 


WHAT IS DONE TO HELP 





Assured Greatly Benefited by the 
Counsel and Assistance That Are 


Given in Insurance 





In the October issue of the “Kiwanis 
Magazine,” Edson S. Lott, president 
of the United States Casualty, has a 
contribution headed “Stock and Mutual 
Insurance.” In closing he pays a de- 
served tribute to agents. In part Mr. 
Lott says: 

“All the worth-while 
surance companies 


life in- 
agents on 


mutual 
employ 


commission. They all believe in the 
great American agency system. 
“But the cut-throat mutual casualty 


and fire insurance companies decry the 
commission agent, and belittle his serv- 


ices. Instead, they employ salaried 
salesmen to spread their ‘at cost’ 
claims, carefully figuring that the so- 


licitor on a salary is a mere subordi- 
nate, unable to attain a vested interest 
in the business he produces, and who, 
consequently, will have nothing of his 
own when the mutuals get through 
with him. This is in contrast with the 
mutual life companies, as with them 
the agent is exalted instead of decried. 
Work of Agency Companies 

“It is the agency companies that 
have explored, developed and organized 
the field of insurance. Into the field 
so developed and organized come now 


the non-agency mutuals and seek for 
business by ‘scalping’ the commission. 
“To the individual who secures a 


policy at a price minus the agency com- 
mission, it is apt to seem clear that he 
has effected a saving. But he ignores 
that he is contributing to the demoral- 
ization of all business for profit, to his 
own ultimate disadvantage, and that he 
is sacrificing a local service of great 
advantage to himself, namely, the serv- 
ice of a trained insurance adviser to 
look after his interests and to see that 
he is being furnished with the full and 
complete coverage required and is get- 
ting the benefit of the best possible 
classification and latest premium rate 
to which he may be entitled. 


Would Go to Mail Order Plan 


“Usually he has it in the back of his 
mind that if his experience with rebat- 
ing mutuals goes wrong, he can return 
to his local agent. But perhaps his 
defection will contribute to drive his 
local agent out of business. The log- 
ical end of encouraging non-agency in- 
surance is the elimination of all agents, 
which would relegate the procurement 
of insurance entirely to the mail order 
plan, with all its disadvantages. Those 
disadvantages are the same in their 
nature, although directly affecting fewer 
persons, as those that would result 
from the suppression of retail groceries, 
drug stores, etc. 


Service of the Agent 


“Without the dependable services of 
an experienced agent, the property 
owner would have to take the time 
and acquire the knowledge essential to 
carrying on his own transactions with 
insurance companies. Instead of spar- 
ing a comparatively short time, oc- 
casionally, to give his agent necessary 
information, he would have to, fre- 
quently, spend hours waiting at or in 
correspondence with some company 
office; and if, for any reason, his risk 








ILLINOIS CONSTITUTION, STATUTES AND 
DECISIONS ON IMPRISONMENT QUESTION 











HE constitution of Illinois in Ar- 
T ici 2, Section 12, reads as follows: 
“No person shall be imprisoned 
for debt unless upon refusal to deliver 
up his estate for the benefit of his 
creditors in such manner as shall be 
prescribed by law or in cases where 
there is a strong presumption of fraud.” 
In the case of People vs. Walker the 
Illinois supreme court held that this pro- 
vision of the constitution against im- 
prisonment for debt does not apply to 
tort actions. 


Provides Specifically fer Torts 


The law authorizing the arrest of a 
debtor who fails to pay a judgment is 
found in Chapter 77, Sections 4 and 
5 of the revised statutes of Illinois as 
follows: 

“4. The person in whose favor any 
judgment as aforesaid may be obtained 
may have execution thereon in the usual 
form directed to the proper officer of 
any county in this state against the 
lands and tenements, goods and chat- 
tels of the person against whom the 
claim is obtained, or against his body, 
when the same is authorized by law. 

“5. No execution shall issue against 
the body of the defendant except when 
the judgment shall have been obtained 
for a tort committed by such defendant 
or unless the defendant shall have been 
held to bail upon a writ of capias ad 
satisfaciendum as provided by law or 
he shall refuse to deliver up his estate 
for the benefit of his creditors.” 





Points Cleared by Court 


Walker, 286 Ill. 541, 
122 N. E. 92, the court held that in case 
of ail injuries accompanied by force, 
common law originally provided a proc- | 


In People vs. 





ess against defendant’s person, subject- 
ing him to imprisonment by writ of 
capias ad respondendum and _ upon 


judgment rendered authorized his im- 
prisonment through capias ad satisfaci- 
endum until satisfaction was made of 
the judgment. 

It was also held in the same case that 
under these sections 4 and 5 there was 
no necessity after judgment in action 
for assault and battery for an applica- 
tion to the court for an order directing 
the clerk to issue a capias ad satisfaci- 
endum, it being the duty of the clerk 
to issue the writ upon request of plain- 
tiff by force of the judgment. 

Must Issue Writ 


In the Walker case it was further 
held that where the plaintiff, after judg- 
ment in action for assault and battery, 
applies to the clerk for a capias ad sat- 
isfaciendum the question whether mal- 
ice was the gist of the action is of no 
importance so far as the issue of the 
writ is concerned. 

Section 68 of chapter 77 has the fol- 





| 





lowing provision regarding imprison- | 
ment: 

should not be acceptable to the first | 
company approached, he would have 
to spend considerably more time ap- 
plying to other companies. 


Agent Assists the Assured 


“If he had a large property and many 
risks, needing a number of policies— 
and often an industrial establishment 
needs dozens of policies—he himself or | 
some paid employe would have to 
hawk his business around among in- 
surance companies until sufficient in- 
surance should be secured. And, gen- 
erally, a property owner would not ac- 
quire more than a superficial smatter- 
ing of insurance knowledge, and could | 
not be sure of having properly insured 
his varied and fluctuating risks and 
values. The agent performs these 
services, besides assisting in the proof 
and adjustment of losses and in many 
other ways. 

“He saves the property 


owner from 


| debtor be 


| energy for 


| properly 


| and 


| present system 


“68 (65). When a debtor shall be 
arrested by virtue of an execution 
against his body he shall be conveyed. 
to the county jail of the county ot the 
officer who made the arrest and kept in 
safe custody until he shall satisfy the 
execution or be discharged according 
to law. Provided, that no person 
heretofore or hereafter imprisoned un- 
der the provisions of this act shall be 
imprisoned for a longer period than six 
months from the date of arrest.” 


Release of Defendant 

from im- 
72 of 
known 
Section 


Release of the defendant 
prisonment comes under chapter 
the revised statutes of Illinois, 
as the Insolvent Debtor’s Act. 
2 of that chapter provides: 

“2. When any person is arrested or 
imprisoned . . . in any civil action when 
malice is not the gist of the action 
; such person may be released from 
such arrest or imprisonment upon com- 
plying with the provisions of this act.” 

Thus there is nothing in the insol- 
vent debtor’s act to prevent arrest and 
imprisonment, but only to effect release 
and release depends upon the question 
of malice in the case. 


Must Pay for Board 


Section 30 (29) of the same act pro- 
vides that when a person is committed 
to jail on a writ of capias ad satisfaci- 
endum it shall be the duty of the credi- 
tor in such writ to pay the keeper of the 
jail or sheriff his fees for receiving such 
person and his board for one week. Sec- 
tion 31 (30) provides that should the 
detained in jail under such 
writ for more than one week the credi- 
tor shall again pay for a week in ad- 
vance, and so on. 

Section 32 (31) provides that the 
amount paid by any creditor for board 
of the debtor shall be charged and col- 
lected as part of the costs of the suit. 
In other words, while the board must 
be advanced by the creditor, it must be 
paid ultimately by the debtor along with 
the judgment. 

It is commonly stated that the im- 
prisonment for failure to pay a judgment 
is limited to six months. This is prac- 
tically true but section 33 of Chapter 72 
has the following condition: 

“Provided, however, that no person 
shall be released from imprisonment un- 
der this act who neglects or refuses to 


schedule in matter and form as pro- 
vided by this act.” 
As this proviso immediately follows 


the six months’ limitation provision it is 
apparent that a defendant cannot secure 
his release unless he has disclosed abso- 
lutely all his property. If, however, the 
defendant has made away with or con- 
cealed any part of his property, how- 
ever trivial, he will be unable to make 
the schedule referred to and it would 
be possible to defeat his release even at 
the end of six months. 


saves his time and 
matters; sees that 
adequately and 
licensed companies 
of good standing: that no more 
insurance is obtained than is neéded: 
makes recommendations for action 
that will reduce the hazard, lessen the 
rate and reduce the premium payable. 
In short, the agent is an essential fac- 
tor for the.proper protection by and 
the universal distribution of insurance 
indemnity. 
Would Disrupt Present System 


“And the elimination of the agent 
would mean the disruption of the whole 
and would tend to re- 


duties; 
other 
and values are 
covered in 


unfamiliar 
risks 


sees 


duce the protection and increase the 
cost to policyholders. 

“At the present time, probably the 
majority of those who patronize the 


non-agency mutuals still place some of 
(CONTINUED ON NEXT PAGE) 





ILLINOIS LAW BETTER 
THAN COMPULSORY ACT 


Massachusetts Automobile Insur- 


ance Measure Is Ineffective and 
Full of Loopholes 


NO RELEASE FOR DRIVER 


Satisfaction of Judgment Only “Out” 
Under Imprisonment Law of 


Prairie State 


Illinois now has in force an old law 


which will undoubtedly have a better 
effect in restraining reckless drivers 
and compensating persons injured than 


insurance 
This is the 
de- 
fendant who fails to pay a damage suit 
judgment, provided malice is involved. 

The first complete cycle in a modern 
test of the law has just been completed 


compulsory automobile 
that could be devised. 


permitting 


any 
law 


law imprisonment of a 


by the satisfaction of an automobile 
damage suit judgment, after the de- 
fendant had been languishing in the 


Cook county jail for two and one-half 
months, whence he had been committed 
after he had carried his case to the 
appellate court in the effort to escape 
imprisonment. 


Will Fail in Its Objects 


The ostensible aim of compulsory 
automobile insurance is to make drivers 
careful and also to assure the payment 
of damages to persons injured by au- 
tomobiles. The measure will neces- 
sarily fail in both respects. First, a 
driver who would otherwise be careful 
will be conscious that he is taxed to 
take care of the consequences of any 
accident and freed from normal re- 
sponsibility. Second, it will not assure 
payment of damages to the injured be- 
cause no political body under com- 
pulsory insurance will dare draw the 
line tight enough to exclude shaky in- 
surance concerns. This has _ been 
proved under workmen’s compensation. 
Concerns notoriously shaky have been 
allowed to run tor years, issuing 
policies up to the day before they 
failed with millions of dollars in obliga- 
tions. Two of the scandalous failures 
occurred in Illinois, and between them 
left $3,000,000 in unpaid claims, due 
mostly to workmen legally entitled to 
compensation for injuries. 

Claimants Will Not Be Paid 


No better results can be 
under compulsory 
ance. Persons 
policies cry 


anticipated 

automobile insur- 
compelled . to buy 
“trust” if an effort is made 
to exclude the weak concerns, There 
will be at least as many failures as in 
the past and thus the claimant will -not 
be paid after all, or scarcely more often 
than under the present system. 


The compulsory act, therefore, will 
fail in both objects aimed at. Per- 
sons injured by automobiles will not 


be paid and drivers who might other- 

wise be careful will feel they have paid 

for the right to take chances. 
Effectiveness of Illinois Law 


The Illinois law is just the opposite 
in its effect. It brings home to the 
motorist his unescapable responsibility 
for injuries and will breed caution, It 
assures payment of damages to the in- 
jured by any but the most worthless 
and reckless of drivers. All it needs 
is advertising by those interested in 
safety. 

The Illinois imprisonment law has a 
much finer mesh for catching irrespon- 
sible drivers than any compulsory in- 
surance act. It is notorious that large 
numbers of automobiles are driven 
without licenses. The compulsory act 
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provides that no license shall be issued 
except on satisfactory proof of insur- 


ance. The very type of drivers who 
now fail to procure licenses will also 
evade the compulsory insurance law 


and they are the reckless and worth- 
type. Nothing but an imprison- 
ment law will reach them 


1 
iéss 


No Hope of Pardon 


the Illinois imprisonment law 
effective results can be expected. 
lawyers and the public become 
familiar with the use and effect of this 


old statute every driver will realize 
that recklessness must be paid for, if 
ot in money then 


by imprisonment. 

















the loopholes for drivers who do not 
come under the law or do not comply 
with it. With all this is a tremendous 

f bureaucracy, 


would reduce the commissions. If any- 
one believes that the agents do not 
earn their money, he can cure himself 
government in| of the delusion by visiting the office 


of a successful local agent and getting 
that agent to show him what the serv- 
ices amount to for which the commis- 
mass of sions are paid.” 
business, etc. 





WORKMEN'S COMPENSATION 


No Machinery in Illinois 

The imprisonment law, however, has | [f 
no machinery. It acts directly on 
conscience of every driver, without 
bureaucratic intervention. It 
depend on the vigilance of an 
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Statutes and Decisions 


| he 
of Illinois 
a 


sections of 


he revised stat 
involved in 
uestions are the following: Ch 
i 4. 5. 65 


imprison . 
imprisonnic 





77, sections 


(64), 68 (65). Chapter 72 eS 
2, 29 (30), 30 (31), 31 (35 33) 





and 33 (34). Parentheses 
section numbers. The leading decisions 
under imprisonment for torts. are 
People vs. Walker, 286 Ill. 541, 
E. 92; Seney vs. Knight, 
126 N. E. 761; Reinwald vs. McGregor, 
Jan. 20, 1926, Ill. Appl. 240; Fetz 


vs. People, 239 Ill. Appl. 250 


Double Headed Bureaucracy 


indi old 
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929 


begins its 
with the compulsory 


Massachusetts 


experiment 
Jan. 1 


plan. Al- 


ready the confusion is tremendous. 
Great bales of red tape are unrolled 
and much tangled. A doubleheader 
start at a new bureaucracy has been 





made, in the motor registration division 
and in the insurance department. The 
burdens of the law have already started 
talk of a state automobile insurance 
fund. And with all the burdens of the 
law, its cumbrousness and red tape, it 
is ineffective and incomplete The 
statutory insurance does not protect 
the owner like ordinary insurance and 
does not protect the public on common 
hazards. 
Loopholes in Massachusetts 


In the effort to keep the law con 
stitutional its requirements were limited 
to “public ways.” Thus -if a 
driver the curb and 
child playing on the lawn, 
injuries are covered by 


reckless 
climbs maims a 
the child’s 
the 


not insur 


ince and the driver is not protected on 
the claim he illustrations could be 
carried into a long list Then the 
Massachusetts law does not cover the 


unauthorized driver or the non-resident 
Thus the Massachusetts law, while en 
couraging 


classes of acc 


' 
recklessness, leaves great 


idents uncove red, besides 
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Arguments of the Mutuals 


“But it may be 
profits of the stock 
commissions of the 


are umreasonable an 
that were true, it woul 
ing to methods of in 
insurance, otherwise 


order to escape such impositions. 
that objection raises a different 
from the proposition we have be 
cussing, which latter propositi 
sumes that insurance for profit 
insurance agency service are 








per se. The common claim of the 
agency mutuals, for instance, 
that they economize some 
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SEES WISCONSIN RATE RAISE 


Too Many Robberies in State, Secre- 
tary of Bankers’ Association 
Tells Surety Men 


MILWAUKEE, Nov. 3.—Insurance 
rates will certainly 


increase on bank 


| 


risks if the bank robberies are not re- | 


duced, according to A. M. De Voursney | 
| icy in suit was only for loss by burglary 


of the Wisconsin Bankers’ Association, 
who spoke at the meeting of the Surety 
Underwriters Association of Milwaukee 
There 


Friday. have been too many 
hold-ups in Wisconsin to date in the} 
rural communities and there has not 


been sufficient protection. 

No bank is safe unless the money is 
kept in vaults with steel walls at least 
inches thick, and there should be 
sufficient burglar ‘alarms and other meth- 
ods of protection to warrant against 
bank robberies, said Mr. De Voursney. 
One of the protective features he sug- 
gested was the installation of a burglar 











mployes if they should be locked in the 
vaults by robbers. 

The robbers who held up the bank 
at Columbus, Wis., were well-schooled 
and to illustrate this Mr. De Voursney 
exhibited a guide which the robbers had 
prepared. It was a route mapped out 
trom Columbus leading across the IIli- 
nois-Wisconsin state line. 


rm inside the vaults to safeguard the | 


of burglary insurance as to prior appli- | 


cations for insurance and the results 
thereof. Plaintiff is estopped from pre- 
senting such evidence and this is so 
even though defendant knew of a prior 
application, as it has a right to rely on 


| ware Company met a similar fate, with | 


|} smaller loss. Jenkins 
|} entered and robbed 


| checks and several 
| 
i 
| 


music store was 
of $700 in cash and 
other stores looted, 
losses entailed. Brick 
and vaults are not immune 
against the attacks of the new rings 
| operating here, but are cut through 
without any seeming difficulty. 


with smaller 
walls, safes 


Recovery Not Granted 
SPOKANE, WASH., Nov. 3.—The Spo- 


| that 


kane Interstate Fair cannot recover the 
$15,000 stolen from the fair safe on the 
night of Derby day in 1924. The circuit 
court of appeals has affirmed the non- 
suit granted by J. Stanley Webster here 
after a second trial of the case. The 
Fidelity & Deposit, with which the fair 
was insured against safe burglary, re- 
fused to make payment on the ground 
there was no evidence that force 
had been used in obtaining the money. 
It was claimed the combination had been 
worked. 





the warranties. Satz v. Mass. Bonding | 
& Ins. Co., Ct. of App. New York. | 
Oct. 19. 

os 


accompanied by actual force and vio- 
lence during the policy period, and that 
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| the evidence failed to show any such Cc = : : delphia; Clergymen’s Cooperative B 
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Fidelity & Deposit, U.S. C. C. A. Ninth sociations mreghee-d on 18 t to tee Mutual Aid Society, Philadelphia; 
Cir., Oct. 14. Operate in Pennsylvania Industrial Accident & Health Associa- 
een oer ae tion (now vers al Accit le nt & Health 
Wave of Robberies in Oklahoma Nov. 3.—Com- | “5s0ciatior iladel National Se- 

OKLAHOMA CITY, Nov. 2.—A wave of d, > has |S Association, anens 
robberies has engulfed Oklahoma City, ign st itra- Foreign Assessment Associations 
with big loot apparently the aim. The | te C es. is Ww i mi , ‘ , 

robbers have centered on the larger y to assessment The following foreign assessment as- 
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more daring than any heretofore staged organizations. The f NI eae = 
“ . J - _— Sottee cited ¢ re cited for N 26: Detroit Casualty 
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The robbers | 


had chosen roads, not one of which was | 


a main highway or was close to a large 
llage or town. There were explicit 
directions on the route guide. Mr. De 
Voursney told the surety men that he 
ad gone over the route, following the 
gu ide, and that it took him across the 
9 e line. There were no directions for 
is, the robbers apparently 
safe , after they left Wisconsin. 
There are 40 counties in Wisconsin 
now interested in the organization of 
vigilantes, he said, since there have been 


feeling | 


such a number of bank robberies 
throughout the state. 
The penalty for bank robberies in 


Wisconsin is not severe enough, in the 
opinion of Mr. De Voursney, and he in- 
formed the surety underwriters that at 
the next session of the legislature he is 
going to present a bill asking that the 


law be revised calling for a heavier sen- | 


tence. At present it is from one to ten 


years, the prisoners being eligible to ask | 


for parole at the end of one year. 
quoted figures to show that in every 
instance with the exception of one, ail 
of the bank robberies 
have been committed 
prison records. 


by men with 


Report on Payroll Robberies 

NEW YORK, Nov. 3.—According to 
a tabulation of the Forgery Prevention 
Bureau, sponsored by the Metropolitan 
Casualty of this city, payroll bandits in 
the United States in the year ending 
Oct. 1 made away with no less 
$4,000,000. This estimate is based 
largely on newspaper reports of crimes 
of this character, and in the opinion of 
the Forgery Bureau embraces but 75 per 
cent of the payroll robberies that actu- 

ally occurred. 

For the first six months the statistics 
recite that 205 payroll robberies were 
reported, the money loss being $1,856,- 


He | 


in Wisconsin | 


than | 


874. An analysis of the reports discloses , 


that robberies have been notably fre- 
quent, daring and heavy in their toll of 
cash in New York City, St. Louis, East 
St. Louis, Chicago, Detroit and Newark 
n New Jersey, the statement adds, 12 
ie been killed in holdups, culminating 
in the killing of a driver of a mail truck 
ft E ‘lizabeth, and the successful looting 
ot the registered mail pouches. 


Burglary Decisions 


Waiver of Warranties by Insured.— 
Held that parol evidence is not admis- 
sible to vary the warranties in a policy 
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Twenty-five Years Ago 


OYCE & COMPANY was founded by William B. Joyce as a General Agency of the National 
J Surety Company writing Surety and Fidelity Bonds and Burglary Insurance. 

Mr. Joyce was destined to play a major role in the development of the Casualty and Surety busi- 
ness in America, and is now Chairman of the National Surety Company and the New York Indem- 


His was a clear conception of what the Surety Bond Business should be, 
of the principles of right and fair dealing that should always govern its relations with the public 
and of its proper place and function in modern business affairs. 

Upon this conception Joyce & Company was founded and later the great organization of “The 
World’s Largest and Strongest Surety Company” was builded. 

Looking back over the twenty-five years of active participation in the Surety Bond and Casualty 
Insurance business, Joyce & Company takes pride in the record of those years. From the ideas and 
right principles of the founder Joyce & Company has never varied. Its success lies in the applica- 
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Twenty-five Years of Service - - - 


NEW YORK INDEMNITY CO. 


1926 














CASUALTY 


THE NATIONAL UNDERWRITER 


November 4, 1926 














Opportunity! 


A strong, successful and progressive 
Surety Company has immediate open- 
ings for three Special Agents who are 
experienced in Surety field work. 


ALSO 


for three Surety Underwriters with 
some production experience to act as 
Branch Managers. 


Excellent opportunity for capable, 
energetic and ambitious men. 


Reply by letter giving experience, past 
connections and personal history to 


HOMER H. McKEE, President, 


DETROIT FIDELITY 


and 


SURETY COMPANY 


DETROIT, MICHIGAN 
All replies strictly confidential. 
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York; Union Casualty, Detroit; United 
States Indemnity Society, Boston. 





Accident Policy Construed 


In a Massachusetts case it was held 
that provision in a policy providing for 
payment if death is caused while riding 
in a “motor driven car” does not include 
death caused from riding on a motor- 
cycle.—Salo vs. No. Amer. Acc. Supreme 
Judicial Court, Mass. Oct. 20, 





Probe Fraternal’s Activities 


An investigation into the alleged sales 
of accident and health insurance by offi- 
cials of the St. Joseph & St. Mary’s 
Croatian Catholic Association of Kansas 
City, Kan., has been undertaken by Su- 
perintendent Baker of Kansas. The 
society is incorporated purely as a fra- 
ternal social organization, without 
authority from the state or from the 
insurance department to transact an in- 
surance business. It is reported that 
recently the officers have been selling a 
form of accident and health insurance 
to members, 

If the department finds that the so- 
ciety is actually in the insurance busi- 
ness it will be required to take out a 
new charter and secure authority to 
write insurance or will be ousted from 
this activity. 





Trumble in New Post 


J. W. Trumble, formerly claim exami- 
ner in the accident department of the 
Employers Indemnity, has been ap- 
pointed claim examiner for the Ameri- 
can Bankers. 

Mr. Trumble takes the place filled for 
19 years by Miss A. E. Riemann, now a 
director of the company, who becomes 
planning and personnel director. 


Discontinue Cadillac Mutual 


LANSING, MICH., Nov. 2.—Notification 
was given the Michigan department this 
week that no further effort will be put 
forth to organize the Cadillac Mutual 
Casualty of Detroit, which has been in 
process of formation since early in the 
year. 

Recently claims were brought to the 
attention of the department, although 
the company had never been formally 
licensed. It was brought out that poli- 
cies were issued and premiums collected 
before the date on which articles of in- 
corporation were submitted to the state. 
It was claimed by President William 
Mitchell that he had paid claims out of 
his own pocket in order to continue the 
organization work. 

The Cadillac Mutual was incorporated 
as a general health and accident mutual 





and was seeking industrial health and 
accident business in the factories of 
Detroit. President Mitchell has been 
instructed by the department to refund 
all premiums collected, in full. 





Few Carry Life and Accident 


LINCOLN, NEB., Nov. 2—Ralph Weav- 
erling of the health and accident depart- 
ment of the Midwest Life recently had 
a survey made of more than 1,000 appli- 
cations, made to that department, and 
found that but 4.4 percent of the persons 
signing them carried life insurance. This 
led to a survey of as many applications 
for life insurance and it was found that 
only 5.6 percent of these applicants car- 
ried either accident or health insurance. 

While it is considered possible that 
some of the signers did not understand 
the nature of the question, it is insisted 
that the figures are approximately cor- 
rect, and indicate that there is a very 
wide field for the activities of both life 
and casualty salesmen among those who 
buy one or the other but not both kinds 
of protection. It is possible that a man 
with casualty insurance may feel finan- 
cially unable to take up the burden of 
keeping up life premiums, but what puz- 
zles the insurance men is why a man 
able to carry life insurance leaves him- 
self unprotected against the hazard of 
accident or disease. 


New Monthly Payment Policy 


The National Accident & Health of 
Philadelphia has recently placed on the 
market a new form of monthly payment 
policy called the “Simplex.” Its special 
features are simplicity and clearness of 
construction, the risks covered being 
clearly designated in the insuring clause, 
and all so-called frills eliminated; the 
entire absence of exceptions and the pay- 
ment of indemnity for non-confining ill- 
ness at the full rate for all diseases. 

Without riders, the policy does not 
cover the first week of disability cither 
under accident or illness. A rider may 
be attached at an additional rate, pro- 
viding this additional protection. The 
age limits of the policy are 16 to 49, 
though it may be written up to age 60, 
at an addition of 10 percent for each 
year the applicant is over 49. Women 
may be written under the same policy, 
by special endorsement, from ages 16 to 
49. The time limit of payment is six 
months for illness and three years for 
accident, though life indemnity for both 
illness and accident is granted by use 
of special rider. 

The premium income of the National 
Accident & Health for the first nine 
months of this year increased more than 
20 percent over the corresponding period 
of last year. 
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ACQUISITION LIMITATION UP 


Surety Company Officials Agree Upon 
Desirability of General Restriction 
of Business Expenses 


NEW YORK, Nov. 3.—Surety com- 
pany officials of the east are in com- 
plete accord as to the desirability and 
practicability of restricting acquisition 
cost for both the fidelity and the 
surety lines to 30 percent with an ad- 
ditional 20 percent general expense 
limit, as proposed under the agreement 
to be submitted to the National Con- 
vention of Insurance Commissioners at 
its annual gathering in Los Angeles 
Nov. 15. Such differences of man- 
agerial opinion as exist concerning the 
plan relate mainly to the limits placed 
upon agency representation in the dif- 
ferent states. Each office is naturally 
anxious to retain in its service its large 
producing agents, and as all now in 
the harness obviously cannot be given 
top commission contracts, new com- 
pany entrants into the field will nat- 
urally seek out the more desirable of 
the district men and offer them general 
agents’ agreements, thereby seducing 
them away from present affiliations. 


Need State Officials’ Help 





It is this feature of the plan that 
is disturbing and one that promises to 
force a realignment, more or less rad- 








ical, in field representations, assuming 





that the commissioners at their forth- 
coming meeting approve the rules as 
drawn up by the company executives 
and place the great weight of their re- 
spective offices behind the agreement. 
Managers appreciate that onlv through 
the cooperation of the state officials can 
the intended rules be made fully effec- 
tive, for there are. a number of com- 
panies throughout the country not ad- 
mitted to New York and hence not 
amenable to its jurisdiction. Notably 
is this true on the Pacific coast, where 
a home company is offering as_broker- 
age full agents’ commissions, and is 
making serious inroads into the busi- 
ness of certain eastern offices that have 
been particularly aggressive in the west, 
and which do not at all relish the pros- 
pect to seeing risks leave their books. 


Contractor’s Bond Case 


Right of Surety to Moneys Reserved 
Under Contract and Held by Owner.— 
Plaintiff was surety on a bond for erec- 
tion of two school buildings. The con- 
tractor assigned to it all deferred pay- 
ments and the retained percentage to be 
applied on account of any breach. Con- 
tractor became insolvent and surety paid 
over $10,000 to laborers and material- 
men, and now seeks to have a lien de- 
clared and judgment for the deferred 
payments. Held that surety was entitled 
to judgment for money due and pay- 
able to contractor at time of the breach. 
National Surety Co. vs. County Board 
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of Education, U. S. C. C. A., 4th Cir., 
Oct. 19. 
* * * | 
Liability on Contractor’s Bond.—Held | 
that surety is not liable under section | 
7487 C.O.S., 1921, where suit is not | 
started within six months from.comple- | 
tion of work. The bond, however, is 
not invalidated, if taken out in name 
of the city instead of the state. Chi- 
cago Bridge & Iron Works vs. Walker. 
Sup. Ct. Okla., Oct. 12. 


Executive Committee to Meet 


NEW YORK, Nov. 3—Members of the | 
recently appointed executive committee 
of the Surety Association of America 
will hold their first meeting in this city 
at an early date, when a number of im- 
portant matters of policy will be de- 
cided. The functioning of the commit- 
tee should greatly facilitate the work of 
the association, which in the past had to 
leave the settlement of subjects of first | 


| New 


importance until they could be consid- 
ered at general gatherings. The execu- 
tive committee is made up of R. Howard 


Bland, president United States Fidelity 
& Guaranty (chairman); Charles R. 
Miller, president Fidelity & Deposit; 


R. R. Brown, president American Surety; 
E. A. St. John, president National 


| Surety; Wilmot M. Smith, vice-president 


Aetna Casualty & Surety; H. G. Badge- 
row, vice-president Continental Casualty, 
and C. F. Frizzell, vice-president Indem- 
nity of North America. 


Southworth Heads N. Y. Department 


E. B. Southworth, Jr., becomes mana- 
ger of the fidelity and surety department 
of the Aetna Casualty & Surety at the 
York branch office, following the 
resignation of Manager M. A. Jameson. 
Mr. Southworth has been associate mana- 
ger of the department. The bonding de- 
partment in the New York City territory 
has been enlarged by the addition of 
four trained and experienced men. 














PLATE GLASS INSURANCE 











PRAISES NEW YORK EXCHANGE 


Examination Report of Body by New 
York Insurance Departments 
Highly Commends It 


NEW YORK, Oct.. 27.—The exami- 
nation report of the New York insur- 
ance department just published highly 
commends the Plate Glass Insurance 
Exchange of New York. The exchange, 
which has 31 company members, only 
five companies operating in this terri- 
tory being non-members, was said to be 
performing an important and needed 
service in a satisfactory manner. The 
report said in part: 

“At the time Mr. Moore became mana- 
ger it was agreed between him and the 
governing committee that all rules 
adopted by him were to be observed by 
all members. Mr. Moore has not yet 
published any definite or formal rules, 
but when decisions are made by him 
affecting the companies they are duly 
advised and required to conform thereto. 
The wisdom of thus delegating to Mr. 
Moore these important powers appears to 
have been justified, as the present pro- 
cedure is working to the entire satisfac- 
tion of the companies. 

“The exchange is not a rate-making 





body and plays no part in suggesting, 
approving or making rates or rating 
rules for plate glass insurance. In ac- 
cordance with its purpose, namely, to 
check individual premium cards as to 
their accuracy, it was necessary for the 
exchange to adopt the rates and rating 
rules promulgated by the plate glass rat- 
ing organizations, W. F. Moore and the 
National Bureau of Casualty & Surety 
Underwriters. The latter organization 
began functioning as plate glass rate- 
makers in 1925. Prior to that time Mr. 
Moore was the plate glass rater in the 
United States. The national bureau has 
adopted Mr. Moore’s rates and rating 
rules so as to keep the plate glass in- 
surance business on a stable basis. The 
exchange appears to be performing an 
important and needed service in a satis- 
factory manner.” 


Connecticut Company Plans Increase 


Stockholders of the Connecticut Plate 
Glass of Torrington, Conn., were to meet 
this week to act on the recommendation 
of the directors to increase the capital 
from $25,000 to $100,000. The company 
writes plate glass insurance business 
only and since organizing two years ago 
has doubled its surplus from earnings. 
The surplus now amounts to about 
$50,000. With the added capital the com- 
pany plans to extend operations outside 
the state. 








PERSONAL GLIMPSES OF CASUALTY MEN 











Secretary J. Collins Lee of the Hart- 
ford Accident & Indemnity is on a coast 
trip, arriving in San Francisco Saturday. 
While Mr. Lee has not been on the 
coast for seven years, he is by no means 
a stranger there, being well remembered 
on “the street” as former manager of the 
London & Lancashire Indemnity Com- 
pany when it first started operations in 
that territory. Mr. Lee has visited the 
principal cities in the Pacific northwest 
and after spending a week in San Fran- 
cisco will visit the southern part of 
California before returning to the home 
office. 


“Sunny Sam” MacCubbin, auditor at 
San Francisco for the Fidelity & De- 
posit, who became justly famous for his 
capture of the Busch brothers following 
an international chase, has again stepped 
into the limelight. This time it was 
not through the apprehension of suave 
polished crooks but in the capture of 
bank bandits. The Liberty Bank, 
branch of the Bank of Italy at Crescent 
City, Cal., reported a holdup Oct. 15, 
resulting in a loss of $11,425. The phone 
wires out of the city had been cut. With 
the exception of finding the automobile 
used by the bandits, which they had 
sent over a 3,000-foot embankment, all 
trace of them was lost until Oct. 18, 
when a tip was received that the des- 
peradoes were hiding on a ranch not far 
from the scene of the holdup. With a 
posse of 10 or 12 men headed by the 


went out to take the men, who were 
captured, tried and are now serving in- 
determinate sentences of from 25 years 
to life in the California penitentiary. 
Practically all the money stolen has been 
recovered. 

Mr. MacCubbin is back at his desk 
wearing the usual'smile and waiting for 
another slip from grace by some would- 
be thieves. 


William B. Joyce, chairman of the 
board, and E. A. St. John, president of 
the National Surety, will give a dinner 
at the Metropolitan Club in New York 
City, Nov. 8, to introduce Spencer Wel- 
ton, the new president of the New York 
Indemnity, and Edward M. Allen, Hel- 
ena, Ark., former president of the Na- 
tional Association of Insurance Agents, 
who becomes assistant to the president 
of the National Surety and New York 
Indemnity. 


W. F. Falconer, president of the Phoe- 
nix Indemnity, has been ill for a num- 
ber of months and is not able to be at 
his office. 


Robert A. Griffing, many years ago 
president of the old Aetna Accident, 
which was taken over by the Aetna 
Life, died last week at his home in Hart- 
ford as a result of a shock. He was 
81 years old. Mr. Griffing was at one 
time prominent in the insurance busi- 
ness. The charter of the Aetna Acci- 





sheriff of the county, Mr, MacCubbin 


dent, when its accident business was 
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Perhaps your prospects of this 
type are under the misapprehen- 
sion that fidelity bonds cover 
only the stealing of real money 
or perhaps some of them have 
never evenheard of the coverage. 


With Southern Surety equip- 
ment you can successfully solicit 
such business. 


SOUTHERN ) 
SURETY COMPANY 


HOME OFFICE 
DES MOINES, IOWA 








C. S. COBB, President 























48 CASUALTY 





THE NATIONAL UNDERWRITER 


November 4, 1926 








taken over by the Aetna Life, was the 
foundation for the present Aetna Cas- 
ualty & Surety. 


A. L. Rosenbaum of the Aetna Life 
staff in St. Paul took advantage of the 
election campaign to do some effective 
advertising. He distributed hundreds of 
cards carrying the words: “Vote for A. 
L. Rosenbaum, candidate for your in- 
surance.” 

R. M. Naef, assistant manager at the 
head office of the Zurich General in Zur- 
ich, Switzerland, is visiting the United 
States headquarters in Chicago. 


C. C. Emerson, payroll auditor for the 
Southern Surety, about a year or so ago 
was giving vent to his thoughts in verse. 
It was of the lyric variety, filled with 
nature study and song. Mr. Emerson 
left the impression in his public utter- 
ances that when he had a pipe filled with 
“Blue Boar” between his lips he was 
entirely satisfied. Recently Mr, Emer- 
son was down in Florida and evidently 
the pipe did not thoroughly meet all his 
demands. He returned from the south 
in a cloud of mist or smoke and when 
he came in the open it was found that 
he had married a Georgia girl who was 
more attractive than the smoking to- 
bacco and the dreams that emanated 
from it. 


John R. Elley, formerly Philadelphia 
manager for the Aetna Casualty & Sur- 
ety, died at his home at Toms River, 
N. J., last week. Mr. Elley was one of 
the veterans in the casualty insurance 
field, originally being from Chicago. He 
was succeeded as Philadelphia manager 
of the Aetna by John S. Turn, who is 
now in New York. Mr. Elley retired 
from the insurance business some time 
ago, making his residence at Toms 
River, where his death occurred. 


Chester L. Strail, special agent in the 
Chicago office of the Hartford Accident, 
died at his home in Oak Park last 
week. Mr. Strail was 56 years old and 
had long been in the insurance busi- 
ness. He entered the surety field in 
Chicago with the old American Bonding 
of Baltimore. 


A memorial to Henry B. Hawley, 
president of the Great Western of Des 
Moines, on his 70th birthday has been 
compiled by friends and fellow workers. 
The memorial took the form of a book 
containing the story of his achievements 
and including appreciations from Edwin 
Markham, poet; David Starr Jordan, 
prominent educator; Gardner Cowles, 
publisher of the Des Moines “Register 
and Tribune;” John H. Hogan, presi- 
dent of the Des Moines National Bank; 
Harley Stipp, lawyer; Miles Dawson, 
actuary; George Clark, former governor 
of Iowa; Johnson Brigham, state libra- 
rian; Clifford DePuy of the DePuy pub- 
lications and R. E. Emery, secretary of 
the company. 


Arthur F. Lafrentz, second vice- 
president of the American Surety, has 
accepted the chairmanships of the fire 
insurance group and the casualty and 
surety group for the tenth annual roll 
call of the American Red Cross. 


DAMAGES PAID AFTER 
TWO MONTHS IN JAIL 


(CONTINUED FROM PAGE 41) 


verdict itself is an absolute bar to his 
release. 


Cannot Avoid Arrest 


The Fetz case is Fetz vs. People, 239 
Ill. Appl., page 250. Section 2 of the 
insolvent debtors’ act is the statute in- 
volved. There is another case, in the 
same report as Fetz vs. People, which 
covers another point. In the second case 
the defendant tried to avoid arrest on 
the ground that malice was not shown. 
The appellate court clarified that point. 
It was held by the court that the de- 
fendant is subject to arrest whether there 
is malice or not, and that the question 





of malice only comes up when he tries 
to take the pauper’s oath in the in- 
solvency court. In other words, the 
question of malice affects his discharge, 
but not his arrest. 


No Power to Release Him 


Thus any damage suit defendant who 
suffers judgment is subject to arrest and 
imprisonment. Then if he wants to be 
released he must take the pauper’s oath 
in the insolvency court. If there is no 
malice in the case he can get his dis- 
charge, but if the plaintiff has alleged 
malice (as is almost universally done) 
the county court has no power to re- 
lease him and he must stay in jail at 
the pleasure of the claimant, or until the 
judgment is paid, or until the six months 
imprisonment permitted by law have ex- 
pired. The other case is Reinwald vs. 
McGregor, 239 Ill. Appl., page 240. 

The effectiveness of the imprisonment 
law in getting money out defendants 
will undoubtedly bring it more and more 
into use. Fetz was in jail from about 
the middle of August until the end of 
October, or about two and one-half 
months. 


Jail Leads to Payment 


Imprisonment of defendants is com- 
mon but only a few cases receive pub- 
licity. Sometimes they are defiant and 
refuse to pay, even when able. The jail 
is not intolerable for a few days, at 
least when a man believes the ver- 
dict against him was unjust and he 
is determined not to yield. Or he 
may feel he would rather stay the six 
months than allow the money to be ex- 
torted from his friends or relatives, who 
would find raising the money a crushing 
burden. As time wears on, however, 
the disposition to pay gains strength. 


No Favors to Prisoners 


The inexorable nature of the writ of 
“capias ad satisfaciendum” is shown by 
the fact that Sheriff Hoffman of Cook 
county has issued orders that defendants 
arrested shall be turned over at once 
to the jail. In almost any other case 
there is some relief to be hoped for, 
such as bail, the intercession of friends, 
etc. In such cases the deputies fre- 
quently allow courtesies to the prisoners, 
such as telephone privileges, time to in- 
terest friends, etc. In the unpaid judg- 
ment cases, however, there is no possible 
relief except payment and the deputies 
are instructed not to waste time on such 
prisoners, 











| IN THE MOTOR FIELD 











(CONTINUED FROM PAGE 40) 
number of insurance organizations both 
in Pennsylvania and from other states 
to show cause why their licenses in the 
state should not be revoked. Among 
those cited to appear Nov. 26 are the 
Bulldog Automobile Reciprocal of Wash- 
ington, Ill, the Continental Auto In- 
surance Underwriters of Springfield, II1., 
and the National Automobile Associa- 
tion of Indianapolis. The later is out of 
business. Along with the reciprocals 374 
agents are concerned. 


Oregon Title Law Effective 
PORTLAND, ORE., Nov. 2.—So effec- 


Keystone Indemnity Exchange, which 
took over the business of the operators, 
also filed with the Keystone Indemnity. 
The attorney general contends that he 
and the present commissioner are not 
defendants in the dispute because they 
were not in office when the insolvency 
decision was made in 1922. 


Comments on Finance Paper 
The present status of the automobile 


| finance paper was summed up by Alfred 





tive has the certificate of title law in | 


Oregon become that the commercial thief 
has literally gone out of business as far 
as this state is concerned. From Jan. 1 
to Sept. 30 there were 1,024 cars reported 
to the Portland police department as 
stolen. Only 18 were unrecovered Oct. 1. 


| 


Reeves, general manager of the Na- 
tional Automobile Chamber of Com- 
merce, speaking before the American In- 
stitute of Banking at Washington, D. C., 
last week. Mr. Reeves said that one- 
half of the $6,000,000,000 of goods bought 
annually on a credit basis is for auto- 
mobiles and that losses on automobile 
paper are less than .2 percent. He also 
said that savings deposits have increased 
nearly $8,000,000,000 in the last five 
years, during the same period when this 
rapid growth of installment selling was 
enjoyed. Mr. Reeves said that in Sep- 
tember the motor industry production 
was 23 percent greater than last year. 
He said that the total production for 
1926 would be approximately 4,500,000, 
of which 55,000 would go to 95 foreign 
countries. This total would exceed the 
1925 production by 160,000. 


Goes With Great American 


NEW YORK, Nov. 3.—Frederick L. 
Mason has been appointed assistant su- 
perintendent of the automobile depart- 
ment of the Great American. Mr. Mason 
has been assistant superintendent of the 
automobile department of Fred S. James 
& Co., having been in that organization 
for the past six years. Mr. Mason is of 
an old insurance family, his grandfather 
having entered the fire insurance busi- 
ness in 1862, and his father, three uncles 
and some cousins now being in the 
business. 


Rules on Fleet Rates 


Frank N. Julian, superintendent of in- 
surance in Alabama, has issued a notice 
to all companies writing automobile cov- 
erage in Alabama that the writing of 
privately owned automobiles in fleet or 
group policies will be considered a dis- 
crimination in violation of the Alabama 
law. He points out that a fleet or group 
policy can only be issued covering the 
cars or trucks used by the assured in 
the regular course of the business. He 
orders the immediate cancellation of any 
privately owned automobiles as a part 
of fleet or group policies. The ruling is 
effective Nov. 1 and 30 days grace are 
given, after which the licenses of the 
companies and agents writing such busi- 
ness will be cancelled. 


Life & Casualty to Broadcast 


The Life & Casualty has acquired 
half interest in radio station WDAD of 
Nashville and new equipment will be 
installed to make the station one of the 
biggest and best in the South. The city 
has another large radio broadcasting 
station, WSM, operated by the National 
Life & Accident. 

The company will build a separate 
studio in its new home office building 
and will broadcast practical talks on 
thrift, health and other subjects, in ad- 
dition to its entertainment programs. 

J. T. Ward, vice-president of the Life 
& Casualty, will have personal super- 
vision of the new station. 


New Hartford Steam Boiler Director 


President Shiras Morris of the Hart & 
Hegeman Manufacturing Company, Hart- 
ford, has been chosen a director of the 
Hartford Steam Boiler to fill the vacancy 


The certificate of title law was passed | C@used by the death of Morgan G. Bulke- 


largely through the efforts of Joe Keller, | ley, Jr. He is a 


leading manufacturer 


special agent here for the Pacific Coast | #4 is director of a number of com- 


Automobile Underwriters Conference. 


Dispute Over Jurisdiction 


HARRISBURG, PA., Nov. 2.—Attorney 
General Woodruff has entered dispute 
against the jurisdiction of the Dauphin 
county court to act upon the petition of 
the Exchange Operators, Philadelphia, 
asking the court to revoke the order, 
made in 1923, under which the exchange 
was declared insolvent and its assets sold. 
The attorney general’s answering file is 
the third in the case. The Franklin 
Trust Company, formerly depository for 
funds of the Exchange Operators and the 


} 





panies. He is a graduate of Trinity Col- 
lege and a trustee of the college. 


Casualty Notes 


Frank Turner Jackson, for 19 years 
district agent of the Fidelity & Casualty 
in Erie, Pa., died at his home in that 
city recently. 

The American Bankers has been li- 
censed in Wisconsin, following an ex- 
amination of the company by the Wis- 
consin department. 

Commissioner Hands has admitted the 
Constitution Indemnity of Philadelphia 
to transact a general casualty business, 
including fidelity and surety, in Michi- 
gan. 





BLAND GIVES VIEWS 
ON ACQUISITION COST 


President of the United States 
Fidelity & Guaranty Dis- 
cuss the Subject 


WANTS ONLY MAXIMUM 


Is Opposed to Companies Adopting 
Rules as to What Shall Be 
Paid Classes 


KANSAS CITY, MO., Nov. 3.—The 
Kansas City branch of the United States 
Fidelity & Guaranty held an agency 
convention here. More than 300 agents 
from Missouri, Kansas and Oklahoma 
atttnded. President R. Howard Bland 
headed the home office delegation, whiclf 
was composed in addition of T. Hartley 
Marshall, vice-president; Sidney Hall, 
vice-president; W. A. Edgar, vice-presi- 
dent; S. Blount Mason, Jr., vice-presi- 
dent; Philip F. Lee, associate field 
director; Dr. D. Z. Dunott, medical di- 
rector; Thomas A. Hays, superintendent 
of the casualty claim department, and 
Thomas I. Hart of the casualty claim 
department. : 

President -Bland introduced.a subject 
of keen interest to agents. It was “Ac- 
quisition Cost.” The_ officers are on 
their way to California to attend the 
meeting of insurance commissioners, at 
which time Mr. Bland intends to pre- 
sent his side of the controversy, hoping 
to gain the support of other insurance 
commissioners. Mr. Bland made clear 
that his company does not object to hav- 
ing the insurance commissioners set the 
cost to which a company may go in 
procuring business. Neither does it ob- 
ject to the stand of the New York com- 
missioner that no company can do busi- 
ness in New York if its business outside 
of New York costs more than it does in 
New York. 

Objects to Dictation 


However, it contends that no one has 
the right to say how much pay should 
go to any one agent or class of agents. 
The United States Fidelity & Guaranty 
proposes to exercise its right to pay an 
agent anywhere what it pleases, so long 
as it does not exceed the maximum set 
down by the insurance departments. 
President Bland emphasized the fact 
that his company wants to pay the pro- 
ducing agent rather than the man who 
sits in an office and does not do any 
active work in the field. W. R. Baker 
of the insurance department of Kansas, 
who was a guest, expressed himself in 
absolute accord with Mr. Bland in his 
stand. 

Bebout Was in Charge 


The meeting was under the direction 
of Lewis L. Bebout, manager at Kansas 
City. The morning session was opened 
with the presentation to President 
Bland, as a compliment from the Kansas 
City branch, of $24,982.67 as the total 
premiums on new business written be- 
tween Oct. 25-Oct. 29. The premiums 
reported on the month ending Oct. 25 
were $234,890.16. The branch announced 
that during the first nine months of 
1926, $1,963,010 in premiums had been 
reported. The Kansas City branch is 
the third branch in point of production. 


Fight Against Personal Surety 


Special attention was given to the 
fight which the company is making 
against the practice of personal surety. 
It was pointed out that the Kansas City 
office is maintaining a special man to 
fight this practice. David Harper, resi- 
dent secretary and superintendent of 
the surety department, discussed this 
phase of the business and urged the 
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agents to point out to the prominent cit- 
izens of their towns the liability which 
they assume in signing personal bonds 
as one of the surest means of combat- 
ing this practice. 

Workmen’s Compensation 


Workmen’s compensation was a sub- 
ject thoroughly covered. It was intro- 
duced in a novel manner by a heavily 
shackled “figure, which made its labored 
way onto the rostrum at the opening of 
the afternoon session. The figure was 
the idea of Mr. Bebout, who pictured 
compensation insurance as a young, vig- 
orous and stalwart man, but weighted 
down by so many encumbrances that he 
is just barely able to move. His prog- 
ress is made possible only by the staff 
which he carries, and which represented 
other lines of insurance. In his hands 
he carried a scales; on the one hand, 
greatly outweighed, were the premiums 
from workmen’s compensation insur- 
ance, while on the heavy side of the 
scales were the claims, commissions, in- 
spection charges and the payroll audit 
charges. 


Ball and Chain Attached 


A ball and chain attached to the foo? 
of the burdened man represented 
amendments to the compensation acts. 
In a cumbersome pack on his back were 
the indifferent policyholder and the un- 
paid audits. A grapevine, entwined 
around his body, hampered his move- 
ments, represented legal entanglements. 
With this graphic introduction the 
speakers who followed showed the 
agents how the various entanglements 
could be removed from workmen’s com- 
pensation, to make-it a paying line. 


CRITICIZES LAWS FOR 
AGENCY QUALIFICATION 


(CONTINUED FROM PAGE 5) 
cies, but do have cardinal principles.’ 
After all, are not the ills which are so 
generally described, nothing more than 
lack of cardinal principles? 

“Whatever our belief may be as to 
the relative importance of the three 
great elements entering into the insur- 
ance business, there can be no argument 
against the logical conclusion that they 
come in the following order: Public, 
company, agent. First the public, mean- 
ing the property owner. Without its 
demand for indemnity there would be 
no need of either company or agent. 
Second, the company. To meet the de- 
mand of the public it was necessary to 
induce capital to sell the indemnity 
which the public wanted, and the in- 
ducement offered was a profit on their 
investment. Without the company, the 
public could not be served, and the 
agent could not exist. Third, the agent. 
Insurance companies operated long be- 
fore the agent came into being. The 
reason for his existence was to have the 
company closer to the subject of insur- 
ance and through the eyes of the agent 
become familiar with the risk it was to 
assume, 


Relationship of Three 
Parties Is Shown 


“The origin of the public is of no im- 
portance in this argument, but the origin 
of the public demand for insurance in a 
big way followed the great London fire 
in the sixteenth century. It was after 
this catastrophe that the public de- 
manded a form of protection where, by 
distributing the cost over many, and 
Over a period of time, they might in- 
demnify the sufferers by fire. It was 
then that the company came into being, 
and capital brought itself into play, of- 
ering its security for a consideration 
sufficient to meet the losses, expenses, 
Provide emergency reserves and most 
important to capital, provide a commen- 
Surate return upon a hazardous under- 
taking. The company operated for two 
hundred years before the agent was 
ever heard of. 

“The development of the agency sys- 
tem as we know it in America, is of so 
recent an origin—beginning as it did in 
1818 or slightly more than 100 years ago 





—that we can follow its history without 
delving into the hieroglyphics of an 
Egyptian tomb. 


Shows Beginning of 
American Agency System 


“The agent was not a hurried in- 
vention. He did not, as now, step into 
being by the mere stroke of a special 
agent’s pen. He was a source of pro- 
longed study and discussion. The rec- 
ords of the Insurance Company of 
North America, which is responsible for 
the American agent, will show the 
anxiety of the committee of directors 
having this matter in charge. Their 
problem was, could they find men fitted 
or qualified for this work and was it 
safe for the company to empower any- 
one but its officers to commit the com- 
pany to liability? Their several months’ 
investigation convinced them of the 
wisdom of the move, and their resolu- 
tion authorized the appointment of 
trustworthy men fitted for their duties 
as agents. In January, 1818, appoint- 
ments were made at Lexington, Ky., 
and Rutherford, N. J. Both agencies 
are still in existence. 

“That was the start of the American 
agency system; that was the first quali- 
fication principle. It was qualification 
meaning ‘fitness’; not qualification mean- 
ing ‘limitation.. We stand today upon 
the principle of fitness just where we 
stood 108 years ago when Thomas Mc- 
Call was appointed agent at Lexing- 
ton, Ky. 


Stand Firm Today 
on Same Principles 


“We stand today for limitation to the 
extent that the purpose of our first 
agency appointment shall not be periled, 
and that is, there shall be representation 
of this company by men or women fitted 
for the work, equal to the needs of the 
public. While I have no authority to 
speak for any other company, I never- 
theless believe that the principle is car- 
dinal with every representative fire 
insurance company. 

“John Shedd said, ‘I had no policies, 
but had cardinal principles.’ Policies 
mean ‘a settled or definite course or 
method adopted and followed by a gov- 
ernment, institution, body or individual.’ 
Principle, while similar is much broader 
and means, ‘a settled rule of action; a 
governing law of conduct; an opinion 
or belief which exercises a direct influ- 
ence on the life and behavior; a rule 
(usually a right rule) of conduct con- 
sistently directing one’s actions.’ I 
think we have been too slow in analyz- 
ing the difference between ‘policy’ and 
‘principle,’ and this applies to all three 
of the great elements in the fire insur- 
ance business, the public, the company 
and the agent. 


First of Cardinal 
Principles Is Given 


“All three could well practice the 
principle enunciated by Mr. Shedd: ‘The 
business man, to insure success that is 
worthy of the name, must lay down for 
himself certain cardinal principles, fol- 
lowing which he cannot make a failure.’ 
First, always be sure you are right. 
This will always win the confidence of 
employer or employe for it makes jus- 
tice certain. You have the other fellow 
at a great advantage once he feels vou 
have both right and justice on your side. 
Once let those about you feel that con- 
science and not purse is your rule of 
life, and you will be persevering and 
compel others to at least acquiesce. 

“Winston Churchill, speaking to the 
British Parliament on May 26 said, ‘All 
men are necessary to each other; all 
legitimate institutions are in harmony; 
the only limits to human progress are 
those that are made by our own short- 
comings.’ 

“There can be no question but that 
insurance is necessary to the public; that 
companies to carry this insurance are 
necessary to the public, and that agents 
are necessary both to the public and the 
companies. 

“T am earnestly of the opinion that 
all legitimate insurance companies and 
all legitimate insurance agents are in 
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harmony. I believe that the companies 
are earnest in their endeavor to select 
men fitted for their representation. De- 
fects, if they exist, are not intentional 
on the part of companies but rather are 
the result of lack of a principle which 
‘imits our progress to our own short- 
comings.’ 


Faith of Agent and 
Chief Is First Essential 


“It is a sound doctrine that there can 
be no lasting and successful business 
association between company and agent 
unless there is an abiding faith of the 
agent in the chief, and complete confi- 
dence of the chief in the agent. Without 
fitness of each for their respective du- 
ties, faith will soon wane and confidence 
depart. Unless an agent has abiding 
faith in the management of the com- 
panies he represents he cannot expect 
complete confidence from his chief. Un- 
less the chief is governed by cardinal 
principles and is fitted for his position, 
unless he commands respect for his 
judgment, his rulings and his treatment 
of the public and agent, he is not en- 
titled to be selected as a chief and will 
not long continue in the abiding faith 
of the agent. 

“The executives and management of 
insurance companies, whatever may 
have been the prevailing opinion in 
years gone by, are not holding their 
positions today by reason of financial 
worth or large stockholdings. The men 
of today occupying these positions have 
universally been selected from men of 
wide experience in the business, and 
more frequently by promotions from the 
ranks of the institutions which they 
serve, many from the agency ranks, so 
that the established principles of the re- 
spective company might be carried for- 
ward and enriched by the broader vision 
of those who have seen the benefits in 
the past and are able to dispel or remove 
any weakness which may have devel- 
oped in these principles. At the head 
of every great company today you will 
find men who have attained their posi- 
tions wholly by reason of their ability to 
direct the company’s affairs and to stand 
on the cardinal principles developed 
through their years of operation. 


Deplores Public and 
General Attacks on Agents 


“Since in my judgment practically all 
companies in principle are in favor of 
fitness or qualification for every repre- 
sentative, whether president, manager 
or agent, it has occurred to me that 
some of the terms which are being used 
in advocating agency qualification are 
unbecoming. ‘Ignorance, incompetency 
and unworthiness’ are strong  indict- 
ments and since no one is particularly 
pointed out as being in this classifica- 
tion I begin to wonder what the public 
thinks of it? Is the newspaper press | 
the place to complain about such condi- | 
tions? Do you believe that if you could | 
point to the management of any repre- 
sentative company that an agent of 
theirs was ignorant, incompetent and un- | 
worthy, that those companies would not 





follow their principle and remove such 
a man from the business? I am afraid 
that this general broadcasting of incom- 
petency is a reflection upon every agent 
in the fire insurance business. 


Fitness Is Paramount 
Measure of Qualification 


“After all, in determining the qualifi- 
cation of an agent, the question oi fit- 
ness is paramount. Common sense is 
more essential than the possession of a 
university diploma. Competency re- 
solves itself into the question of whether 
the agent has accomplished the purpose 
of his employment, and that purpose 
must be in harmony with the principle 
of the company he represents. Unworth- 
iness as used, is just another way of 
saying ‘dishonest,’ and no one will con- 
test the necessity of eliminating any 
company, manager or agent from our 
business who cannot qualify as ‘honest.’ 

“Bear in mind what the three great 
elements of our business are: Providing 
necessary indemnity against loss for the 
public; providing a reasonable profit on 
the invested capital in the business; 
providing a reasonable and just income 
to the agent. Let me suggest that when 
we go home we take the record of each 
of our companies and analyze our own 
fitness as an agent; find out if we have 
performed our duty; whether or not we 
have earned our title by serving the 
public, by producing a profit for our 
companies over a period of years, and 
by maintaining principles rather than 
policies in the conduct of our business. 


Overabundance May Be 
the Chief Difficulty 


“A western bank examiner said, ‘We 
have too many banks and not enough 
bankers.’ Maybe we have too many 
agents and not enough company repre- 
sentatives. I may go farther and inquire 
if we have too many managers and ex- 
ecutives and not enough men with prin- 
ciple strong enough to command such 
respect from the agency ranks as to 
entitle them to the title of ‘chief.’ 

“What must we consider in the selec- 
tion of our companies? Mr. Shedd said, 
‘Choose your vocation wisely. Never 
take employment just for the money it 
pays you. If you want great success 
choose that which you are sure, your- 
self, you are best fitted for. Better by 
far be a good workman with the hoe 
than a poor one with the artist’s brush.’ 
If your representation of companies is 
on the basis of compensation received, 
then your problem is one of solvency 
and must be pursued with the complete 
understanding that in your business 
career you are likely to find many 
changes in your companies and as these 
changes take place you will find your 
customers wondering ‘why.’ Frequent 
changes in an agent's companies tend 
to create distrust in the minds of the 
assured, 
agent and causes a weaking of the pol- 
icyholder’s confidence in the indemnity 
which you sell him. 

“If your selection of a company is 
based upon their carrying capacity you 





it lowers the reputation of the | 


must bear in mind that the capacity of | 


companies will vary in accordance with 
their reinsurance facilities. These rein- 
surance facilities become more restricted 
each year. You must make money for a 
reinsurance company to keep them and 
naturally there must be a variation in 
the carrying capacity of companies not 
only from their reinsurance facilities, but 
also from distribution, volume and 
agency representation. I am a firm be- 
liever in the theory that the company’s 
lines must be determined by its ability 
to finance. In other words the volume 
and distribution of business will deter- 
mine the carrying capacity of any com- 
pany, and this determination must be 
based upon its own resources and not 
upon their ability to purchase reinsur- 
ance if they are to maintain a fixed 
capacity on which the local agent can 
depend. 

“If your selection of companies is to 
be made from the standpoint of assets 
you will bear in mind that assets are 
the combined resources including liabili- 
ties. The financial strength of a com- 
pany is not entirely in its gross assets. 
It is even possible for a company with 
$5,000,000 in assets to be a stronger 
company than one with $50,000,000 of 
assets. A company can even increase its 
assets by being slow in the meeting of 
its obligations. Even here, assets may 
be an element of weakness. 


Cardinal Principles 
Are Final Consideration 


“T make no claim that companies must 
be centenarians in age, for even in age 
there may be weakness. I make no claim 
that companies must be multi-million- 
aires in assets before they can be sub- 
ject to selection, but I do claim, whether 
old or young, whether they have assets 
of a million or a hundred million that 
after all the prime factor in the selec- 
tion of companies is the cardinal prin- 
ciples under which they operate and the 
sincerity of the management, its reputa- 
tion and its serving ability; whether its 
principles have been well maintained; 
whether these principles have been those 
of a natural growth or of a fluctuating 
character; whether its service is lasting 
or only adopted to meet the immediate 
necessities. Are these principles such as 
you can conscientiously adopt? Can 
you march proudly under the banner of 
the company you select, having abiding 
faith in its chief? 


Could Profitably Be 
Basis of Selection 


“T have reached the conclusion that 
the agent can operate more successfully 
if, in the selection of companies, he takes 
into consideration the cardinal principles 
represented by the company and man- 
agement, and to do this he must be im- 
pressed with the character of men oper- 
ating any particular company. He must 
select and attach himself to the forces 
of a chief. You must have an ideal in 
the selection of your chief. You must 
study the men responsible for the com- 
pany s a The late Henry Evans 
said, ‘There must be a responsible head 
to every great organization and that 
head is entitled to the unqualified sup- 








port of his principles by everyone con- 
nected with the institution.’ 

“Greatness in an organization is only 
by comparison. Insotar as your own 
efforts are concerned, they are to you as 
great as the operations of any mammoth 
institution, and naturally, as the head of 
your own organization, you expect and 
must have the full support of everyone 
connected. with it if your efforts are to 
be a success. Your principles must be 
the principles of your associates and 
employes. You must be their chief. 
Without their support your agency is 
like a ship without a rudder. It may 
float but it is not likely to reach its 
harbor and complete a successful voyage. 


Should Conform to 
Principles of the Chief 


“Hiram Lamey said, in speaking of 
loyalty, ‘When your judgment differs 
from that of your chief, it is easier to 
revise yours than his, and it is more 
profitable.’ If when_you have selected 
a chief, you cannot adopt his principles, 
and support his policies, if you cannot 
march proudly under his banner, then 
it is better for you to withdraw your 
allegiance. If you cannot revise your 
judgment to meet his then his work and 
yours will be a failure. 

“Think well of yourself; let your life 
and actions compel the respect of others, 
limiting your criticisms to those things 
which you know are so, and never per- 
mit criticisms of others to be so broad 
in their character as to reflect upon you 
or your business as a whole. Analyze 
your fitness for the job; devote your 
time to the analysis of your own quali- 
fications and your position will be se- 
cure. Your demonstration of principle 
will compel respect from the companies 
you represent and when you find com- 
petition from an unfitted source, you 
can count upon your companies to be 
with you to eliminate this without the 
necessity of a qualification law. 


Legislative Action Is 
Not the Way to Reform 


“T am a believer in the National As- 
sociation of Local Agents. I have been 
in close touch with its principles from 
its first thought in the mind of Bob 
Brennan of Denver, where he and I held 
frequent conversations on this subject 
before he put it forward. I am with you 
in your efforts to improve the agency 
representation throughout the country. 
I believe in fitness, and you can count 
upon my support with or without legis- 
lative action. 

“Please understand that I am in favor 
of qualification; it is of the utmost im- 
portance, but I am opposed to legislative 
action for the government of our 
personal affairs and believe that with 
agents and companies working together 
right will prevail and our troubles will 
pass away. 


Not Much Dissatisfaction 
on the Whole 


“As_a whole the public is satisfied 
with their insurance; they are willing to 
pay fairly for good indemnity. The 
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rumblings you have heard are political. 

“The companies generally are in 
pretty good shape aside from a little 
indigestion here and there caused by 
over-eating of lines, but a compound 
cathartic will soon cure that. 

“The agents seem to be in fairly good 
shape, except some of them think they 
have a little too much competition. So, 
taking all in all, I think our patients 
are a pretty healthy lot. 

“I am proud of our business; I am 
proud of the magnificent force of agents 
that represent the companies through- 
out the United States. I am not afraid 
of the sand hills when there are so many 
mountains. The American agency sys- 
tem will stand with the American flag. 
Let that flag and that system stand as 
your principle forever.” 


SUPREME COURT TAKES 
JURISDICTION IN CASE 


(CONTINUED FROM PAGE 5) 
court held, the companies would still 
have earned a profit of $7,287,209. 


Has National Bearing 


The question raised, counsel for the 
companies told the United States Su- 
preme Court in applying for a review of 
the decision, are of importance not only 
in Missouri, but in numerous other 
states which have statutes authorizing 
the regulation of insurance rates. 

“If the rate reduction order here in- 
volved be allowed finally to stand, the 
petitioners will be subject to ruinous 
loss,” their brief asserted, “in that they 
will be required to return to policyhold- 
ers in Missouri approximately $7,000,000, 
this sum representing the difference be- 
tween the rates at which policies have 
been issued since Nov. 15, 1922, and the 
rates fixed by the reduction orders (pe- 
titioners, under stipulations, having con- 
tinued to collect premiums at the rates 
in force prior to the making of the rate 
reduction order, bond being given to 
refund the excess if the order should be 
finally sustained). 


Result Would Be Disastrous 


“Petitioners will be compelled in the 
future either to do business in Missouri 
at ruinous and grossly confiscatory rates 
of premium, or to cease doing business 
in the state and thereby to lose their 
agencies, agency plants, good will and 
business established in said state; and in 
either case petitioners will be deprived 
of their property without due process 
of law, in violation of Section 1 of the 
fourteenth amendment to the constitu- 





tion of the United States.” 


PLANNING DIGEST OF 
RULES OF NEW E. U. A. 


(CONTINUED ON PAGE 51) 


lache, United States manager Commer- 
cial Union; J. Lester Parsons, president 
of the Crum & Forster companies; E. G. 
Pieper, president Starkweather & Shep- 
ley group; N. T. Robertson, vice-presi- 
dent National Liberty group; O. E. 
Schaefer, president Westchester: C. F. 
Shallcross, United States manager 
North British & Mercantile; C. G. 
Smith, president Great American goup; 
H. A. Smith, president National of 
Hartford; and Charles H. Yunker, presi- 
dent Milwaukee Mechanics. 


Is Representative Group 


The committee is a thoroughly repre- 
sentative one, being made up for the 
most part of those who served upon the 
committee on organization of the asso- 
ciation. As indicating the harmony that 
now exists between companies formerly 
members of the Eastern Union and 
those that had no affiliation with that 
body and dispelling any lingering sus- 
Ppicion that the new organization is 
largely a recasting of the old, the com- 
panies here listed as represented upon 
the executive committee had no pre- 
vious affiliation with the Eastern 
Union: Firemens, Globe & Rutgers, 
America Fore companies, London As- 





surance, Crum & Forster combination, 


Starkweather & Shepley group, Na- 
tional Liberty group and the Milwaukee 
Mechanics. 

To facilitate the functioning of the 
Eastern Underwriters Association a 
committee to determine what additional 
committees other than those provided 
for under the constitution and by-laws 
of the organization, should be created, 
was chosen with membership as here 
named; Edward Milligan (chairman), 
Lyman Candee, Sheldon Catlin, O. E. 
Lane, C. A. Ludlum, Whitney Palache 
and Norman T. Robertson. 

Still another committee consisting of 
H. A. Smith (chairman), Paul L. Haid 
and Edward Milligan, was appointed to 
study the “association’s plan of perma- 
nent working organization and its per- 
sonnel.” 

Care in Rating Plans 


Appreciating the high importance of 
the matter of rates, the association will 
later select a special committee to deal 
with this subject. Pending its appoint- 
ment all rating organizations through- 
out the eastern jurisdiction are re- 
quested to cease changes in present rat- 
ing schedules or extending their appli- 
cation. It being “recognized that con- 
ditions in different parts of the territory 
will need the most intimate study,” 
hence extreme care will be exercised in 
selecting members of the committee on 
rates. There has been a lot of criticism 
over the results produced in sections of 
New England in which the Dean sched- 
ule has been applied. The assertion has 
been made that the original schedule 
has been so refined that its author would 
not now recognize it and that before its 
use be extended the schedule itself 
should be intelligently overhauled. In 
the New England territory there are 
three inspection bureaus, while two are 
operating in other sections of the field, 
outside New York City and the New 
York suburban areas. Not infrequently 
the recommendations of these bureaus 
are conflicting as well as annoying to 
assureds, who cannot understand this 
duplication of activity. It has been sug- 
gested that inspection and rating bu- 
reaus coordinate, if they do not com- 
bine, their functions, thereby making 
for increased efficiency and lessened ex- 
pense to the business. 


Ask Personal Cooperation 


In view of the high importance of the 
matters under consideration it is de- 
sired that all members of the execu- 
tive and other committees attend gath- 
erings in person, and not delegate the 
task to subordinates, insuring thereby 
authoritative action upon all subjects 
under review. 

While companies writing in excess of 
92 percent of the fire and windstorm 
premiums in the eastern field have now 
signified their intention of joining the 
new organization and the great majority 
have formally signed the agreement, the 
membership list will not be published 
until a later date, affording ample time 
for all who propose coming into the 
fold to do so. Within a recent period 
it is reported two additional companies 
have joined the ranks, and it is confi- 
dently anticipated that still others will 
do so in the very near future. 


Approve Commission Scale 


From general reports the great bulk of 
the agency force prefer the flat 20 per- 
cent arrangement, figuring on the aver- 
age that it will mean an increase of 
from ™% percent to 2 percent over the 
returns now had under the graded scale, 
while at the same time it will materially 
lessen the accounting of their respec- 
tive agencies and the correspondence 
with companies regarding classification 
allowances. 

In New England not a few of the 
stock agencies also represent local 
dwelling house mutuals. Just how the 
latter will be regarded in defining clear 
or mixed agencies, will be determined 
later. 

It has been decided that the executive 
committee will meet twice each month, 
on the second and fourth Tuesdays, 
while special gatherings will be held at 
the call of the president. 

Headquarters offices those 


will be 








Financial Statement, June 30th, 1926 





ASSETS 
Government, Municipal and Mis- 
cellaneous Bonds and Stocks. .$1,954,297.79 


First Mortgage Real Estate 
BAGRD . . cccrceccccesossccocesene 19,000.00 
Real Estate ....ccccccccces Qoocees 7,500.08 
Cash in Banks and Offices...... 81,336.95 

Premiums in Course of Collec- 
tion not due over 90 days...... 136,013.51 

Interest Due and Accrued........ 
Sundry Assets ...cscccccsssceces 82,116.52 
TOTAL. cccoscese honbonnnn «+. $2,310,835.61 








ee cocces 34,139.51 
2,008 

a 10,280.74 

Reserve for Bills Payable........ 61,000.08 

Special Reserves ........++ss000: 59,649.73 
Capital paid in........ $750,000.00 

Surplus over all ; 
Liabilities ........000- 682,099.63 1,352,099.63 
TOTAL. .ccccccce wocececccccs $2,316,435.61 
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Opportunities for Salesmen in Forty-Seven States 
Address H. A. LUTHER, 2nd Vice-President 


North American Accident Insurance Co. 


209 South La Salle Street, CHICAGO 











WANTED 


We have a few district agency openings in Michigan, Indiana, Illinois, 
Missouri and Kansas for hustling fellows who can show the other man 
that “it can be done”—our perfected line of Accident and Sickness Pro- 
tection, backed by our “return of mail claim service,” get: the business. 
If you are a big man you can make a big connection with this Company, 


INCOME GUARANTY COMPANY, South Bend, Ind. 
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INTER -OCEAN 
CASUALTY COMPANY 


(Established in 1903) 


Offers every opportunity consistent 
with its traditions to seriously in- 
clined producers of disability protec- 
tion in all forms. 


A good salesman may be successful 
in selling any form of policy, but to 
establish a lasting reputation for serv- 
ice in his community he must be sup- | 
ported by a company whose business 
policy has stood the test through a | 
long period of continuous progress. 


Application for territory and particulars 
should be addressed to the Home Office 


Cincinnati, Ohio. 


Licensed to transact business in 35 States. | 














CASUALTY ADJUSTERS. 





ATTORNEY AND INSURANCE COUNSELLOR 
1125 a Bank Building CHICAGO 
Specializing wi Casualty Inourance Law and 
*ersonal Injury Defense 
Adjustments and Investigations 
Completely equipped Claim Department, for handling 


investigations and adjustments. References furnished 
rom teading companies upon request. 














Casualty Special Agent wanted for Indiana. 
Must have thorough knowledge of casualty 
business and large acyuai itance with Inia ia 
agents. Give your Indiana casualty field ex- 
perience, lowest salary for which you would 
be willing to start and references in first 
letter. All replies held in confidence. 
Address T-71 
Care The Natioan] Underwriter. 








CASUALTY CLAIM ATTORNEY 
Situation Wanted: Claim Attorney. Eight 
years experience in compensation, automo- 
bile liability, wroperty damage. public lia- 
vility, burglary, personal accident and 
health claims. Thoroughly competent to 
take charge of claim department. 

Address T-72 
Care The National Underwriter. 








CLAIM MAN 


Man to take charge of claim department 
Chicago Branch Office Casualty Company 
handling five states. Excellent opportunity 
for right man. State age, experience and 
salary expected. 
Address T-74 
Care The National Underwriter. 











Charts—Every agent needs an Argus— | 
Fire and Casualty. The National Under- | 
writer. i 


| e9f9 ef 
| $263,857. 


now occupied by the Eastern Union, at 
135 William street, New York, which 
are admirably adapted for the purpose. 
General gatherings will doubtless take 
place in the larger quarters to be had in 
the National Board building. 


WANT RATE BALANCE 
SWUNG INTO POSITION 


(CONTINUED FROM PAGE 41) 
ratio goes up because the so-called “in- 
surance sense” is more keenly developed. 
By that is meant that both employers 
and employes are more diligent in re- 
porting claims some of which in the 
past would be regarded too insignificant 
to notice. Thus a big majority of these 
claims require some medical attention. 





Experience Rating Plan 


Many officials regard the experience 


| rating plan as more or less an excuse 
| for juggling rates for favored assureds. 
| It is a question in their minds whether 


an equitable experience rating system 
can be devised. Suffice to say that the 
credits allowed in rates at the present 
time have not reduced the loss ratio, but 
have served to increase it because the 
premium income has been reduced. The 
rating system is one that is engrossing 
attention more and more of company 
officials. Today it is a vital one. In 
justice to the other classes of casualty 
insurance, workmen’s compensation can- 
not continue year after year leaving a 
deficit to be filled up from the earnings 
of the other groups. 


Face 200 Percent Assessment 


Unfortunate policyholders of the Cen- 


| tury Mutual Automobile Casualty, now 


in process of liquidation by the New 
York department, will be assessed 200 
percent in order to discharge the lia- 
bilities of the defunct concern. With 
net assets Sept. 30 of $176,461, the ad- 
mitted and suspended claims aggregated 
The company was taken over 
under court order nearly a year ago, 
since which time the department has 
been endeavoring to straighten out its 
affairs preparatory to its formal winding 
up. 


Must Prove Gross Negligence 


SEATTLE, Nov. 2.—Two decisions 
have recently been rendered in the su- 


|} preme court of Washington which make 


it necessary for a claimant to prove 


| gross negligence against the driver of 


a friend’s car, in which he is injured 


| while riding as a guest, in order tu col- 


lect damages. In the case of Saxe vs. 
Terry, from Pierce county, where Saxe 
was injured in Terry’s car when the 


| latter missed a turn in ihe road and 


tuned his car over, Saxe was awarded a 
decision in the lower court. On appeal 


| to the supreme court it was reversed on 


the ground that the plaintiff had failed 
to prove excessive speed or gross negli- 
gence. 














| $1,000 Accident Coverage with Every Automobile Policy 
= AT NO EXTRA COST! 
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Full Coverage in One Policy 
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CITES ADVANTAGES OF 
NEW BLANKET BONDS 





Official of Fidelity & Deposit 
Answers Criticisms Recently 
Made of the Plan 





SUMS UP THEIR FEATURES 





Believes They Strike at the Greatest 
Handicap to the Old System— 
Underinsurance 





BALTIMORE, Nov. 3.—A strong 
case for the recently promulgated blan- 
ket fidelity bond and strenuous objec- 
tion to the criticism of the new form 
voiced in many sections has been made 
by Edgar F. Foster, assistant manager 
of the fidelity department of the Fidelity 
& Deposit. It has been said by some 
that those who have been accustomed to 
sell large amounts of fidelity coverage 
say that there is no way to be figured 
out whereby the blanket bond is to the 
advantage of the assured; the regular 
forms can be purchased at much better 
advanatge. Commenting particularly on 
this viewpoint, Mr. Foster said: 


Cites Own Advantage 


“I take exception to the statement for 
the very simple reason that I personally 
think it would be to the advantage of 
our own company, the Fidelity & De- 
posit, to purchase one of the new blan- 
ht fidelity bonds. I admit that the cost 
of this new form of coverage would be 
about twice the amount we are now 
paying for our present fidelity protec- 
tion. On the other hand, we would get 
a blanket protection of $150,000 which 
would be applicable to any one of our 
1,000 more or less compulsory bondable 
employes. 


Strikes at Underinsurance 


“The most common talking point 
against the blanket bond is that an em- 
ployer under the ordinary fidelity sche- 
dule can bond his employes for any 
amount he sees fit at a reasonable 
charge. To my mind, this is the real 
disadvantage of the ordinary fidelity 
schedule bond, because the average em- 
ployer when he figures out how much 
this clerk, that clerk or the other clerk 
should be bonded for is more likely to 
underestimate the potential chance of 
loss than he is to over-estimate it, be- 
cause he always has in mind the fact 
that he does not want to spend one nic- 
kel more in premium than he thinks is 
necessary to give him the proper pro- 
tection. The result is that he has bought 
exactly what he has paid for, and my 
experience in examining fidelity claim 
cases shows that we pay claim after 
claim where the employer’s loss is many 
times over and above the amount of our 
bond. With the blanket bond we com- 
pel the employer to protect himself in 
such an amount as will, generally speak- 
ing, be equal to the amount of any 
given loss the employer may suffer 
through dishonesty. 


Disadvantage Is Offset 


“Another argument advanced against 
the blanket bond is that the amount of 
a loss is deducted from the penalty of 
the bond so far as prior losses are con- 
cerned, whereas under an _ ordinary 
schedule this contingency does not oc- 
cur. That I admit is a disadvantage, 
but to offset it, the employer should, ac- 
cording to how much business he does 
during the year, purchase a blanket bond 
in a large enough amount so as to leave 
a wide margin between the penalty of 
the bond and the maximum possible loss 
he will suffer in any given instance. 

“With a company the size of ours, my 
own thought is that we should not pur- 
chase a bond less than $150,000. I use 





the name of our own company to better 
illustrate the point I am trying to make. 


Two Distinct Advantages 


“The blanket bond has to my mind 
two very distinct advantages, the first, 
that the vast amount of detail work 
which must take place on the part of 
the employer in the handling of his 
fidelity bonding under a straight sche- 
dule bond is all eliminated, and, second, 
if some obscure employe in the com- 
pulsory bondable class should be so 
clever as to cause the employer a very 
heavy loss, as a result of dishonesty, 
the employer would be automatically 
protected, although the chances would 
be that when an unusual ease like this 
occurs under the ordinary schedule, the 
employer finds himself unprotected.” 


“NOT TAKEN” PLAN APPROVED 


Central Bureau to Carry Out Arrange- 
ment Which Will Be Launched 
Shortly in New York 


NEW YORK, Nov. 3.—Approval, 
save in one respect, of the plan prepared 
by the National Bureau of Casualty & 
Surety Underwriters for dealing with 
the “not taken” evil, as applied to cas 
ualty policies has now been given by 
Superintendent Beha. The machinery 
for carrying out the proposed arrange- 
ment will be installed within short time. 

The bureau plan proposes that poli- 
cies will only be written on a signed 
order from the assured or his broker 
and that once issued, payment for the 
earned premium will be enforced. Mr. 
3eha suggests amending the provision 
that the data filed with the central office 
be available to all member companies, 
so that it be open only to the insurance 
department, although the concession for 
full examination may later be granted, 
should the  particinating companies 
unanimously so desire. 


_ Returns on Missouri Vote 

ST. LOUIS, Nov. 3.—Returns from 
1,750 out of 4,105 precincts indicate that 
the workmen’s compensation law car- 
ried in the Missouri elections Tuesday 
by 150,000. Proposition No. 3 is behind 
190,000 and was defeated. 


Oregon Adjusters’ Association 


The recently organized Oregon Claim 
Adjusters’ Association now has 39 active 
members, according to E. H. Bartholmew, 
secretary-treasurer. The organization is 
proving highly successful and is certain 
to grow in strength, according to its 
officers. 


Portland General Agency Change 


Appointment of the Portland Savings 
Bank & Trust Company as general agent 
for the Massachusetts Bonding at Port- 
land, Ore., is announced. The new gen- 
eral agent succeeds the John B. Coffey 
Company at Portland. 





Casualty Short Rates 


There is only one table that has worked out 
the Short Rate percentages on cancellations of 
casualty policies written for three years, and that 
is the 


Sterling 
Standard Table 


of 
Short Rate Cancellations 
Price, $2 


This table not only gives the casualty short 
rates worked out on three year policies, which 
cannot be found anywhere else, but it also gives 
the earned percentages for all dates on fire poli- 
cies, three year and one year, on ALL tables 
of all jurisdictions. thus combining in one book the 


Earned Percentages 


on every possible cancellation, fire or casualty, 
one year or three year, 


Price, $2 


Sold by THE NATIONAL UNDERWRITER 
1362 Insurance Exchange, Chicago 
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The Insurance Company of North America has 
never lacked wide-spread and capable representation. 
The most aggressive insurance agents are attracted 
to its standards—because it enjoys national recogni- 
tion for dependability, because its scope of protection 
covers every property insurance need and because in 
its field organization and head office it is equipped to 
render the type of service that every agent needs for 
maximum success. 


Before, during and after solicitation, the Insurance 
Company of North America assists its representa- 
tives. It advertises widely the scope and dependa- 
bility of North America protection—strengthening 
the confidence created by 134 years of fair dealing in 
the interests of property owners. It offers represen- 
tatives practical assistance in associating their 
agencies with this national prestige. It furnishes 
effective solicitation aids in the form of booklets, 
folders, newspaper advertisements and letters. And 
it maintains a staff of expert insurance engineers, 
ready to assist every agent with special problems re- 
lating to the efficient coverage of any property risk. 


North America Service to representatives and policy- 
holders does not end with the delivery of policies. It 
may be counted upon to function with speed and 
efficiency in every demand upon its facilities. This 
oldest American fire and marine insurance company 
guards jealously its reputation for prompt action on 
every claim and its 134-year record of obligations 
promptly met. 


Insurance Company of 
NORTH AMERICA 


PHILADELPHIA 


: 
and the 


Indemnity Insurance Company of North America 


write practically every form of insurance except life 























It Pays to Represent a Surety Company 


T various times and often, we have explained that the 
insurance agent, who does not represent a surety com- 
pany, is unfortunate in that he cannot share in the bonding 


business which originates in his community. 


Once again we reiterate that statement and submit the fol- 


lowing facts by way of illustrating our point: 


State or county elections have recently been held in forty- 
one states. Every one of the hundreds of newly elected 
officials will be required to furnish a bond before he can 


quali fy for office. 


Most of these bonds will be provided by surety companies 
and, as a result, thousands of dollars in commissions will be 


paid to the surety agents who place this business. 


FIDELITY ano DEPOSIT 
COMPANY 


of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


N.U.114 
PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 
Baltimore, Md. 


If you are not already adequately repre- 
sented in this territory I will be glad to 














have full information regarding an agency 
connection with your Company. 





(Signed) 


Address 
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